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Richly Jeweled Clasp Hook with Pendant; 





Late XIXth Century Work; by Rene Lalique, Paris. 
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to be staple products—the kind on 
which a jeweler must depend for the 
stability of his business. 

Have you the latest price-lists 


Alvin Mfg. Co. | | 
Sag Harbor, N. Y. 
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10 So. Wabash Ave. 
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Garnet—The January Birth Stone 
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HE humble garnet is the Cinderella 
among precious stones, and although 
somewhat despised and rejected of men 
when offered under its correct name, yet 
its real worth, like that of Cinderella, 
compels admiration when it is displayed in 
suitable garb and under an attractive title. 
Your “Cape ruby,” or “Arizona ruby” 
may be a very beautiful stone. The author 
has recently had a brillant cut from a piece 
of rough pyrope garnet which he selected 
from a large assortment of Arizona ma- 
terial. Its color is a fine deep ruby red, 
finer than many a true Siam ruby, and 
nearly as fine as a dark Burmah ruby. It 
is attractive and brilliant under artificial 
light too, and in any situation where there 
is abundance of light it is a beautiful ob- 
ject. Of course, it ought not to be called 
a “ruby,” but simply a pyrope garnet, the 
“pyrope” signifying “fire.” It is in their 
fire-like qualities that the chief beauty of 
the deep red garnets consist. 

The cabochon-cut garnet has long been 
known as the carbuncle, from a Latin 
root, meaning a live coal, and when well 
selected and well cut, such a stone does 
glow like a hot coal. 


The pyrope garnets are silicates of mag- 
nesium and aluminum, in the main, and 
would probably be colorless did they not 
also contain small amounts of iron. As 
iron in the blood is responsible for its 
color, so the blood red color of the pyrope 
garnets, and of some of the other types 
too, seems to depend upon the presence of 
iron compounds. The color as seen by 
reflected light is beautiful, but when light 
has passed through the stone and thus 
come to the eye (i. e. when the stone is 
seen by transmitted light) the quality of 
color is sometimes less lovely. It is then 
inclined to be brownish, or perhaps orange 
red, rather than a pure red. 


A true oriental ruby (corundum) of 
similar face color to a fine garnet, will be 
found to present a more lovely color than 
the garnet as seen by transmitted light. It 
will also have more variety of color than 
the garnet because the true ruby exhibits 
diduorism. As seen when faced up, how- 
ever, and that is the way precious stones 
appear when worn, it is undeniable that 
many garnets have a very pretty, deep red 
color, and that a few approach, but scarcely 
equal, some of the darker rubies in beauty 
of color. 

As true rubies frequently have a faint 
purplish component in their color, the 
purplish-red garnets of the “almandine” 


type (iron and aluminum silicates mainly) 
frequently more closely resemble the ruby 
than do -the pyrope garnets. It is perhaps 
on this account that almandine garnets 
have commanded higher prices in the trade 
than most other garnets. While color is 
not a safe guide to composition, yet most 
of the violet-red garnets are of the al- 
mandine type (almandite, the mineralogist 
would say) and to the jeweler the term 
“almandine” has come to mean a garnet of 
violet-red color. 


In selling garnets the dealer seldom 
dwells upon the name “garnet,” but rather 
lingers upon “almandine,” or perhaps on 
“Cape ruby” (the term given to the fine 
garnets found together with diamonds in 
the “blue ground” of the South African, 
or Cape of Good Hope mines). This 
dodging of the name garnet is probably 
because garnets of inferior type are so 
very abundant in the earth. Nearly every- 
one who has had access to a stone quarry in 
a granite region has picked tiny clear, or 
large opaque garnets, from veins in the 
rock or from mica shist in the quarry and 
others who have washed the sands of 
mountain streams in search of gold can 
tell of the abundance of tiny garnets in 
such material. Now, the buying public 
will not pay very much for anything that 
is very abundant unless it is also a neces- 
sity and the Cinderella-like position of the 
garnet is due more than likely to its well 
known abundance. Every one who has a 
red stone has a “ruby.” No one owns a 
“oarnet.” 


While coarse and fractured and opaque 
garnets are so abundant in places as to be 
mined in masses and crushed and sold in 
quantity at relatively low prices to be used 
as abrasive material in place of sand or 
emery, yet clear and perfect gem material 
is not any too abundant and is worthy of 
more respect. In fact, it is very seldom 
that a rough garnet of fine quality is found 
large enough to cut a finished stone of 
more than a few carats. This is due in 
part to the great color density’ of most 
garnets which causes large stones to ap- 
pear almost black. The rare piece which is 
transparent enough to show its color well 
when cut to a single large stone is worth a 
neat little sum if the color is choice. 

In addition to the pyrope and almandine 
garnets we have in the trade many Hes- 
sonite garnets. These are frequently, but 
incorrectly sold as “hyacinths.” (The true 
hyacinth is the reddish zircar.) The color 
is usually a brownish red in these garnets 


and some call them “cinnamon stones.” 
They are usually fairly transparent and so 
show their color well. Frequently, their 
internal structure is so disturbed that 
under a lens one sees a wavery appearance 
somewhat like that seen when syrup and 
water mix. They are also prone to contain 
angular bubbles or cavities. While they do 
not equal the true hyacinth in snap and fire, 
yet they are pretty stones and many are 
marketed. 

One of the handsomest of the garnets is 
that which for a time was produced in 
North Carolina and which was sold under 
the trade name “rhodolite garnet.” This 
name was given the stone because its 
color resembled that of the rhododendron. 
Some of these garnets were of good size 
and of fine transparency, and they were 
much sought for because of their lovely 
color. In composition they were a blend 
of the pyrope type and the almandine type. 

The rich green garnets known to the 
trade as “Olivines” are the aristocrats of 
the series. There is little need to apolo- 
gize for them on the score that they are 
“only garnets” for the refractive index 
and the dispersive power are so high that 
they have great “fire” and brilliancy which, 
together with their vivid green color, make 
them very attractive stones. Their only 
drawback is their relative softness (5 on 
Moh’s scale) which unfits them for use in 
jewels that are exposed to hard usage. 

The other garnets are all sufficiently 
hard to wear well; indeed most doublets 
have garnet tops because the material is 
so well suited to stand wear and is inex- 
pensive in small, thin pieces such as are 
used to top doublets. Garnet takes a fine 
polish and does not readily lose it in wear. 
The quality of its surface luster is some- 
what resinous except in the case of the 
“olivine.” The latter has a brilliant dia- 
mond-like or adamantive luster, and is 
sometimes called “demantoid” garnet be- 
cause of this fact. 

From what has been said about them in 
this article it can be seen that the various 
types of garnet are justly entitled to “a 
place in the sun” among the gem stones; so 
dress up poor little Cinderella and let her 
have the place which she deserves at the 
ball. 








The jewelry store of Simon & Litch, 
Picher, Okla., was visited by window smash- 
ers recently. The thieves escaped with 
watches and gold jewelry valued at $150. On 
the morning of the robbery, Mr. Litch was 
awakened by a fire in the town and went 
to his jewelry store at about 4:30 a. m. It 
was at this time that he discovered the 
robbery. The goods lost by Simon & Litch 
included six or eight pairs of gold cuff but- 
tons, a solid gold watch, set with one small 
diamond in the back, and three cameras. 
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which we are illustrating above are the most practical buttons of their kind on the 
market today, and they combine with their usefulness style and beauty. 

Made in a great variety of styles and weights, in 14K green gold, from $6 per 
pair upwards. ' 


At, HALL & SON, Ine LARTER & SONS ARIE, 


Jewelers Bldg., Post St. ° 
23 Maiden Lane, New York ecistene mae MARK 


San Francisco, Cal. 


























January 16, 1918. 


THE JEWELERS’ 











| 


The Philippine Pearl and Shell Industry 





Interesting Report on Conditions Under Which Pearls Are Recovered in 
Our Pacific Island Possessions 











(Continued from issue of Jan, 9.) 


Output and Value of Shell and Pearls 


Extra data as to the output of the Philip- 
pine pearl-shell beds are not available. The 
annual yield of gold-lip pearl shells is prob- 
ably between 300 and 400 tons, worth $175,- 
000 to $200,000. A portion of these shells 
are exported in raw form; the remainder 
are made into buttons and other products 
in the factories of Manila. There are no 
figures concerning the yield of pearls. It 
is estimated by those best informed that 
approximately $500,000 worth of pearls are 
marketed annually. The Philippine beds 
yield a larger proportion of pearls than do 
the Australian or Celebes beds. 

The shells usually sell for $30 to $45 per 
picul (139.44 pounds), according to the 
grade. The pearls are marketed through 
local dealers and foreign buyers, who main- 
tain offices in Jolo. While most of the 
pearls taken are small, a reasonable pro- 
portion are of good size and value. Mr. 
Seale reports that during three months on 
the beds he examined eight pearls taken 
during the time which had an aggregate 


value of $10,000. 


Clever Imitations of Pearls 

This same authority warns purchasers of 
Philippine pearls against imitations, which 
are cleverly prepared and marketed to the 
uninitiated. In a published report on this 
subject he said recently : 

Persons desiring to purchase Philippine pearls 
should be cautious in parting with their money, 
for in certain seaports fraudulent pearls are sold 
that are merely beads cut from shells of various 
mollusks. These “‘pearls’’ are of a variety 
of colors—red, pink, black, white 
and variegated. The prices them de- 
pend apparently upon how prosperous the buyer 
appears to the vender. 

It is well known that. tru: consist of 
concentric layers of material around a definite 
center, a fact that makes the pearl the most dif- 
ficult of all gems to imitate successfully. 

I have made microscopic examinations of 
sections of many kinds of these ‘‘pearls,’’ 
of them proved to be shell beads. The first one 
examined was a fine “red pearl,’? which the 
vender assured me came from a triton shell and 
was a true pearl. ‘The triton shell is red on the 
inside and has been known to yield red or pink 
pearls of value. This ‘“‘pearl’? proved to be a 
bead cut from the large pearl shell, filed round, 
Stained red, and polished. These red “pearls” 
were very pretty, ranging in color from pale pink 
to dark coral red. In size they were usually 
equal to a very large pea; some were much 
smaller, Their true value is perhaps 2% cents 
each ; the prices asked are from $2 to $4. One 
jeweler paid $12.50 for a small lot, believing them 
to be true triton pearls, as stated by the vender. 

Another “pearl” examined was a large black 
one, which the vender assured me came from a 
Pinna shell, The pinna shell is black on the in- 
side and is known to produce black pearls. This 
black “pearl” also proved to be a piece of shell 
made into a head, stained black, and_ polished. 
Like the red “pearls,” it failed to show any con- 
centric formation, the shell layers extending 
Straight through instead of around the central 
point. These black ‘“‘pearls’’ are usually the size 
of a pea or smaller. They are almost perfectly 
round, are jet black, and have a fine polish. Their 
value is perhaps 11%4 cents each: the price asked 
ranges from $2 to $50. 

Among the varieties of so-called pearls there 
are at times small dark-gray or blackish pearls, 


great 
gray, vellow, 
asked for 


pearls 


thin 
and all 





which are more or less flattened and lack the 
jet-biack luster and perfect shape of the so-called 
black pearls. These are true pearls, probably se- 
cured from pinna shells, and possess some small 
value. They may be easily distinguished from 
the false pearls by their color and shape. Very 
small round pearls of a golden luster are secured 
from a small avicula that has a beautiful golden 
luster on the inside. The avicula shell is usually 
less than 6 centimeters in diameter, and I have 
never seen a pearl produced by this shell that 
was larger than a No. 6 shot. The big, perfectly 


round yellow pearls offered for sale are usually 
frauds. 

The strombus shell (tacloban) produces pearls 
that are like small china marbles—white, without 


luster, and of little value, although they are usual- 
ly of good shape. I have seen specimens larger 
than pigeon eggs. 


Philippine Shells Other Than Pearl 


In addition to the pearl] shells taken in 
Philippine waters, there are other shallow- 
water shells, such as the top and turban 
shells, fished in quantities. These are used 
chiefly in the manufacture of buttons. The 
top shell (Trochus niloticus Linnzus) and 
the turban shell (Turbo marmoratus L.in- 
mecus) get their popular names from their 
shapes; the former resembles a boy’s top 
and the latter is turban-shaped. They 
abound in many places in the Sulu waters. 
Beds are found also in Davao Gulf, the 
east coast of Mindanao, Tawi Tawi and 
Sitanki. 
is a good reef or a shore with large rocks, 
in water one to four fathoms deep. The 
animals occupying the shells are used by 
the fishermen for food. The heat applied 
in extracting the animals spoils the shells. 
The approved method of cleaning the shells 
is to bury them in the sand for a month. 
The top shell is valued at $14 per picul and 
the turban shell at about $13 per picul. 
Approximately 250 tons of the top shells 
and 65 tons of the turban shells are ex- 
ported annually. The turban shell is also 
known as the green snail. Most of the 
shells of these classes are sent direct from 
Philippine ports to Singapore, where they 
are reshipped to other markets. 

In recent years there has been an in- 
creased demand for these shells in Japan. 
The local demand has been increased also 
by the establishment of a second large but- 
ton factory in Manila. One of these fac- 
tories has 39 cutting machines capable of 
turning out 1,000 gross button slugs per 
day. The other factory has a slightly 
smaller capacity. 


Exports of Shells and Buttons—Prosperity 
of Button Factories 


During the first six months of 1917 the 
exports of shells of various kinds from the 
Philippine Islands were as follows: Black- 
lip pearl, five tons, worth $1,123; golden-lip 
pearl, 156 tons, worth $68,305; turban 
(green snail), 43 tons, worth $11,245; 
trocha (top), nine tons, worth $2,079; total, 
213 tons, worth $82,752. During the same 
period pearl buttons to the amount of 163,- 
068 gross, valued at $55,915, were exported. 
All buttons exported are classified under 
this head. 


They are found wherever there’ 
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Both button factories report prosperous 
conditions. As the demand for their prod- 
uct increases, these factories are finding it 
hard to get all the shells needed. The de- 
mand made by Japan for Philippine shells 
is felt. Aside from the matter of prices 
paid for shells, the fact that a large propor- 
tion of the shell fishers are Japanese weighs 
in favor of the Japanese market. 


Japanese Predominance in Pearling Indus- 
try—Cost of Operating Boat 


Over half of the vessels in the Philippine 
pearling fleet are owned or-controlled by 
the Japanese. The latest available list of 
vessels fishing on the Philippine beds shows 
a total of 73 vessels. This list was com- 
piled by Alvin Seale, then fisheries expert 
for the Bureau of Science, in 1914. It was 
made up of partial official lists and included 
some vessels actually fishing without any 
official recognition or license. Few changes 
have occurred in the fleet since that date, 
so that the list is substantially correct at 
present. 


The cost of operating a pearling boat in 
Philippine waters is said to vary from $125 
to $275 per month. This operating expense 
is divided among the following items: 








Per Per 
Items. month. year. 
5 sailors, at $8.50 per month...... $42.50 $510 
FO ee ee ee 20.00 240 
| driver (besides 8 per cent of 
shells taken by him)........... 10.00 120 
License, at $8.33 per month...... 8.33 100 
I 55 ike oiee sh pais bea 32.50 390 
Overhead expenses .............. 70.00 840 
O lire © uk 00's eR a es eee 15.00 180 
© in i. 0.0.8 Rie oe ko oes 5.83 70 
lost anchors and chains.......... 8.33 100 
. ee ee ereres 3.75 45 
oF. SS err 6.25 75 
Interest, 10 per cent on $2,500.... 20.83 250 
Depreciation, 5 per cent.......... 10.41 125 
OE; ssn Ute ele, Stace ae ae $253.73 $3,045 


Divers and Their Pay—Equipment of Boats 


Most of the divers are Japanese. There 
is a high mortality among them, owing to 
inexperience and ambition to work in deep 
water. The figures for 1913 show a mor- 
tality of nine, and for the first five months 
of 1914 the record was seven. Data for a 
term of vears are not available, but the 
instances cited may be taken as character- 
istic. 

The divers are paid $10 to $20 per month, 
with 8 to 10 per cent. of the shells taken by 
them. In some instances owners pay $150 
per ton for shells in addition to wages. 
Others allow 10 cents extra for each shell; 


still others allow $5 per picul (139.44 
pounds) for shells and 10 per cent. for 
pearls, besides wages. Practically all 


operators allow 7 to 12 per cent. of the 
pearls taken as a bonus to the diver. The 
operators allow all divers advances of 
money ranging from a few cents to $200. 
Most of the equipment employed is more 
or less crude, but a few of the boats are 
rigged with modern apparatus. Two have 
recently been equipped with the Hinkey 
motor-driven air pump. This lowers the 
cost of operation in proportion to the shells 
taken. These pumps seem to give entire 
satisfaction and increase the element of 
safety. The cost of operating boats with 


motor-driven pumps is said to be $185 per 
month. 


The value of a fully equipped fish- 
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ing boat as operated ranges from $1,000 to 


$4,000. 
Australian Interest in Philippine Pearls— 


Defect of Old Pearling Law 


An experienced Australian pearl fisher 
who visited the Philippine beds not long 
ago is quoted as having been satisfied from 
his observations that the Philippine pearl- 
ers were making a fair profit on their 
operations, and as being desirous of put- 
ting a fleet of 12 new boats on the fields on 
behalf of his Australian associates. 

The old pearling law, known as Act No. 
51, of the legislative council of the Moro 
Province, is blamed for having enabled the 
Japanese to maintain control of Philippine 
pearl fishing. Its chief defect is said to 
have been that it protected the Margaritif- 
cra margaritifera, a species of shell that is 
not from the common Philippine oyster, 
and provided no protection for the Marga- 
ritifera maxima Jameson, the real Philip- 
pine oyster. | 

The report concludes with a copy of the 
act of the Philippine Legislature enacted 
Feb. 4, 1916, which provides for important 
reforms in the pearling industry. 

[A list of the Philippine pearling fleets 
and their owners may be obtained from the 
Bureau of Foreign and Domestic Com- 
merce, Washington, D. C.] 

[THE END] 








BANKRUPTCY PETITION FILED 


J. M. Shalett & Co., Stamford, Conn., Meet 
With Financial Reverses 


STAMFORD, CONN., Jan. 11.—J. M. Shalett 
& Co., retail jewelers at 113 Atlantic St., 
Stamford, Conn., are in financial difficulties 
and have filed a voluntary petition in bank- 
ruptcy. The assets total $4,460 and include 
merchandise, $2,500, notes, $230, fixtures, 
$1,350, bank accounts, $300 and money in 
the bank, $80. The liabilities are placed at 
$10,658. 

This business is conducted by Joseph M. 
Shalett and L. W. Finkle. Mr. Shalett was 
formerly in business at Torrington, Conn., 
where in 1901 he became a member of the 
firm of Tunick & Shalett, They dissolved 
partnership in 1907, and Shalett then removed 
to Bridgeport, Conn. He continued in busi- 
ness there alone until May, 1907, when he 
located at Stamford, Conn., buying out E. 
W. Karsch. Later in 1912 owing to poor 
health, he discontinued business and went 
to California. Later he located in Chat- 
tanooga, Tenn., where he was in the moving 
picture business. 

About March 4, 1916, Mr. Shalett 
left Chattanooga and returned to Stam- 
ford, taking over the store formerly occu- 
pied by Aaron Rabinowitz who sold out at 
auction. About March 1, 1917, he was 
joined by L. W. Finkle under the above 
Style. Mr. Finkle had been engaged in 
business at Beacon City, N. Y., since Sept. 
1913, leaving there to come to the city of 
Stamford. 











Unless the coal now on the road for the 
Plainville Factory Trust arrives the early 
part of this week, Scofield, Melcher & Sco- 
feld, Maintien & Wise, Inc., and Plain- 
ville Stock Co. will be unab‘e to operate the 
full week. 





OFFICERS ELECTED 


Members of Rochester, N. Y., Retail Jewel- 
ers’ Association Hold Annual Meeting 
and Plan for Empire State Con- 
vention July 1, 2 and 3 


RocHestTer, N. Y., Jan. 11.—Regular 
meeting of the Rochester Retail Jewelers’ 
Association was held Thursday evening at 
Hotel Rochester. Dinner was served in the 
grill. Owing to the illness of President 
J. Swezy the chairman ‘of the meeting was 
S. D. Burritt. The annual election of of- 
ficers took place at the meeting. C. E. Sun- 
derlin acted as nominating committee, and 
E. A. Handy cast one ballot for the election 
of the new officers who are: President, 
E. J. Scheer; vice-president, George Klee; 
secretary, Charles Vanderpool; and treas- 
urer, James J. Ernisse. 

President Scheer in behalf of the newly 

















E. J. SCHEER, PRESIDENT-ELECT. 


elected officers said that they would do all 
that is possible to continue the good work 
of the organization and to extend the good 
will of membership to all jewelers in this 
locality. 

One of the interesting topics of the 
meeting was on the forthcoming conven- 
tion of the New York State Retail Jewelers’ 
Association which is dated to be held here 
on Monday, Tuesday and Wednesday, July 
1, 2, 3. Charles E. Sunderlin has been ap- 
pointed general chairman and he stated that 
he expects each member of the local society 
to be a member of the committee to see 
that the convention is a big success. 

In the discussion of how to entertain the 
jewelers and their ladies it was suggested 
to take them for a drive through the beau- 
tiful parks and floral drives, then over the 
delightful lake and rivers to Pleasant 
Mountain where dinner will be served fol- 
lowed by dancing with the jazz band in the 
hall on the lake front. 

The ladies will be entertained with thea- 
tre parties, shopping, sightseeing and a ban- 
quet. Tuesday and Wednesday will be 
occupied by serious business of the con- 
vention, and the day following being a 
holiday will give plenty of time for all the 
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visitors to get back to their business. 

Charles Rausch suggested that it would 
be convenient to have the programmes sent 
out early, at least by June 15, so as to give 
every one ample time for preparation. At 
some of the previous meetings the pro- 
grammes were distributed very late. Presi- 
dent Scheer took a favorable view of the 
early distribution of convention programmes 
and all details will be in the printer’s hands 
by June 1. A special meeting will be held 
Thursday evening, Jan. 24, at Hotel Roches- 
ter to hear reports from the committees as 
to the headquarters for the convention. 

Business conditions and the diamond 
trade were discussed in the “Round table” 
talk. 








BANKRUPTCY CHARGED ¥\, 


Creditors Ask That James G. Wendell, Trad- 
ing as Jules Wendell & Son, Oswego, 
N. Y., Be Declared Bankrupt 


Utica, N. Y., Jan. 9.—Creditors filed a 
petition in United States Court today ask- 
ing that James G. Wendell, jeweler, doing 
business under the name of Jules Wendell 
& Son, with stores at Oswego and Fulton, 
be declared bankrupt. The petition sets 
forth that Mr. Wendell has liabilities of 
approximately $12,000, with assets of not 
more than $8,000. 

Federal Judge Ray appointed Leonard T. 
Haight of Syracuse receiver, and gave him 
power to continue the business for 30 days 
at his discretion. The receiver’s bond was 
placed at $5,000, and must be approved by 
Referee Charles L. Stone of Syracuse. 

The petitioning creditors are U. S. Rub- 
ber Co., claiming $18; Fred L. Fuller, 
Corning, $213; Utica Optical Co., $373, and 
Edwin A. Harris, of Syracuse, $4. Their 
attorneys are Cregg Bros. & Rulison. 

The petition alleges that Mr. Wendell 
committed an act of bankruptcy on Dec. 
24 when he paid $1,400 to the First Na- 
tional Bank of Oswego to prefer it over 
other creditors. This sum of money, it is 
alleged, was obtained through another act 
of bankruptcy when he sold a large amount 
of real estate to John S. Parsons for an 
inadequate consideration and for the pur- 
pose of using the proceeds against the inter- 
ests of creditors. It is also alleged that he 
transferred a large amount of personal 
property in order to prefer Oswego cred- 
itors over various out-of-town creditors. 

Attorney Howard N. Rulison of Syra- 
cuse in applying for a receiver said that 
there are about $3,500 in book accounts, 
which require the attention of a receiver 
and that various insurance policies need 
attention in order to protect the creditors. 

The lawyer alleges further in his papers 
filed here that the alleged bankrupt had 
purchased equipment with which to enter 
a line of business other than jewelry, and 
that he had threatened at various times to 
leave Oswego. 

The appraisers appointed are Hosea 
Fisher, A. Mailman and John Dougherty. 

The statement that Mr. Wendell has been 
hiding since Jan. 1, is denied by his friends 
here. He has been ill for the past few days 
and confined to his home but he has not 
been in hiding, they say. 

The other allegations are denied by those 
familiar with the situation. 
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No Wonder They’re Beautiful! 























STOCK them and SELL 
them EXCLUSIVELY 
thru 1918, and give your 
customers the Greatest Pos- 
sible Value—at the price— 
in Imitation Pearls of rare 
beauty and value; the na- 
tionally accepted Line that 
admits no competition. 








INDESTRUCTIBLE: 
ORCHID (Oriental), LOTOS (Brilliant), DAHLIA 
(Lustrous). 


BLUE RIBBON, IRIS, ORIENT EXTRA, ORIENT and 
SUPERIOR QUALITIES. 


Rose, Cream or White, Special Mountings, and Genuine Leather 
Presentation Cases. 


“Ibert: Lorsch 8 Co 
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BANDIT’S PLAN FAILS 





Story of Attempted Robbery and Shooting 
in Los Angeles Jewelry Store Reads 
Like “Movie” Thriller 


Los ANGELES, Cal., Jan. 9.—While a con- 
stant stream of people were passing the 
door about 7 o'clock last Wednesday eve- 
ning, a lone bandit walked into the jewelry 
store of the E. A. George Co. 611 S. 
Spring St., and handed a crudely penciled 
postal card to Fred Marney, the only sales- 
man there. On the card was written: “Be 
careful, I have you covered with two auto- 
matics.” The man then tried to compel 
Marney to open the large safe in the rear 
of the store. Jewelry and other vatiuables, 
said by the company to be worth $20,000, 
were in the safe. 

It happened that L. B. Vent, an employe, 
and H. Finerman, another jeweler, were 
in the manufacturing department in the 
balcony, unnoticed by the robber. Their 
attention was attracted by the bandit, and 
Vent, thinking of the burglar alarm cover- 
ing the window near him, tried to tear off 
the tinfoil so as to sound the alarm. He 
had some difficulty in doing so and before 
he could succeed he was compelled to 
cough and thus attracted the attention of 
the robber. This gave Marley a chance 
to escape. 

“You two come right down here,’ the 
man called to Vent and Finerman, turning 
his guns toward them. 

“Come down quick, or I'll kill you,” he 
added. 

“T will not; you come here and get me,” 
‘Finerman answered, and seizing a mallet 
advanced toward the window. Kealizing 
what this meant the robber retreated to 
the middle of the room. 

Meanwhile Marney, who had escaped to 
the street, shouting for help, had brought 
two policemen. “Here I am,” the man 
called out composedly. “You have got 
me.” Hardly had he said this before he 
fired two shots in quick succession. One 
bullet lodged in the wall and the other 
found its mark in a small street car direc- 
tory Patrolman Hubbard had in his pocket 
and, glancing, plowed its way along the 
oficer’s side and lodged in his left arm, 
breaking the bone. 

The officer shot at almost the same time. 
His bullet struck the robber in the left 
side of the abdomen and penetrated the 
large intestine. Both wounded men were 
taken to the Receiving Hospital. After an 
operation the surgeons said the robber had 
a chance to recover. The officer is ex- 
pected to recover soon. He would, how- 
ever, quite likely have been killed but for 
the fact that the gun the robber used be- 
came “jammed” after the second shot by 
the empty shells in his pocket. 

“In less than three hours after the at- 
tempted robbery the bandit was positively 
identified as the man who, on Dec. 27, at- 
tempted to hold up County Motorcycle 
Officer Blaylock and escaped after being ar- 
rested by the officer. The bandit said his 
name is E. R. Woll, his age 31 years, and 
his home La Crosse, Wis. Later he is 
alleged to have confessed stealing a motor- 
cycle in La Crosse and committing several 
robberies and burglaries en route to Cali- 
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fornia and since arriving here. He told 
the police that he is married and that his 
wife’s illness caused his criminal course. 
“It was the need of money to take care 
of her that started me out,” he told the 
detectives. 


ROBBERS FIND KEYS 


Philadelphia Jeweler Loses $1,000 When 
Safe Breakers Visit His Establishment 











PHILADELPHIA, Pa., Jan. 12.—Louis Sil- 
ver, a_manufacturing and jobbing jeweler 
on the second floor rear of 727 Sansom St., 
obligingly closed and locked his place of 
business last Monday morning and placed 
the keys beneath a firebucket in the out- 
side hall for the use of a brother who 
failed to appear. Robbers used the same 
keys to gain easy access to the place some- 
time during the night and drilled open a 
1,200 pound safe. Silver estimates his loss 
at $1,000. Part of his $5,000 stock was in 
another safe which was untouched. 

Dean and McDevitt, acting detectives 
from the 15th & Locust Sts. station, place 
the entire blame for the robbery upon the 
carelessness of Silver in attempting to use 
the fire bucket as a receptacle for the 
bunch of keys. 

The work of the “cracksmen” had all the 
earmarks of the expert together with 
every indication that they were familiar 
with the layout of the office and the habits 
of Silver and his assistant, his brother, I. 
Silver. The 1,200 pound safe had not only 
been drilled at the lock, but the heavy 
mass had been lowered on its back to the 
floor and apparently levered to the center 
of the room, where the door had been 
pried off. 

[In addition a heavy showcase had been 
moved against the door, effectually barring 
the entrance in case of discovery and also 
permitting more space to work upon the 
safe. The undisturbed safe, a duplicate of 
the one drilled, was brand new, having ar- 
rived last Saturday and apparently was 
given up by the “cracksmen” as too hard 
a job. 

Silver, who resides at 3203 Diamond St., 
left his office Monday morning at 11 
o'clock, it being his habit on Mondays to 
collect and pay bills and make visits 
throughout the trade. The brother, who 
generally appeared at 9 o’clock, had not 
turned up when Silver left, so the jeweler 
left the keys under the fire bucket for him. 

“We only have one set of keys for the 
front door down stairs and our office 
door,’ Silver explained to the police, “and 
we always used the fire bucket when one 
of us left while the other was away.” 

But on Monday the brother was sick and 
did not visit the office at all.. A girl cousin 
of Silver’s, who goes to school and in the 
afternoon keeps the books for him, visited 
the office at 5 o’clock that evening and 
found the door locked. As she could not 
get in, she left a note saying she would 
see him at his home in the evening. 

Tuesday, at 9 a. m., the brother, re- 
covered from his illness, arrived at the 
office. He found the door ajar, but the 
keys and the note missing. He managed 
to jam his way, the show case having been 
moved slightly back by the robbers in mak- 
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ing their exit. He found the one safe on 
its back and ransacked, books, notes and 
other paper lying heaped on the floor. A 
small back office, on a counter of which 
were several dozen cards of gold-filled 
cuff-buttons, had also been’ ransacked, 
but the cuff-buttons were undisturbed, an 
evidence that the cracksmen knew values 
and disregarded an article which whole- 
sales, according to Silver, at $1.50 a dozen. 

A ratchet drill was found on the floor 
of the inner office and there were numerous 
finger prints on the dusty sides of both 
safes, but most of them appeared to be 
blurred. , 

The police believe the safe was “cracked” 
during the night and while a colored jan- 
itor slept undisturbed in a room directly 
overhead. 








DEATH OF E. L. THOMAS 





Phoenixville, Pa. Jeweler Succumbs to 
Attack of Heart Disease 
PHILADELPHIA, Pa., Jan. 12—E. L. 


Thomas, for 25 years a retail jeweler of 
Phoenixville, Montgomery County, died at 
his home on last Sunday, following a short 
illness from heart disease. He was 50 
years old. 

Mr. Thomas was taken ill on Saturday 
and died within 24 hours of the first attack. 
He is survived by a widow and a brother, 
Nathan G. Thomas, who was in partner- 
ship with him. 

The funeral services were held at the 
late home on Thursday afternoon at 2 
o'clock. Interment was made in _ the 
Phoenixville Cemetery. 

Mr. Thomas started in the jewelry busi- 
ness more than 30 years ago with John 
Kirschnek at Media, Pa. From there he 
started out for himself, opening a retail 
business at Malvern, but soon afterwards, 
in partnership with his brother, opened the 
store in Phoenixville. He was a prominent 
member of the Independent Order of Odd 
Fellows. 


DETECTIVES GET ROBBERS 


Two Men Arrested at Schenectady, N. Y. 
Admit Robbing Ward Jewelry Store 
at Oneonta 

Utica, N. Y., Jan. 10.—Frank Daly, alias 
“De Lorita” and John Miller, alias “Sko- 
torczak,”’ were arrested in Schenectady 
Monday charged with being implicated in 
the burglary of Ward’s jewelry store in 
Oneonta Thursday morning. The arrest 
was made by Detectives D. Rogussi and 
B. Van Duessen. 

The prisoners were taken to Oneonta 
and arraigned before City Judge Shove. 
They admitted their guilt and waived ex- 
amination. They were taken to the Coop- 
erstown jail to await the action of the 
grand jury. 

The show window in the Ward jewelry 
store was broken and the jewelry taken 
was valued at $325. The loot consisted of 
five octagon, Elgin and Swiss watches; one 
pearl bead necklace; three Elk emblem 
rings, with small diamonds; four or five 
men’s solid gold watch chains; several seed 
pearl neck chains and a number of pocket 
combs. 
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‘“‘“Art for Art’s sake.” It is self 


sufficient. 
So is the genuine Synthetic. 


it commands recognition on its 
own merits. 


it supplies exclusively a definite 
need in the stone world. 


it seeks to trespass on no other 
fields and is safe from having its 
own place inthe gem family suc- 
cessfully invaded. 


The rare and costly natural gem 
has a high purpose of its own. 


The medieval imitation still has 
its own humble usefulness, but 
has no place beside the modern 
Synthetic. 


THE HELLER SYNTHETIC 
IS NO SUBSTITUTE AND 
HAS NO SUBSTITUTE 
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“PENNY WEIGHTER” CAUGHT 





Baltimore Police Believe the Man They Have 
Under Arrest to Be a Notorious 


Crook 


,ALTIMORE, Md., Jan. 11—The local de- 
tectives have made what is generally be- 
lieved to be the biggest arrest they have 
made in recent years when they captured 
George E. Simmons, 56 years old, yester- 
day in the jewelry district. He is charged 
with being a “pennyweighter.” Simmons, 
alias “George B. Emerson,” alias “Henry 
Ferguson,” has all the earmarks of being 
one of the country’s notorious thieves and 
the local detective bureau is anxiously 
awaiting replies to their identification slips 
sent out in an effort to identify him. 


He was arrested at Charles and Fayette 
Sts. shortly after 2 o’clock in the afternoon 
after he had visited several jewelry stores, 
and one of the Charles St. jewelers had 
notified headquarters that a man believed 
to be a “pennyweighter” had been in their 
store and had left and entered another 
store. Detectives Dougherty and Porter 
were sent out after him and they ran into 
this man at the corner and placed him 
under arrest from a description. He had 
become suspicious in the store he had 
entered and had run from the store when 
the detectives caught up with him on the 
corner. 

He was pleasant when Dougherty and 
Porter placed him under arrest, and after 
walking a block with them he said: 

“See here! I haven’t done anything here 
and I will get out on the next train if you 


let me go. Here is a wad, split it up be- 
tween you.” 
Dougherty answered Simmons, “No, 


your money is counterfeit with us, we can’t 
take it now but we may take it from you 
later after you are locked up!” When 
searched at the detective headquarters it 
was found that he had secreted in a false 
collar about his neck jewelry amounting tc 
$500. 

Simmons’ plan seems to have been after 
he entered a store to palm a piece of jew- 
elry, using a handkerchief as a shield. Rais- 
ing the handkerchief apparently to wipe his 
brow he would slip the piece of jewelry 
down into the false collar and walk out. 
Lined around his collar and under his scarf 
was a miniature jewelry store. A ladies’ 
watch, a square diamond locket, another 
gold locket, diamond cuff links, a pearl 
horseshoe pin with sapphire adornments, 
and a platinum and gold watch chain were 
found. The gold locket was identified by 
S. & N. Katz, who state that Simmons 
came into their store several days ago and 
asked to be shown some lockets, and after 
selecting one he asked to have it engraved. 
He gave the name of “E. H. Wolbridge,” 
127 Mt. Royal Ave, and paid $1 on account. 

After his departure a more expensive 
locket was missed. The other diamond 
locket was identified by the J. W. Mealy & 
Sons Co., 15 W. Lexington St. After being 
searched he was questioned by Detective 
Captain McGovern, but declined to tell 
much about himself. Later the prisoner was 
grilled by Detectives Dougherty and Porter 
and finally admitted that he had visited sev- 
eral jewelry stores. 

Simmons was well dressed and had the 
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He is apparently 


air of a business man. 
about 56 years old, has grey hair, is of 
medium build, grey eyes, a round face and 


a pleasant manner. He is believed to be 
from Los Angeles, Cal. The man calmly 
admitted that he was no ordinary “penny- 
weighter” and politely told the detectives 
that they would have to “go get any in- 
formation that they needed against him.” 
Simmons seemed very much perturbed and 
chagrined at the apparently easy manner in 
which he was nabbed after arriving in Bal- 
timore. 

Then again he could not seem to under- 
stand why his bankroll of $100 was re- 
fused: and. why he was not allowed to get 
out of town. The question naturally arose 
whether he had worked the same scheme 
in other places and had been allowed to 
get away with it. 

Simmons was committed to jail by Jus- 
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THUG HELD FOR COURT 


Man Who Attacked: Pittsburgh Jeweler in 
Attempt to Rob His Store, to Face 
Charges 
PitTsBURGH, Pa.—Paul Marino, alias “Paul 
Lanzimando,” who entered the store of 
Harry Meskovitz at 923 Wylie Ave., re- 
cently, and struck the proprietor over the 
head with a coupling pin in an attempt to 
rob the place, has been held for court by 
Police Magistrate John J. Sweeney on a 
charge of robbery and felonious assault 
and battery. Meskovitz was so badly in- 
jured that he was in the hospital for sev- 

eral days. 

Marino, who has various aliases, was ar- 
rested in Pittsburgh May 11, 1914, on a 
charge of robbing a store and was sen- 
tenced to the Allegheny County Workhouse 
for two years. Following his release he 








PAUL MARINO HELD AT PITTSBURGH 


tice Packard for a further hearing later, 
and in the meantime the detectives hope 
to hear from other cities and learn more 
of the identity of their man, as they thor- 
oughly believe they have one of the really 
clever jewelry thieves of this country. 


WINDOW SMASHER CAUGHT 


Man Who Robbed Indianapolis Jeweler Cap- 
tured in Fort Wayne, and Confesses 


INDIANAPOLIS, Ind. Jan. 11.—George 
Miller, 54 years old, who says that his 
home is in Pittsburgh, Pa., is in the custody 
of the Indianapolis police, following his 
arrest at Fort Wayne, Ind., where he con- 
fessed to smashing a window in the jewelry 
shop of Carl Rost, 25 N. Illinois St., this 
city. Muller stole a diamond and watches 
valued at $700 from the Rost shop, and, 
according to his confession, took the next 
car out of Indianapolis for Fort Wayne. 

The robbery of the Rost store was re- 
ported to the police in all parts of the 
State, and the authorities o1 Indiana cities 
were on the lookout. ' The Fort Wayne 
police learned that Miller had_ several 
watches in his possession, and on investi- 
gation caused his arrest. The man soon 
broke down and confessed to the robbery. 

The watches stolen from Mr. Rost have 
been identified and Miller is being held 
for a grand jury investigation under bond. 

















ON CHARGE OF ASSAULT AND ROBBERY 


was arrested Sept. 8, 1916, and sent to 
the workhouse for six months on a charge 
of pandering. Coming out again, his next 
escapade was in the store of Meskovitz, 
his arrest following. 

In view of all the circumstances, coupled 
with Marino’s previous record, it is be- 
lieved that he will not get off as lightly 
in his assault on Jeweler Meskowitz as he 
has in the other cases with which he has 
been identified. The police are going into 
this man’s record very thoroughly. Mesko- 
vitz says that his home is in Pittsburgh, 
but his general record is to be investigated. 
Jewelers Gold Bars Withdrawn 

Exchanged at New York 
Week ended Jan. 12, 1918. 

The U. S. Assay Office reports: 

Gold bars exchanged for gold coin.... $845,212.35 
Gold bars paid depositors............ 540,530.89 
POD oars 6 nb 066i N es Hien cee $1,383,743.24 


Of this the gold bars exchanged for gold coin 
are reported as follows: :, 








and 








Wh OS db66-ceseddeve eed bene eewetinead $160,364.95 
TO AD nc sno tng b* Ob'8bs 66 20609 0dEs Or 82,278.95 
| Pee re errr rere re er ® * 121,684.16 
Ws UP discncakdencesebdacuasenekede 118,806.01 
BOD, BE ices od cdcenes ce canveeicewaune 321,383.17 
Jam, 12 .cccccccvccveccecccecvvevesees 40,695.11 

Tate. 04.0060 aenndsees cxdeewsdes $845,202.35 








Fire recently damaged the jewelry store 
of F. H. Fannis in the Telford building, 
Merkel, Tex. 
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Mother's Birthday | 
Today! Y, 


Mother gives to others all the 
year—let’s make her birthday 
one to be remembered. Let her 
gift be something personal, 
something she can feel is her 


very own—a LA TAUSCA 
PEARL necklace. 


Every day in every year 
is a Mother’s Birthday 


Remind your customers of mother’s 
birthday as it comes for them. 

The right suggestion at the right time 
makes the sale, and as the birthday 
is the every day gift occasion you 
should make this suggestion every 
day. 


WY We help you with window 

¥ cards and dainty gift cards. 

|\We help you by advertising 

in national Magazines read 

by your customers. (Your 

‘sales on La Tausca are con- 

tinuous thruout the year, and our sales 

helps cover every day of the year.) We 

help you, above all, by providing La 

Tausca pearl necklaces—the line of 
beauty, of Value, of variety. 


Make Your Store the Birthday Store of Your City, 
by Featuring the Birthday Necklaces— LaTausc® 


Suggest CALIFE PEARLS for mother’s birthday —A 
twenty-five dollar sale that pleases the purchaser, the re- 
cipient of the gift and yourself. 


decrees 


every day the Twenty-two other La Tausca qualities selling down to 


Lo 

ee ke BN $3.50 and up to $300.00 a neck- 
LA pean RK “2 ‘ 

NECKLACES Ss lace appeals to every class. Your 

ad ~~ ye wholesaler has the pearls La T'ausca. 


You have the sales opportunity. 


THE LOW TAUSSIG KARPELES C0 ee OES ae We have a beautiful disvlay 
" ‘ itl we 60 Ps oe Me g birthday card for your win- 


aes es See ey 9 dow, also a a gift cand 

aie * LP 2 that goes to the receiver o 

PROVIDENCE PARIS NEW YORK te @ La Tausca Necklace— 
, Sg Send for either or both, 


Address all communications to Providence 
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DEATH OF WILLIAM H. ENHAUS 





Prominent Pioneer New York Clock and 
Jewelry Dealer Passes Away Fol- 
lowing Stroke of Apoplexy 


William Henry Enhaus, one of the most 
prominent dealers in clocks and jewelry in 
the downtown section of New York, and 
who had been connected with the clock and 
jewelry business for over a half century, 
passed away last Wednesday, after less 
than a week’s illness. He was in his 70th 
vear. Mr. Enhaus suffered a stroke of 
apoplexy Thursday, Jan. 3, which was the 
cause of his death last Wednesday. 

Funeral services were held last Saturday 
from the residence of his son, William A., 
477 E. 14th St., Brooklyn, at 2:30 Pp. M. 
Interment was private. Deceased is sur- 
vived by a widow and two sons. 

Mr. Enhaus, who was the head of the 





THE LATE WILLIAM H. ENHAUS. 


firm of William H. Enhaus & Son, and con- 
ducted a clock and jewelry store at 31 John 
St., Manhattan. He was widely known in 
the trade and the house of which he was 
the head has been prominent in the clock 
trade for 70 years, having been founded 
by his father in 1847. 

The deceased came of a family of clock- 
makers. He was the son of John William 
Einhaus, watch and clock maker of this 
city, and was born Jan. 16, 1849, in the 
Brooklyn Bridge section of New York. He 
received his early education in the public 
schools of New York and Brooklyn, and 
learned the clock and watch trade with his 
father with whom he was associated for 
some time. He finally succeeded to the 
business in 1865. 

The business of John William Einhaus 
was first located in the Chatham Square 
district of New York. Later it was located 
at 64 Nassau St. and following this the 
business was removed to the old Post Of- 
fice building, at 32 Nassau St., and after 
Temaining there a number of years was re- 
moved to 43. Nassau St. and then to 22 
Maiden Lane. About 10 years ago it was 
moved to its present location. 

Mr. Einhaus had the spelling of his name 
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changed to “Enhaus” and in 1907 moved the 
business to 31 John St., where he made a 
specialty of clocks of all kinds, the store 
becoming known as the great retail clock 
store of the downtown section of the city. 

In 1897 Mr. Enhaus admitted his son, 
William A., as partner in the business, the 
concern at that time being known as Will- 
iam Enhaus & Son. Mr. Enhaus, Jr., is also 
in the clock business in Brooklyn as one 
of the proprietors of “The Clock Shop,” 
located at 95i Flatbush Ave. 

Mr. Enhaus’ greatest hobby was work 
and to sit at his bench and repair horologi- 
cal instruments was his greatest delight. 
He did not belong to any fraternal organi- 
zation but was formerly a deacon of the 
10th Tompkins Ave. Congressional Church, 
Brooklyn, N. Y. He was an experienced 
optometrist. 


OPTICAL GOODS FOR U. S. 


Collection of Marine, Field and Other 
Glasses Collected by Committee of 
Rhode Island Defense , 


Council 











ProvipENcE, R. I., Jan. 12.—The large 
and valuable collection of marine and field 
glasses, sextants, telescopes and _ other 
lenses that have been on exhibition in the 
display window ‘of the Tilden & Thurber 
Corp., corner of Westminster and Mathew- 
son Sts. for the past few days indicates 
the prompt response to the call of the 
Binocular and Telescope Committee of the 
Rhode Island National Defense Council. 
The collection was very interesting and 
instructive, and attracted considerable at- 
tention. 

The first consignment from Rhode Island 
was forwarded to Assistant Secretary of 
the Navy Franklin D. Roosevelt by the Til- 
den & Thurber Corp. on Thursday, this 
concern having been designated as_ the 
agency to receive such contributions and 
through which the glasses are to be for- 
warded from this State. 

Rhode Island with its long sea-faring 
history is proving a fertile field for this 
campaign, as the first consignment just for- 
warded to Washington shows. The vari- 
ous articles were sent in by patriotic men 
and women who for reasons of age or 
otherwise are unable to do their bit by 
going to the front, but may through this 
means help supply eyes to the navy and 
assist in standing watch on_ shipboard. 
There were at least fifty pieces in the col- 
lection, ranging from telescopes nearly 
four feet in length to others of only a few 
inches; from the costly binoculars to the 
common field glass, with all kinds, sorts 
and vintages coming in between. One 
camera and a sextant were included. 

The collection was shipped:to Washing- 
ton, where it will be sorted and any neces- 
sary repairs made. Many of the glasses 
are suitable as they are for immediate use; 
others require more or less tinkering, while 
some are of no value except for the lenses. 
The latter will be removed from the frames 
and placed in new settings so as to be made 
of use. Other instruments are in the hands 
of members of the collection committee for 
examination, and it is expected that a 
second consignment will be made soon. J. 
Putney & Co. and C. D. Woodward already 
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have a large number of instruments await- 
ing examination. 

It is understood that the glasses are 
loaned to the Government, to be returned 
at the end of the war, if no accident hap- 
pens to them. Under the law, however, the 
Government is obliged to pay $1 apiece for 
the glasses. The loan is called to meet an 
urgent need for glasses for the many new 
war ships and the hundreds of merchant 
vessels now being built throughout the 
country. Cut off from the usual supply 
from France and Germany, the Govern- 
ment is forced to take this means of obtain- 
ing glasses, needed by the thousands. 








PLEADS NOT GUILTY 
New York Money Broker Who Was Brought 


Back from Vancouver, B. C., Denies 
Larceny Charge 





Adolphe Israelowitz, who was brought 
back from Vancouver, British Columbia, 
two weeks ago, to face two indictments, 
charging him with grand larceny in the 
frst degree, pleaded not guilty to the in- 
dictments last Wednesday before Judge 
Wadhams, in Part 1, of the Court of Gen- 
eral Sessions, New York. Israelowitz was 
released in $7,500 bail, which was set by 
Judge Wadhams. 

Detective Herbert, of the First Branch 
Detective Bureau, New York, succeeded in 
bringing back Israelowitz to face the 
charges of swindling Wall St. brokers 
and also duping many members of the 
jewelry trade. Israelowitz was located in 
Vancouver several months ago, through 
telegrams he had sent to his friends in 
New York. 

The indictments, which were found 
against him on Oct. 10, were preferred 
by Joseph Walker & Son, bankers, 61 
Broadway, from whom it is alleged he ob- 
tained several thousand dollars by giving 
them a worthless check. 








S. M. Abel, Hamilton, O.. Has Assets of 
$5,487, and Liabilities of $9,929 


CINCINNATI, O., Jan. 9—Samuel M. Abel, 
in the jewelry business at 110 High St., 
Hamilton, O., who filed a bankruptcy pe- 
tition Wednesday in the United States 
Court of Cincinnati, has liabilities amount- 
ing to $9,929, and his assets are listed at 
$5,487. 

The assets include fixtures valued at 
$700, cash on hand, $453, and the balance 
represented by stock on hand. Cincinnati 
creditors inélude A. & J. Plaut, for $1,114; 
Queen City Silver Co., $308; A. G. Schwab 
& Sons, $602; L. Gutmann & Sons, $2,374. 








Theo. W. Hobb, one of the best known 
and universally popular business men of 
Middlesboro, Ky., died recently at his home 
of a complication of diseases arising from 
a severe case of typhoid fever contracted 
last August and from which he never re- 
covered. Mr. Hobb was 52 years old and 
had been a resident of Middlesboro, coming 
here with his father in 1891, who conducted 
a jewelry business. Upon the death of his 
father some years ago, the business was 
carried on by the son until the time of his 
death. He is survived by three brothers 
and three sisters. 
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January 16, 1918. THE 


HOLD ANNUAL MEETING 





Officers Re-elected and Routine Business 
Transacted by Jewelers’ Safety 
Fund Society 


The annual meeting of the Jewelers’ Safe- 
ty Fund Society was held on Wednesday 
afternoon, in the headquarters, in the Sil- 
yersmiths’ building, 15 Maiden Lane, New. 
York. The meeting was called to order at 2 
p. mM. by President Gough. 

The calling of the roll showed the fol- 
lowing present : William T. Gough, of Car- 
ter, Gough & Co.; Louis Kahn, of L. & M. 
Kahn & Co.; Charles G. Alford, of C. G. 
Alford & Co., Inc.; Frederick H. Larter, 
of Larter & Sons; August Oppenheimer, of 
Oppenheimer Bros. & Veith; M. Luther 
Bowden, of J. B. Bowden & Co.; Jacob 
Goodfriend, of Goodfriend Bros.; David 
Kaiser, of David Kaiser & Co.; Augustus 





WILLIAM T. GOUGH, PRESIDENT. 


K. Sloan, of Sloan & Co.; Emanuel Arn- 
stein, of Arnstein Bros. & Co.; Frank 
Jeanne, of William S. Hedges & Co.; 
George L. Dillingham, of N. H. White & 
Co.; Mr. Ilgen, of Ilgen & Wakefield Co., 
and Fred L. Goddard, of Ira Goddard & 
Son. 

On a motion which was unanimously car- 
ried, the reading of the minutes of the last 
annual meeting was dispensed with. 

President William T. Gough next deliv- 
ered his annual address. This was as fol- 
lows 


PRESIDENTS ANNUAL ADDRESS. 


GENTLEMEN:—The year just finished has been 
a momentous one. The entry of our country into 
the great war has given us much to think about. 
The question of transportation, a vital one to the 
Success of the society, has required very serious 
consideration on the part of your directors, and 
they have done everything possible to safeguard 
your interests. 

Attention of the members has been called to 
the increased risk attending the shipment of all 
goods, and I am glad to say that hearty co-opera- 
tion on their part has been the result. The busi- 
ness of the society for the year 1917 has been 
Prosperous. The amount of insurance issued has 
shown an increase, and it is a pleasure to be able 
to say that there have been no restrictions placed 
upon the policy on account of the war. Our 
losses have been slightly above normal, but  tak- 
ing everything into consideration, I think we may 
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congratulate ourselves on the fact that they have 
not been heavier. 

What the present year has in store for us no 
one can tell. The jewelry industry may have to 
face conditions entirely different from anything 
known in past experience—war conditions, which 
will tax our utmost endeavors to keep our busi- 
ness going. If these conditions are imposed upon 
us, we must cheerfully bear our burden and do 
our best to help our government to carry the 
war to a successful conclusion. We should, how- 
ever, do everything in our power to sustain our 
business, always keeping in mind our duty to the 
government and ourselves, and the duty we owe 
to each other to stand together and help win the 
war. 

The directors have been constant in their atten- 
tion to their duties and I beg to tender them and 
your secretary-treasurer, my grateful thanks for 
their assistance in carrying on the work of the 
society. 

Gentlemen, I pray this coming year may bring 
us peace with victory. 

(Signed) 


Wa. T. GoucuH. 


The reports of the treasurer and the 
auditor were next read and both showed 
the Society to be in excellent financial con- 
dition. These reports were followed by the 
secretary’s report, which after being read, 
was approved by the meeting. 

The election of 11 directors to serve for 


the ensuing year then took place. The 
following were unanimously elected: Ira 





F. L. 


GODDARD, SECRETARY. 


Goddard, of Ira Goddard & Son; Charles 
G. Alford, of C. G. Alford & Co., Inc.; 
Louis Kahn, of L. & M. Kahn & Co.; 
Frederick H. Larter, of Larter & Sons, 
Oliver G. Fessenden, of Hayden W. Wheel- 
er & Co.: William T. Gough, of Carter, 
Gough & Co.;: August Oppenheimer, of 
Oppenheimer Bros. & Veith; M. Luther 
Bowden, of J. B. Bowden & Co.; Harry 
Durand, of Durand & Co.; Jacob Good- 
friend, of Goodfriend Bros.; and David 
Kaiser, of David Kaiser & Co. 

The election of Augustus K. Sloan, of 
Sloan & Co., and Alpheus L. Brown, as 
inspectors of election to serve at the next 
annual meeting concluded the business for 
the afternoon and the meeting was ad- 
journed. 

The following afternoon (Thursday) at 
2 o’clock, the board of directors went into 
session. The meeting took place in the 
society’s rooms for the purpose of elect- 
ing officers for the ensuing year. 
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The officers who served during 1916 were 
re-elected. They are: William T. Gough, 
president; Louis Kahn, vice-president; 
Charles G. Alford, second vice-president; 
Ira Goddard, honorary secretary-treasur- 
er; Fred L. Goddard, secretary-treasurer. 

The executive committee, as chosen by 
the board of directors, is composed of 
President William T. Gough and Vice- 
president Louis Kahn, ex-officio; Frederick 
H. Larter, Oliver G. Fessenden, Charles G. 
Alford, August Oppenheimer and M. 
Luther Bowden. 








RING “SWITCHER” CAUGHT 


Man Who Attempted to Work “Penny- 
weighting” ‘Game at Pittsburgh 
Store Is Detected 


PITTSBURGH, Pa., Jan. 10.—Louis DeRoy, 
of Louis DeRoy & Bro., a few days ago 
caught a man red handed in the act of at- 
tempting to “switch” a ring and turned 
him over to the police. When taken to the 
Central police station the man gave the 
name of Carl Moser. He is said to be 
between 35 and 37 years of age, has a dark 
mustache and hair, and is a man of me- 
dium build. He was fined $25 and costs 
with the alternative of 30 days to the 
workhouse, and paid the fine. He was 
then ordered by the police to leave town. 

“When this man came into the store he 
said he wanted to buy a diamond ring,” 
said Louis DeRoy to THE JEweters’ 
CIRCULAR correspondent, “and he was 
shown two trays, my brother Isaac waiting 
on him. Presently I happened along, and 
examining the trays I noticed that there 
was an imitation stone in a Tiffany setting 
among my stock. I called my brother’s 
attention to the matter and after a mo- 
ment’s reflection and a word with my 
brother I concluded that something was 
wrong. 

“Grabbing the stranger I took him back 
towards my office, not wishing to attract 
the attention of the customers in the store, 
and questioned him. He denied point blank 
that he had taken a ring belonging to me, 
but he did admit that he had placed the 
imitation one in the case, his intention, I 
believe, being to get a ring valued at about 
$195. 

“In any event I sent for a detective, and 
the man was arrested and taken to General 
Police Station, where he was later ar- 
raigned and fined $25 and costs or 30 days 
to the workhouse. The fellow was searched 
and two imitation rings were found in his 
pockets.” 





DEATH OF OTTO L. HEINTZ 


Buffalo Jewelry Manufacturer Passes to the 
Great Beyond 


Burrao, N. Y., Jan. 11—Otto L. Heintz 
a member of the firm of Heintz Bros., 
manufacturing jewelers at Swan and EIli- 
cott Sts., died yesterday. 

The funeral will take place Sunday aft- 
ernoon at 3 o’clock from the family resi- 
dence, 14 Dorchester Road. Burial will be 
at the convenience of the family. 

Otto L. Heintz was the son of Lewis J. 
and the late Sophie Heintz. 
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HOLD QUARTERLY MEETING 





Members of Board of Directors of Jewelers’ 
Mutual Fire Insurance Co., Ltd. 
Meet at Milwaukee 


MILWAUKEE, Wis., Jan. 12.—A gain of 
100 per cent. in insurance in force and a 
similar increase in net assets was shown 
during the calendar year of 1917 by the 
Jewelers’ Mutual Fire Insurance Co., Ltd., 
of Wisconsin, according to reports pre- 
sented at the quarterly meeting of the 
board of directors, which was held Wednes- 
day, Jan. 9, in the office of Henry F. 
Stecher, treasurer, 276 3rd St., Milwaukee. 
The showing is the best the company has 
made in its three years and seven months 
of existence and encouraged the officers 
and directors to set a mark of $1,500,000 
of insurance in force by Dec. 31, 1918. 

On Jan. 1, 1918, the total insurance in 
force was $839,000, or double the written 
business on the books a year ago. The 
business is distributed among 26 States. 
The company started business in 1914 with 
$138,500 of insurance in force, and its rec- 
ord to date shows: 


Dec. 31, 1914..........00-. $154,550 
Dec. 31, 1915...........-. 222.850 
Dec. 31, 1916............-. 419,450 
a ees 839,000 


This is nearly $140,000 in excess of the. 


amount which the board predicted at the 
last annual convention of the Wisconsin Re- 
tail Jewelers’ Association, that the company 
would have in force by the close of the year. 

The assets also have been doubled and 
now exceed $14,000. The healthy growth of 
the assets has been due to the careful man- 
agement exercised by Secretary A. W. An- 
derson and Treasurer Henry F. Stecher. 
At their recommendation the dividend rate 
for 1918 was fixed at 30 per cent., which 
is the same as for 1917, the idea being to 
keep the company fully prepared to meet 
any and all demands for taxes of all kinds 
during the duration of the war. The con- 
dition of the company is such that under 
normal conditions it would have increased 
the dividend rate. As it now stands, the 
rate is exceptionally liberal and few mu- 
tual fire companies are returning so large 
a percentage of savings to their policy- 
holders. 

Losses for the year amounted to 
$1,251.79, which is considered very low for 
the volume of insurance in force. As a 
matter of fact, the total losses since or- 
ganization are far below the average at 
$1,466.25, and amount to only 6 per cent. 
of the total premium income during the 
three years and seven months of operation. 

The largest loss during 1917 was that of 
$497.36 upon the store of Edwin L. Feiling, 
448 12th St. It is interesting to note in 
this connection that this was the first time 
in the history of the company that a fire 
originated upon the premises of the in- 
sured. In every previous case the loss was 
occasioned by an adjoining building. This 
is put forth as an argument that the retail 
jeweler unquestionably is the best and saf- 
est risk known to the insurance field. 

“We are much encouraged by the prog- 
ress shown by our company,” said Treas- 
urer Stecher after the meeting. “Secretary 
Anderson predicted at the last state con- 


vention that we would reach $500,000 of 
insurance in force by June 1, 1917, and 
$700,000 by Dec. 31. In both predictions 
he was far short. He also expressed the 
hope that we would reach the $1,000,000 
mark by the end of 1918. As a matter of 
fact, we now expect to reach this figure 
before April 1, and have set $1,500,000 as 
the mark to be sought by the close of the 
year. We are now writing as much as 
$3,000 on one store or one residence of 
our members, and also writing residence 
and household goods for one or three year 
terms. Every jeweler in the United States 
who belongs to the American National Re- 
tail Jewelers’ Association is eligible to be- 
come a policyholder. Those who know 
how rigid the Wisconsin insurance laws 
are will not hesitate to declare our com- 
pany to be as safe as any on earth.” 

All of the officers and directots of the 
company, save Pitt H. Sperry, Marinette, 
were present at the meeting on Wednes- 
day. President William H. Upmeyer. 
Milwaukee, presided. 








CONVENTION PLANS 





Members of Wisconsin Retail Jewelers’ As- 
sociation to Meet at Madison, 
February 12 and 13 


Mapison, Wis., Jan. 14.—Plans for the 
13th annual convention of the Wisconsin 
Retail Jewelers’ Association, to be held in 
Madison, capital of the State, on Tuesday 
and Wednesday, Feb. 12 and 13, 1918, were 
moulded into definite shape at a special 
meeting of the Madison District Jewelers’ 
Club with Secretary A. W. Anderson, 
Neenah, and Treasurer Henry F. Stecher, 
Milwaukee, on Thursday, Jan. 10, at the 
Park Hotel. Messrs. Anderson and Stecher 
came out from Milwaukee following the 
quarterly meeting of the board of directors 
of the Jewelers’ Mutual Limited Fire In- 
surance Co., which was held Wednesday, 
Jan. 9, taking advantage of the opportunity 
presented by the attendance of Secretary 
Anderson, who also is secretary of the 
American National Retail Jewelers’ Asso- 
ciation. 

The Park Hotel was selected as official 
convention headquarters. The sessions 
will be held in the auditorium of the hotel 
and will be confined to two days. Until 
the last convention in Milwaukee in Feb- 
ruary, 1917, the meetings occupied three 
days’ time, but the plan of restricting them 
to two days worked out so well that it will 
be continued. 

The 13th annual meeting will be the first 
that has not been held in Milwaukee. The 
association was organized in the metropolis 
of Wisconsin and until this time has al- 
ways selected that city as the place of 
holding the convention. Last year, how- 
ever, Madison made such a strong bid for 
the honor that it was granted. It is be- 
lieved likely, however, that the 1919 con- 
vention will go to Milwaukee, the local 
club already having indicated its intention 
of seeking the meeting. 

J. A. Buckmaster, Madison, was elected 
general chairman of the arrangements 
committee for the convention at Thurs- 
day’s meeting. The other members include 
Wiley L. Ballinger, H. A. Radcliffe, Leon- 
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ard Nelson, C. W. Andersen, A. E. Lam- 
boley and M. R. Wallace. 

Secretary Anderson was commissioned 
to take charge of the publication of the 
convention program. This will not be is- 
sued in such elaborate style as in some 
past years, because of the exigencies of 
the war-time situation. However, manu- 
facturers and wholesalers in the trade have 
requested display space in the program for 
1918 and consequently it will be more than 
a mere statement of dates and events, yet 
not a fancy souvenir. 

The program, so far as it has been out- 
lined, will follow those of-the last two or 
three years. The list of speakers will prob- 
ably be larger than usual, Madison being 
the seat of the State university in addition 
to being the State capital, and thus afford- 
ing many experts on merchandising, sales- 
manship, credits, and other topics. The 
University Extension Bureau of the State 
college has offered its services in provid- 
ing lecturers and other speakers of note 
from the ranks of the faculty. It was de- 
cided at the meeting that the annual meet- 
ing of the fire insurance company will be 
held on the morning of Feb. 13, instead of 
being the closing feature of the business 
sessions of the convention, as usual. The 
annual banquet will be held Wednesday 
evening in the Park hotel. 

Burt Williams, collector of interna] rev- 
enue for the western Wisconsin district, 
with headquarters at Madison, has con- 
sented to address the convention on the 
war tax and other excise measures and 
give a clear and concise statement of the 
application of all federal requirements to 
the retail jewelry trade. This is expected 
to be one of the most interesting and in- 
structive features of the convention. 

The Ladies’ Auxiliary of the Madison 
club also is preparing a fine program of 
entertainment for the women. Madison 
affords much of interest in the way of 
sightseeing and other entertainment, with 
its State capitol, university, four lakes, 
Government ordnance’ plants and many 
other objects of interest. 

The officers of the Wisconsin association 
are: President, James R. Chapman, Osh- 
kosh; vice-president, John H. Stouthamer, 
Milwaukee; secretary, A. W. Anderson, 
Neenah; treasurer, Henry F. Stecher, Mil- 
waukee; directors, Hiram J. Smith, 
Racine; John P. Hess, Fond du _ Lac; 
Thomas J. Dale, Kenosha: Gustave Kel- 
ler, Appleton; William H. Upmeyer, Mil- 
wattkee. 








Major Michael W. Murray of the Medi- 
cal Department of the United States Army, 
stationed at Washington, D. C., was in 
Waltham, Mass., a few days ago on official 
business. He visited the Waltham watch 
factory one morning and was piloted 
through by Alexander T. Smythe of the 
System Department. The United States 
Government is looking a long way ahead 
into the future in this war and is making 
arrangements to place soldiers who may 
return unfit to resume their former voca- 
tions, but well able to take up new and re- 
munerative work of another character. 
Major Murray was very favorably im- 
pressed with what he saw and learned at 
the Waltham watch factory. 
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R. I. SCHOOL OF DESIGN 





Jewelry Classes of Providence’s Noted Insti- 
tution Show Development Even Un- 
der War Conditions 


Provipence, R. I, Jan. 12—The new 
classes inaugurated at the beginning of 
the present school year by the Rhode 
Island School of Design were fully justified 
judging from the success that has attended 
them, according to the reports made at the 
quarterly meeting of the corporation held 
Wednesday afternoon in the administrative 
building, 14 Waterman St. 

This is especially true concerning the 
special classes in stone cutting and polish- 
ing, and electroplating, which were estab- 
lished through the co-operation of several 
of the manufacturing jewelers of this city 
and vicinity. Reports of the executive com- 
mittee, the museum committee and the li- 
brarian showed constant development in 
the institution under the trying conditions 
incidental to the war. This is very grati- 
fying to many jewelry manufacturers of 
this city who have worked hard to make 
the jewelry class here of vital benefit to 
the industry at large. 

Despite the draft and the enlistments of 
many young men and the consequent in- 
creased demand for night work in the in- 
dustrial world, the work of the school has 
been carried on without interruption and 
with a more serions purpose on the part 
of students to secure such training as will 
fit them for service. The registration for 
the quarter shows a total of 985 students, 
as compared with 1096 for the similar 
quarter of last year. 

At the present time the executive com- 
mittee has the names and addresses of 264 
students and 14 members of the corpora- 
tion who are in active service in some 
branch of the United States military or 
naval forces. It is planned to obtain the 
names of all students, graduates and cor- 
poration members in order to gain neces- 
sary information for a roll of honor and 
also for a service flag. 

The report of the museum committee 
shows much evidence of progress and ac- 
tivity. The attendance at the museum for 
the quarter was 23,912, being an increase 
of 2,338 over the same quarter of the pre- 
ceding year. The librarian’s report states 
that the different departments of the li- 
brary are being constantly augmented. 
Among the important books purchased 
recently are: Jeypore Enamels, by J. H. 
Hendley; Old English Gold Plate, by 
Jones; Indian Carpet Designs, by F. H. 


Andrews, and List of American Silver-’ 


smiths, edited by The Walpole Society. 
Among the gifts received and added to 
the museum were the following: Piece of 
Persian inlaid; Wedgewood vase; pair of 
earrings, gold filigree and turquois; small 
sculptured head, old Egyptian; wooden 
sculpture, “Seated Buddha,” Sung dynasty 
(960-1278); pair of Bristol rice glass 
mugs, English, early 19th century; soup 
tureen, Staffordshire, early 19th century; 
Pair of candlesticks, silver resist, Wedge- 
wood, English, early 19th century; Lowes- 
toft chocolate pot, tin enamel glaze, 
English, late 18th century; pair of confi- 
tures, cut glass, George III, English, late 
I8th century; flip glass, cordial bottle and 


wine bottle, American, early 19th century; 
pair of candlesticks, French bisque, late 
18th century. 





Chicago Manufacturer Predicts Big Demand 
for Green Gems and Jewelry in 
Coming Year 


Cuicaco, Jan. 14—Green jewelry of all 
kinds is destined to be exceedingly popular 
next year, according to a member of one 
of the leading Chicago manufacturing 
jewelers and platinumsmiths catering to 
the fashionable trade. Speaking at his 
office to a JEWELERS’ CIRCULAR correspond- 
ent he called attention to the fact that the 
newest and most striking designs of he 
French dressmakers call for the use of 
green material. Fashion has apparently 
eagerly accepted the color as a delightful 
innovation from some of the other hues 
which have been popular in the past. While 
these French dressmakers realize that not 
every woman can look well in green, the 
number of those who can is sufficient to 
set the fashion. 

“Concerning the dressmaking end of the 
matter I know very little,” said the manu- 
facturer, with the sly smile of a man long 
married, “but the French dressmakers are 
seldom wrong. If they say that green is 
to be the rage, why, green will be the rage. 
The color will hit New York first and in 
due time will come to Chicago. That be- 
ing the case, all manufacturing jewelers 
should look sharp to see what sort of 
jewelry will go well with that shade. I 
name the following: Emeralds, jade, black 
onyx, and sapphires. Of course, there is 
the imitation emerald problem to consider, 
but there is no synthetic emerald as in the 
case of rubies and sapphires. There is an 
imitation made of white beryl (aqua- 
marine) with coloring matter, but good 
imitations are also to be had made of 
glass. 

“Good emeralds are exceedingly scarce. 
The mines in Columbia, in South America, 
have produced very little, and they are 
snapped up at any price as they arrive. 
That is the chief source of supply. A few 
used to come from Siberia, but this supply 
is about shut off, entirely shut off, if I 
am not mistaken. Good emeralds will 
bring about anything one cares to ask for 
them. 

“Green tourmalines have been in steady 
demand, and the supply is sold as fast as 
received. There are probably no other 
green gems to be had in commercial quan- 
tities. One of the features of the year-end 
trade has been the big and growing demand 
for black onyx, and I predict that if green 
becomes the fashionable garb much more 
of this will be worn. Sapphires have been 
very popular. These stones will be de- 
manded in platinum settings, but the jewel- 
er will discourage this as much as possible. 
and encourage the use of gold. I am glad 
to say that the entire trade is following 
the wish of the federal administration, and 
is conserving platinum wherever this is 
possible.” 








The jewelry store of Beggs & Barnes, 
Greenfield, Ind., was recently destroyed by 
fire. 
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FAILURES OF JOBBERS 





Manufacturing Jewelers’ Board of Trade 
Issues Statistics as to Insolvences 
Among Wholesole Jewelers 


PROVIDENCE, R. I[., Jan. 12—The Manu- 
facturing Jewelers’ Board of Trade the 
past week issued its annual statistics show- 
ing the number and amount of failures 
among the wholesale jewelers in the United 
States and Canada in comparison with 
similar statistics of the three preceding 
years. The figures for 1917 are especially 
interesting, showing that while the number 
of failures is approximately equal to that 
of other years the total amount of liabilities 
involved is considerably less than in either 
of the years quoted. 

“The business situation during 1917,” 
says the statement, “was generally satis- 
factory throughout the jewelry trade. 
Among the wholesalers, only 27 concerns 
met with failure, with a total indebtedness 
of $685,000, which is the smallest total that 
has been reported for a number of years. 
This reduction in the amount of failure loss 
is to an extent due to the tendency on the 
part of the manufacturers to more rigidly 
enforce terms and to check credits with 
greater care.” 

The statistics for the past four years as. 
shown in the manufacturing Jewelers’ 
Board of Trade statement follow: 

1914 1915 


SP a . —_ 
A 


No. Liabilities. No. Liabilities. 














NN a itd ah 7 $108,185 1] $372,834 
Dn pachesreeees l 532,320 7 145,179 
RY ari a ae eta 1 5,000 5 168,627 
per 5 93,431 3 194,774 
DY iit gales ial, . 4 49,600 3 23,080 
NG rte idhile-n laos 3 76,176 4 38,882 
| Sa eee ees 5 39,812 l 2,124 
ie. sé tunedin ] 9,785 es conten 
| RE 3 45,836 4 125,589 
a anes 5 101,700 5 84,879 
Ds 2 secede aenowes 2 39,500 ie 6 ad eeu 
Rhy «see naheten 2 67,000 2 176,500 
SOARS .ccces-+dD $L266,365 45 $1,332,468 
1916 1917 

——_—_A—_—_——, rr -- 

No. Biabilities. No. Liabilities. 

ig eae deb awed 9 $282,567 3 $71,087 
eee 3 18,990 ] 63,000 
I ie aniseed pneeane 6 278,238 
SEN ) 46,458 1 5,000 
SS SE 2 44,641 2 26,500 
PN a ek bu am l 36,000 3 36,396 
| EEE rors 3 35,752 3 54,800 
Pi wahsdeweeeey 1 23,000 4 115,453 
Re vicadenen ea 1 100,332 l 4,200 
eee l 33,820 2 27,406 
BG 6 6ssdesce us I 26,000 ae nieiteaen 
SN aie dh Guid wiecan 1 58,000 1 8,500 
a $705,560 27 $685,581 


The 1917 failures have been classified as 


follows: 
No. Liabilities. 





eee DO GO oc ena deveneeeke 7 $190,851 
IDS iis 5b ir 54 6 0 0 Ge eee ooo 5 222,827 
RLS.  s Sargdls oomenea nana eo 1 16,000 
PUES ncev he snewederoneaee l 7,800 
US i ie ee | 63,000 
I «ow xk Keckandes eeei 12 185,103 

TU “nic 646 kdedswene dees ae 27 $685,581 


A burglar recently gained access to the 
jewelry store of W. D. George, Cobden, III. 
He left hurriedly without taking anything. 
The thief evidently was frightened away by 
a passerby. The burglar gained entrance 
by breaking a pane of glass in the front 
door. 
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Keep Up The Standard 


Now that prices have advanced to such an unheard-of point, many 
jewelers feel a strong temptation to lower the standard of quality. 


We feel that this is wrong. It is false reasoning, for the time will 
come when inferior goods will reflect their bad influence on the house 
that sold them. 


A reputation for high quality built up by maintaining the standard 
through long years, is too precious to risk to meet the emergencies 
of the moment. 


That is why the exceptionally high standard of Wheeler products 
will be maintained and the prices kept as low as is consistent with 
Wheeler quality. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturers—Importers 
2 Maiden Lane (HW) New York 


Factory, Brooklyn 
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Established 1883 





FREUDENHEIM BROS. @ LEVY 


Importers of 





170 Broadway, 
Cor. Maiden Lane, New York 
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Manipulation of Steel in Watch Work 


By John J. Bowman 











Reduced Price, 50 Cents, Postpaid 





The Jewelers’ Circular Publishing Company, JJ John St., New York 
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Another Call for Binoculars for Our Sailors 





Navy Department Again Asks Trade and Public to Loan Field Glasses, Spy 
Glasses, Telescopes, Etc., for Use of Our Forces During the War. 














| 


EWELERS are again urged on behalt ot 
J the Wavy Vepartment to do ail in their 
power to get for me members of our ma- 
rine torces, loans of binoculars ot all kinds, 
neid glasses, Spy Slasses and even tele- 
| ‘ As a patriotic duty they are asked 
anything ot this kind they have 
and tu get their customers and 


SCOPes. 
tu loan 
themselves 
friends to do the same. | | 

A previous call of tis kind which went 


out to the country resulted in the Navy 
Department receiving several thousand 


slasses of various kinds, a large number ot 
which came through jewelers, but as will 
he seen from the letter ot franklin D. 
Roosevelt, assistant secretary ct the Navy, 
received Monday by THE JEWELERS CIRCU- 
tar, the number received 1s wholly insut- 
ficient to satisfy the needs of the Navy at 
the present time. . | 

Under the new conditions ot 7 
particularly the activity of the submarine, 
eve power 1s a potent method ot detence on 
every ship, and every man trom the com- 
mander of the ship down through the petty 
officers to the sailor should, when possible, 
be provided with some kind ot held glass 
that would add to their power of vision 
and ability to see at a distance. 

What the Government asks is a loan ot 
these glasses. Those accepted will be keyed 
and the name and address of the donor will 
be permanently recorded in the Department 
and the glasses returned at the end of the 
war, if possible. Articles not suitable for 
naval use will be returned to the sender. 

The situation is fully explained in the 
following from Assistant Secretary of the 
Navy to THe JEWELERS’ CIRCULAR: 

Navy DEPARTMENT, 
Assistant Secretary's Office. 
WasHINGTON, D. C., 
Jan. 11, 1918. 
Editor, THr JEW*LERS’ CIRCULAR: 

The Navy is still in urgent need of 
binoculars, spy-glasses and telescopes. The 
use of the submarine has so changed naval 
warfare that more “eyes” are needed on 
every ship, in order that a constant and ef- 
ficient lookout may be maintained. Sex- 
tants and chronometers are also urgently 
required. 

Heretofore, the United States has been 
obliged to rely almost entirely upon foreign 
countries for its supply of such articles. 
These channels of supply are now closed, 
and as no stock is on hand in this country 
to meet the present emergency, it has be- 
come necessary to appeal to the patriotism 


of private owners to furnish “eyes for the 
navy.” 


wartare. 


Several weeks ago an appeal was made 
through the dailv press, resultine in the re- 
ceipt of over 3.000 classes of various kinds, 
the great majoritv of which has proven 
Satisfactory for naval use. This number, 
however, is wholly insufficient. and the 
Navy needs many thousands more. 

May TI, therefore, ask your co-operation 
with the Navy, to impress upon your sub- 





scribers, either editorially, pictorially or in 
display, by announcing, in addition to the 


avove general statement, the following 
salient teatures in connection with the 


Navy's call: 

“All articles should be securely tagged, 
giving the name and address of the 
donor, and forwarded by mail or express 
to the Honorable I'ranklin D. Roosevelt, 
Assistant Secretary of the Navy, care of 
Naval Observatory, Washington, D. C., 
so that they may be acknowledged by 
him. 

“Articles not suitable for naval use 
will be returned to the sender. Those 
accepted will be keyed, so that the name 
and address of the donor will be per- 
manently recorded at the Navy Depart- 
ment, and every effort will be made to 
return them, with added historic interest, 
at the termination of the war. It is, of 
course, impossible to guarantee them 
against damage or loss. 

“As the Government cannot, under the 
law, accept services or material without 
making some payment therefor, one dol- 
lar will be paid for each article accepted, 
which sum will constitute the rental 
price, or, in the event of loss, the pur- 
chase price, of such article.” 

Toward the end of January it is pro- 
posed to distribute throughout the country, 
posters making an appeal to fill this want 
of the Navy. 

As this is a matter which depends en- 
tirely for its success upon publicity, I very 
much hope that you will feel inclined to 
help the Navy at this time by assisting in 
any way that lies within your power. 

Very sincerely yours, 
(Signed) Franxkitn D. Roosevett. 
Assistant Secretary of the Navy. 








JEWELERS TAKE OFFICES 
Members of the Jewelry and Allied Trades 
of Providence Chosen as Officers of 
Various Organizations 


ProvipENcE, R. L., Jan. 12.—Manufactur- 
ing jewelers and those connected with the 
jewelry and kindred industries have been 
prominently in the lime light during the 
past week in connection with the numerous 
annual meetings and election of officers by 
various bodies—social, political, commer- 
cial and otherwise. 

The 3lst annual meeting and: dinner of 
the Pomham Club was held at the Narra- 
gansett Hotel on Tuesday evening at which 
William A. Schofield, of Schofield-Battey 
Co.. was re-elected president. Isaac B. 
Lawton and Henry W. Harvey, of Harvey 
& Otis, were elected members of the com- 
mittee on by-laws, and James E. Blake, of 
J. E. Blake Co., of Attleboro, on the 
hoard of trustees. Among those present 
at the dinner were the following: Edward 
B. Hough, William A. Schofield, George 
W. Cheever, D. E. Makepeace, Frederick 
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EF. Sturdy, George M. Baker, Samuel J. 
Greene, John M. Buffinton, Ralph S. Ham- 
ilton, F. H. Allen, Walter H. Durfee, 
Mahlon M. Gowdy, Henry W. Harvey, 
Isaac B. Lawton, William H. Draper, Ed- 
gar R. Barker, Elijah Astle, Horace W. 
Steere, Edward N. Cook, Frank P. Daugh- 
aday, Calvin Dean, Charles H. Fuller, Os- 
car E. Place, George C. Rueckert, Leander 
C. Belcher, Walter A. Griffith, Charles F. 
Irons, Edmund H. Parsons, Phineas F. 
Parsons, Horace Remington, Horace E. 
Remington, Everett L. Spencer, Charles 
D. Waite, John H. Fehlberg, Norris G. 
Abbott, Charles D. Cook and C. M. Dunbar. 

Clarence M. Dunbar, treasurer of the 
Cook, Dunbar, Smith Co., was unanimously 
elected a member of the Fire Commission 
of Providence for three years, by the City 
Council on Monday evening to succeed 
Ralph S. Hamilton, Jr., of Hamilton & 
Hamilton, Jr., who is at present a Major 
in one of the Field Artillery commands in 
France. Councilman in making the nomi- 
nation spoke in the most commendatory 
terms of Mr. Dunbar, who has been a 
Councilman from the Fifth Ward since 
1915. Major Hamilton was not a candi- 
date for re-election. 

Theodore W. Foster, president and treas- 
urer of the Theo. W. Foster & Bro. Co.., 
was elected a member of the auditing 
committee and Paul C. Nicholson,  vice- 
president and treasurer of the Nicholson 
File Co., of the publicity committee at the 
annual meeting of the Rhode Island His- 
torical Society last Tuesday evening. 

At the annual meeting of the British 
Club of Rhode Island last Wednesday eve- 
ning, George W. Rhodes was elected sec- 
retary and Edmund A. Truelove, with the 
Gorham Mfg. Co., treasurer. 

Sylvester K. M. Robertson was elected 
president of the Cataract Volunteer Fire 
Co. of Lakewood, at the annual meeting 
on Tuesday evening. 

George Ritchie was elected chairman of 
the hall committee and William T. Wilson, 
chairman of the finance committee at the 
annual meeting of the Providence Cale- 
donian Society on Thursday evening. 

Col. H. Anthony Dyer, a director of 
the Tilden-Thurber Corp., was elected a 
member of the Executive Committee of 
the Metropolitan Park Commission at the 
annual meeting on Thursday afternoon. 

Albert W. Holmes, president and treas- 
urere of the Holmes Co., was elected a 
member of the board of governors, and 
George W. Hopps, vice-president of the 
Holmes Co.. treasurer of the Elmwood 
Centre Business Men’s Association on 
Monday evening. 








Amos O. Whitley, a jeweler at Laconner, 
Wash., died recently from a complication 
of diseases at the age of 35 years. He was 
born in Kendrick, Idaho, on Jan. 10, 1882. 
In 1900 his parents moved to Douglas 
county, Wash., and on July 15, 1902, he 
was married to Miss Nora B. Welch. 
After their marriage they moved to Hamil- 
ton, and for several years he acted as mas- 
ter mechanic. In the Fall of 1915 he en- 
gaged in the jewelry business at Sedro 
Wooley, and in March, 1916, purchased 
the jewelry stock of the late C. Gourdon 
and moved his family to Laconner. 
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Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 


Refiners, Assayers and Smelters 
74-76 CLIFFORD STREET PROVIDENCE, R. Il. 

















And Owners of Former Mode! 


Attention, Jewelers Howard Watches 


For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


E. HOWARD CLOCK COMPANY BOSTON, NEW YORK and 


CHICAGO Established 1842 


This Ils Our Diamond Anniversary 
































_ CAMEOS—CORAL BEADS 







Onyx. Memo Orders Filled 
DOUBRAVA & CO. 
61 Maiden Lane, N. Y. 
AMBER BEADS 


45 John St., New York 
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Coral Necklaces 


Coral Cameos 
Coral Brooches 
Coral La Vallieres 
Coral Rings 
Coral Scarfpins 
Coral Earrings 
Coral Pendants 
Coral Cuff Links 
Coral Charms 


Everything 
you need 


in Coral 
and Cameos 


WRITE FOR A MEMORANDUM PACKAGE 


Borrelli & Vitelli 


THE ONLY HOUSE FOR 
CORAL JEWELRY 


401 Broadway, New York 














Coral Long Chains | 
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Lapidaries Importers 


ESPOSITER, VARNI CO., Inc. 


45 John Street 
New York 


A beautiful Instructive Booklet 
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= Special Cuttings on Distinctive Stones 


tn 0 aie Ag bee & GRISER | 


s a s z Pe ny Individual Requiremellll 
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In Unique Guttings | 


““A Guide to Gem Buyers” 


Free on Request 
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AGAIN A BANKRUPT 





W. L. Gepp, Detroit Jeweler, Examined as to 
Disposition of His Assets and His 
Receipts from the Holiday 
Trade 


Detroit, Mich., Jan. 12.—Important de- 
velopments are expected to result from the 
disclosures that have been unearthed 
through the filing of an involuntary peti- 
tion in bankruptcy against Walter L. Gepp, 
trading as Gepp’s, Jewelers, 44 Grand River 
Ave. W., and subsequent hearings before 
Referee Lee S. Joslyn. Failure to keep a 
regular set of books, the closing of his 
bank account in November, and unsatis- 
factory stories of what he did with his 
receipts during December are features 
prominent in this remarkable case. 

The petition in bankruptcy was filed 
Monday morning, Jan. 7, in the United 
States District Court. by Max H. Finkles- 
ton, of Finkleston & Lovejoy, 1026 Ham- 
mond building, representing members of 
the National Jewelers’ Board of Trade. 
Judge Arthur Tuttle, immediately appointed 
William C. Pelant, of Mr. Finkleston’s 
office, as receiver under a bond of $10,000. 
Mr. Pelant had already been acting as a 
trustee under a trust mortgage obtained 
from Gepp on the Saturday previous. On 
Tuesday, Jan. 8, at 11 o'clock, a summons 
had been issued for Mr. Gepp’s appearance 
before Referee Joslyn for examination into 
his affairs. 

Just what Gepp did with his receipts 
from the holiday trade is puzzling his 
creditors and the officials in the case. It is 
the belief of his friends that some of it 
was consumed in luxurious living, as Gepp 
was known widely as a “good fellow,” and 
spent money lavishly on his friends, em- 
ployes, and business acquaintances. He 
formerly owned a large touring car, and 
often took his friends and employes on 
long trips—even as far as Chicago. He 
always kept a box of cigars in the store 
for his employes, and in other ways spent 
money on entertainment without stint. He 
lived at 925 Iroquois Ave., in the heart of 
the fashionable residential district known 
as the “Indian Village,” so called because 
all the streets in that section have Indian 
names. 

At the same time, Gepp conducted sen- 
sational sales, known as “98-Cent Sales” 
and “$4.98 Sales,” in which he sold any 
article in his’ window on specified sales 
days for the above amounts. ‘These sales 
grew popular and his store was always 
crowded. He was rated as a big business 
success, and was a popular man about 
town. 

Now the store is closed for inventory, 
and is in the hands of a receiver. His 
automobile is gone, Gepp claiming to have 
turned it over for $500 to a friend whom 
he owed $600, and creditors are clamoring 
for their claims which make the liabilities 
amount to $35,000. It is said the available 
stock will inventory about $12,000, with 
fixtures worth about $5,000. There are no 
diamonds in stocks, except a few La 
Vallieres and cuff buttons, worth a small 
sum. 

This is Gepp’s third experience in bank- 
ruptcy. He failed first in April, 1913, while 
conducting a store at Gratiot and Library 
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Aves.; a second time at his present ad- 
dress in January, 1915, and the present 
time. Gepp is only 34 years old, was born 
in Cleveland, and for several years traveled 
for a wholesale house of Buffalo, accord- 
ing to his story before Referee Joslyn. He 
worked for a time for his father, who 
formerly had a retail jewelry store on 
Gratiot Ave., and later for the late Bert 
Laughlin, who was known as the “Irish 
pawnbroker.” 


Walter S. Wheeler, an attorney at 1626 
Dime Bank building, is representing Gepp 
in the bankruptcy petitions. Wheeler is 
also a creditor for $5,780, having invested 
this amount in the business. It is said that 
Mr. Wheeler will shortly make a trip to 
New York in an effort to effect a settle- 
ment with Gepp’s creditors. 


In the examination before Referee Joslyn, 
when interrogated by Attorney Finkleston, 
the alleged bankrupt was questioned closely 
about a letter which he wrote on Oct. 5, 
1917, to a New York house in an effort to 
secure further credit. In this letter he 
stated his stock would inventory $35,000 
on that date. He also declared in this 
letter that he kept a regular set of books, 
and that all his statements in that letter 
could be verified by his books. On the 
stand he admitted he kept only a cash 
book, and that he had discontinued his bank 
account at the American State Bank in 
November last. 

Gepp’s excuse on the stand for writing 
this letter that he had on hand $35,000 
worth of stock in October, was that he had 
not yet taken his inventory and did not 
know actually what he did have. Walter 
Blackwell, who acted as_ secretary for 
Gepp, was next questioned by Mr. Finkles- 
ton, and admitted typing the letter, and 
he added that it was his memory that Gepp 
signed it without reading it. Blackwell, 
it appears from the testimony, did most of 
Mr. Gepp’s letter writing, and some of the 
letters were literary masterpieces. Some 
of them were offered as exhibits in the 
hearing. 

Gepp had a habit of writing long letters 
to his creditors, and calling them by their 
first names. “Dear Boys,” and _ other 
familiar terms. In the New York letter he 
personally thanked the jeweler for aiding 
him to build up his business. “I have built 
up the business—each year doubling the 
business—without a regular line of credit, 
through the generosity of a few men like 
yourself. I thank you for the many 
favors you have given me during the 
twists and turns fortune has given me dur- 
ing the last two years,” he wrote. 

In the New York letter, Gepp said he 
expected to make a full statement of his 
affairs to the commercial agencies in Janu- 
ary, after what he expected. would be a 
successful holiday season. He said his first 
Christmas season he took in $4,000, the 
second $8,000, and that last year he took in 
$16,000 during November and December, 
and that he expected to do fully $32,000 
this year. 

By his testimony on the stand he took 
in only $11,000 during December. It was 
his stories of how this amount was ex- 
pended that is not satisfactory to the re- 
ceiver and the creditors. He said that he 
had paid many back bills, including a total 
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of $1,500 in December alone paid to the 
News, Journal, and Free Pres, for news- 
paper advertising, and to the Michigan 
Street Railways Advertising Co. He said 
he had paid Blackwell, his private secre- 
tary a bonus of $350 at Christmas time, 
and had paid his Japanese watchmaker, 
Joseph Mita, $140 in back wages. He also 
declared he had paid a Mrs. Kriedler and 
a girl named Florence each $45 for three 
weeks’ work as clerk prior to Christmas, 
and had also paid eight other girls whom 
he had hired as clerks in anticipation of a 
holiday rush which he said did not ma- 
terialize. Gepp was hazy about the girls’ 
names. 


After the hearing, Receiver Pelant did 
some investigating on his own account and 
ascertained from the Japanese watchmaker, 
Mita, that Gepp did not pay him $140 back 
wages, but only gave him $19, and that he 
still owes him $134 back wages. The 
Japanese also told Receiver Pelant that 
Mrs. Kriedler and the “Girl named Flor- 
ence” were one and tlie same person. 

Gepp said that he had sold his fine tour- 
ing car in which he used to entertain his 
friends, to a friend named George Wallace, 
or Wallis, an advertising man, living on 
West Grand boulevard, for $500. He said 
he received no cash on the deal as he 
owed Wallace $600. 


Asked how he had paid many of his bills 
during December, he said most of them 
had been paid by cash, although he did 
turn some money over to Mr. Wheeler, his 
attorney, and that the latter gave his per- 
sonal check. He said he had discontinued 
his bank account at the American State 
Bank, because he had been requested to 
do so by the bank, because of “having such 
small balances there.” He admitted, how- 
ever, that none of his checks had ever been 
protested. 

A diamond man, of 15 Maiden Lane, 
New York, has taken back $3,500 in dia- 
monds which he had formerly shipped to 
Gepp. This was done before the proceed- 
ing in bankruptcy. The first attention to 
Gepp’s affairs were brought about when he 
was sued on several notes for $300 due 
to a man at 15 Maiden Lane, New York. 
Gepp paid these notes before trial, but the 
proceedings revealed his true condition of 
affairs and brought about the bankruptcy, 
which is the first large case of its kind 
in ‘Detroit for a period of some 
years. 

Maurice Weiss, Samuel Lachman, and 
Harry A. Harrison, all members of the 
jewelry trade, are making the inventory 
of the Gepp stock for Receiver Pelant. The 
store is closed while the inventory is be- 
ing made. 

In the trust mortgage secured by Mr. 
Pelant on Dec. 28, the following partial 
list of creditors was given to him by Gepp. 
The larger creditors listed are: Ernest 
Kaufman, $2,316; Walten S. Wheeler, 
$5,780; M. Wolf, $3,304 and $5,500; White, 
Wile & Warner, $740; Burley & Tirrell Co., 
$200; National Clock & Mfg. Co., Chicago, 
$570; E. A. Bliss Co., $1,053; L. W. Ruben- 
stein, $566; Alter & Co. $1,100; Klein 
Bros. & Co., $1,462; Hipp. Didisheim & 
Bro., $311; Sperry & Alexander, $102; W. 
A. Rogers Co. (Chicago office), $268; Wm. 
M. Warren, $2,200. 
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War Service Committee Selected 


Delegates from Various Organizations and Interests in the Jewelry Trade Meet at New York to Choose 
Men Who Will Represent the Industry in All Dealings with the Government 


























The jewelers of the country have named 
their War Service Committee to work in 
connection with the War Service Com- 
mittees oi other industries as suggested by 
the Chamber of Commerce of the United 
States. Like the committees representing 
other industries, that of the jewelry trade 
consists of 15 members who were appointed 
at a mass meeting held at the Merchants 





JOHN S. HOLBROOK 


Vice-President of the Gorham Mfg. Co. 


Association in New York, last Friday, 
which was attended by delegates from the 
various associations in the jewelry trade 
as well as by representatives of various 








GEO. H. 


WILCOX, VICE-CHAIRMAN 


President, International Silver Co. 


branches of the industry that are unor- 


ganized. 
The War Service Committee appointed 


consists of David Belais of Belais & 
Cohn, New York, president of the Na- 
tional Federation of Manufacturing 


Jewelers’ Associations; Col. Harry L. 
Brown, treasurer of the Waltham Watch 
Co., and president of the Boston Jewelers’ 
Club; Geo. E. Fahys, of the Alvin Mfg. 
Co., and Jos. Fahys & Co.; O. G. Fes- 
senden, of Hayden W. Wheeler & Co., 
and president of the Jewelers’ Protective 
Union; John S. Holbrook, vice-president oi 
the Gorham Mfg. Co.; William F. Juergens, 
of the Juergens & Andersen Co.; Herbert 
L. Farrow, of Carter, Gough & Co.; R. G. 
eat 


* Oe Se 
t Paes pit. 





. ° ee ” te = 4 
OLIVER G. FESSENDEN 
War Service 
Jewelry Trade. 


Chairman of the Committee of the 


Monroe, of Monroe, Paris & Co., and 
president of the American Jewelers’ Pro- 


tective Association; Robert B. Steele, 
secretary of the Platinumsmiths’ Associa- 
tion; Harold E. Sweet, of the R. F. Sim- 
mons Co., and the Mayor of Attleboro; 
Fred G. Thearle, of the C. H. Knights- 
Thearle Co., Chicago; J. M. Van Wezel, 


diamond cutter of New York; George H. 
Wilcox, president of the International 
Silver Co., and Henry Wolcott, of the Wol- 
cott Mtg. Co., Providence, president of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association. Lhe committee 
was nominated by a committee of five and 
was elected unanimously on motion. 

The meeting at which the War Service 
Committee was appointed was one of the 
most impressive as well as the most 1m- 
portant that has taken place in the jewelry 
trade for a long time despite the fact that 
many important meetings have been held 








rt. 


in the past year. It was under the ay- 


spices of the Jewelers’ Vigilance Committee 
which had participated in the conference 
of War Service Committees at the Chamber 
of Commerce of the United States at Wash- 
ington, Dec. 12, and had taken up the task 
of forming a committee in the jewelry 
The Jewelers’ Vigilance Committee 


trade. 








COL. HARRY L. BROWN 
Treasurer of the Waltham Watch Co. 


communicated with all the various organi- 
zations in the industry on this subject ask- 
ing suggestions in the way of nominations 
for our own war committee. As a result, 











WOLCOTT 


HENRY 


Pres. New England Mfg. Tewelers’ and 
Silversmiths’ Association. 
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the various organizations in the trade sug- 


gested the following: 


UGGESTED NAMES FOR MEMBERS OF THE JEWELERS 
SU 7 : J 4 ese ” 


WAR SERVICE COM MITTEE. 
Organizations. 
Newark Manufacturing Jewelers Assn. (Carl H. 
Lebkuecher suggested: Herbert L. 
S ’ 


president, ) 





GEORGE E. FAHYS, OF JOSEPH FAHYS & CO. 
Farrow of Carter, Gough & Co.; Samuel McChes- 
ney of W. B. Kerr & Co.; Simon Miller of 


Shiman-Miller Mfg. Co. 


New England Mfg. Jewelers & Silversmiths’ 
Assn. (Henry Wolcott, president,) suggested: 
Fredk. A. Ballou of B. A. Ballou & Co., Inc.: 
Wallace G. Franklin of E. I. Franklin & Co.; 
Harold W. Ostby of the Ostby & Barton Co.: 
Harold E. Sweet of the R. F. Simmons Co.: 


Henry G. Thresher of the Waite, Thresher Co. 
Manufacturing Jewelers Board of Trade, Provi- 

dence, R. I. (Fredk. D. Carr, president.) sug- 

gested: Harold KE. Sweet, Fredk. A. Ballou, 





DAVID BELAIS, 


PREST, 
MANUFACTURING JEWELERS ASSOCIATIONS 


NATL. FEDERATION OF 


Harold Ostby, Henry G. 
lin, 


National Jewelers Board of 


Thresher, Wallace lrank- 


Trade, Providence 


office (Theodore W. Foster, chairman,)  sug- 
gested: Everett I. Rogers of Parks Bros. & 
Rogers; Harry Cutler, Cutler Jewelry Co. of 
Providence, R. I.: Clarence L. Watson, Watson 


Co., Attleboro, Mass, 


JEWELERS’ 


Manutac- 
representa- 


Co.; 


The Sterling Silver and Silver Plate 
turers suggested for Sterling silver 
tives: John S. Holbrook of the Gorham 
Geo. H. Wilcox, International Silver Co. 

Geo. H. Wilcox of the International 
Co. offers the following suggestions: Edward 
Holbrook of the Gorham Co.; W. H. B. Dowse 
of Reed & Barton Co.; C. A. Dunn; Graff, Wash- 


Silver 


burne & Dunn; I. W. Cokefair; International 
Silver Co.; Geo. E, Fahys of the Alvin Mfg. 
Co. 

The Platinumsmiths Association, Inc., of New 


York (Fredk. Keim, president,) suggested: lFredk. 
Keim: DeWitt A. Davidson of Davidson & 
Schwab: Robt. B. Steele. 

The American Jewelers 
(R. G. Monroe, president,) suggested: M. D. 
Rothschild of American Gem & Pearl Co.; De 
Witt A. Davidson, Davidson & Schwab; Samuel 
Jacobson, Jacobson Bros.; Robert Loch, Gorham 
Mfg. Co.; R. G. Monroe, Monroe, Paris Co.; 
Henry S. Oppenheimer, Oppenheimer Bros. & 
Veith: Marcus S. Van Wezel, S. L. Van Wezel; 
St. John Wood, J. R. Wood & Sons; W. T. Gough, 
Carter, Gough & Co.; Harry C. Larter, Larter & 
Son; Wm. I. Rosenfeld; W ormser, 


Protective Association 


Otto D. 
Wormser & Mayers: Arthur Lorsch—Albert Lorsch 
& Co.; O. J. Fessenden, Hayden W. Wheeler Co.; 
Henry Blank, Henry Blank & Co., Newark, N. J.; 
H. H. Treadwell, Tiffany & Co. 

The National Wholesale Jewelers Association (J. 
E. Reagan, president,) suggested: Ura C. Jones 
of Jones, Mount & Jones; Wm. J. Ward of New 





JEWELERS 


CHAIRMAN 
WHO PRESIDED 


HARRY CC. LARTER, 
VIGILANCE COMMITTEE, 


Edwards-Ludwig Fuller Co., 
G. Thearle of the C. H. 


York; N. R. 


Nansas City, Mo.; 


luller, 
red. 


Nnights-Thearle Co., Chicago; Morris Eisenstadt 
of the Eisenstadt Mfg. Co., St. Louis; Louis 


Sickles of M. Sickles & Sons, Philadelphia. 

The American National Retail Jewelers Associa- 
tion (Geo. A. Brock, president,) Brock & Co., 
Los Angeles, Cal., suggested: M. N. Smith of 
Smith, Patterson Co., Boston, Mass.; Wilson A. 
Streeter of Bailey, Banks & Biddle, Philadelphia; 
Chas. T. Evans of Evans & Son, Utica; Emil 
Kohn of Theo. A. Kohn & Son, New York city. 

The Retail Jewelers Association of Greater New 
York (Emil W. Kohn, president,) suggested: 
Henry A. Smith of Smith & Behrens, 727 8th Ave., 
New York city. : 

The New York Manufacturing Jewelers (M. L. 


Ernst, president,) suggested: M. C. Foster of 
Goldsmith, Stern & Co.; David Shiman of D. 
Shiman Bros.; David Kaiser of David Kaiser & 
Co.; Meyer Robbins of Untermeyer, Robbins Co. 


Kastenhuber & Lehrfeld, refiners, suggested: H. 
C. Larter, M. L. Ernst, M. D. Rothschild, D. 
Belais, R. G. Monroe. 

Belais & Cohn, refiners, suggested: 
Ernst, M. D. Rothschild, Harry C. 
Monroe, David Belais. 

Samuel Kirk & Son, Baltimore, 
Meyer D. Rothschild, Harry C. Larter, Harry 
Ward of Durand & Co.; Wm. T. Gough, Carter, 
Gough & Co.; A. K. Sloan, Sloan & Co. 


Milton L. 
Larter, R. G. 


suggested: 
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The South Bend Watch Co. (F. H. Wellington, 
general manager,) suggested: Geo. E. Fahys of 
Joseph Fahys & Co., New York. 

Chicago Jewelers Association (C. P. Dungan, 
president,) suggested: Wm. F. Juergens of Juer- 


gens & Andersen Co.; De Forest Hurlbut of Elgin 
National Watch Co.; A. M. Dueber, Dueber Watch 
Case Mfg. Co.; P. T. White of Otto Young & Co.: 
& Weil: 


S. Lazarus of Lazarus Frank Milhen- 





HAROLD E. SWEET, OF THE R. F. 


ning, J. Milhenning & Co.; H. C. Van Pelt, F. 
H. Noble & Co. 


The Benedict Mfg. Co. suggested: Frank A. 
Wallace, R. Wallace & Sons Mfg. Co., Walling- 
ford, Conn.; P. B. Noyes, Oneida Community, 


Ltd., Kenwood, N. Y.; T. A. Tripp, general man- 
ager, Pairpoint Corp., New Bedford, Mass. 

The Van Bergh Silver Plate Co., Rochester. N. 
Y., suggested: Geo. H. Wilcox of the Interna- 
tional Silver Co.; T. A. Tripp of the Pairpoint 
Corp. 





R. G. MONROE, PRESIDENT AMERICAN JEWELERS’ 


PROTECTIVE ASSOCIATION 
The William B. Kerr Co. suggested: John S. 
Holbrook, Gorham Co. for Sterling silverware: 


Geo. H. Wilcox, International Silver Co. for silver 
platedware. 

The Diamond Merchants of New York suggested 
the names of J. S. Van Wezel and R. G. Monroe. 

The Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade suggested: David 
A. Davidson, Robt. B. Steele, M. L. Robbins. M. ! 
Ernst, O. D. Wormser. 


he 
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Although many duplications in the sug- 
gested names existed, the number was far 
in excess of the 15 required by the Chamber 
of Commerce of the United States, and 
the Vigilance Committee thereupon ar- 
ranged for a convention to be held in New 
York at which were invited the nominees 





WILL F. JUERGENS, OF THE JUERGENS & 
ANDERSEN CO. 


suggested as well as the presidents of the 
Various organizations and the members of 
its own committee. 

The meeting, which was held in the 
beautiful assembly room of the Merchants’ 
Association, was called to order promptly 
at 11 o'clock by Harry C. Larter, chairman 
of the Jewelers’ Vigilance Committee, who, 
in a few words, explained the reason for 
the gathering and had Secretary Dickinson 





VAN WEZEL, OF S. L. VAN WEZEL 


a 


of the Vigilance Committee read the report 
rendered by M. D. Rothschild, vice-presi- 
dent of the committee, who had attended 
the conference at Washington. In addition, 
Secretary Dickinson read the letter sent 
to the various interests of the trade to 
form a War Service Committee which was 


sent out by the Jewelers’ Vigilance Com- 
mittee just before Christmas. The text of 
both the report and letter appeared in full 
in THE JEWELERS’ CiRCULAR of Dec. 26 (pp. 
66 and 68). 


When the reading had finished, Mr. 
Larter announced that the meeting was 
open and asked those assembled to state 
what they desired to do. On motion, Mr. 
Larter was made chairman of the meeting 
and Mr. Dickinson was made temporary 
secretary. 

Mr. Larter explained the necessity of 
appointing a committee of the broadest type 
that would be truly representative of all 
sections of our industry. His remarks were 
supplemented by Mr. Rothschild, who ex- 
plained that this committee would have ser1- 
ous work before it and should be composed 
of men who were good patriots and who 
were willing to put the interest of their 
country ahead of anything else, looking at 
questions that would come up from the 
interest of the nation first, then from the 
interest of the trade and finally from the 
standpoint of their individual line. Mr. 
Rothschild stated that in the formation of 
the committee some thought had been given 
by those who had its interest at heart but 
that he felt the best plan would be to have 
the work of selecting the committee done 
by a nominating committee. He suggested 
that a committee of five be appointed for 
this purpose, suggesting tentatively the 
names of Frederick A. Ballou as represent- 
ing the New England Jewelers; Cleveland 
H. Dunn, as representing the silver lines: 
Marcel N. Smith, representing the whole- 
sale and retail trade; Lee Reichman, as 
representing the diamond trade, and Harry 
C. Larter, as representing the Newark and 
New York jewelers. , 

Mr. Rothschild’s suggestion was accepted 
and his motion to have this committee take 
up the task of nominating the War Service 
Committee was unanimously carried. After 
some debate, it was decided that this com- 
mittee would report to the delegates at large 
within an hour and, in the meantime, that 
matters relating to the war service work 
would be discussed. As Chairman Larter 
was on the nominating committee, he turned 
over the gavel to Mr. Rothschild, who pre- 
sided until the end of the convention. 

Then followed a most interesting discus- 
sion, first—the delegates were informed of 
the press work going on for the next Lib- 
erty Loan campaign that contained elements 
injurious to the jewelry trade which might 
properly be eliminated without seriously af- 
fecting the work of the Government. Mr. 
Rothschild then told of interview which 
he had in Washington with prominent of- 
ficials of the Treasury and other depart- 
ments who expressed themselves as being 
convinced of the danger of discriminating 
between “essential” and “non-essential” in- 
dustries by declaring any particular industry 
non-essential. Members of the committee 
who visited Mr. Vanderlip at his home 
just before he started on his campaign 
against the jewelry trade told of what 
had been accomplished in the interview in 
the way of having the advertising against 
luxuries held up during December and also 
some interesting incidents of the event, 
while David Kaiser voiced a protest against 
the character of the propaganda that had 
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been conducted in connection with the thrift 
campaigns. A general discussion followed 
in which Messrs. Steele, Mehrlust, Jones 
and others contributed interesting points for 
consideration, and this was brought to a 
close by a patriotic speech delivered by Co 
Harry Cutler in which he expounded ns 





ROBERT B, STEELE, SECRETARY OF THE 
PLATINUMSMITHS ASSOCIATION 


the essentials of true Americanism and pa- 
triotism, showing that it was based on the 
thoughts and acts of the individual irrespec- 
tive of his birthplace or racial affiliations of 
the past. 

As Col. Cutler finished, the nominating 
committee returned to the hall and pre- 
sented the names of the 15 gentlemen who 
they concluded would best represent the 








HERBERT L. FARROW, OF CARTER, GOUGH & ©, 


jewelry industry on the War Service Com- 
mittee. As explained by Mr. Larter for 
the committee, they had found not a scare 
ity but a plethora of good material and the 
real hard work was in holding the commit 
tee down to the number suggested by the 
Chamber of Commerce, and at the same 
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time represent all the industries and all 
sections of our trade. 

The committee appointments, he said, were 
considered both from the standpoint of the 
divisions of the trade of the different lines 
produced, and also of the geographical lo- 





FRED G. THEARLE, OF THE C. H. KNIGHTS- 
THEARLE CO. 


calities, the retail, wholesale and manu- 
facturing, jobbing and importing lines being 
represented as well as the different jewelry 
centers of manufacture. He said the gen- 
tlemen selected were practically drafted for 
the work and like good citizens they should 
obey the call. The names were then read 
and no other nominations being offered, 
on motion, the committee was selected as 
nominated. 














WILSON B. STREETER, OF THE BAILEY, BANKS 
& BIDDLE CO. 


It was explained that the lot of these 
men would not be a happy one; that there 
was little honor connected with the work, 
that much time and trouble would have to 
be spent by all the committee inasmuch as 


this organization would be the point of con- 
tact between the government and its agen- 
cies and the jewelry trade as a whole. The 
members of the committee were requested 
to remain after the meeting and this they 
did, deciding to hold their first meeting in 
New York, Monday. 

The committee held its first meeting 
Monday afternoon at the rooms of the 
24 Karat Club, 15 Maiden Lane, at which 
general organization took place. Oliver G. 
Fessenden was elected chairman of the 
committee, George H. Wilcox, vice-chair- 
man and Laurence Gardner, (now sec- 
retary of the National Jewelers Board of 
Trade, who goes with Albert Lorsch & Co. 
on Feb. 1) was chosen as secretary. 

Owing to the fact that Mr. Lebkeucher 
was unable to act on the committee, H. L. 





LAURENCE GARDNER, SECRETARY OF THE WAR 
SERVICE COM MITTEE 


Farrow of Carter, Gough & Co., Newark, 
was elected in his place. 

All the members of the committee were 
present except Messrs. Juergens, Farrow, 
Holbrook and Brown. 

There was a general informal discussion 
after which the coal situation was touched 
upon. 


GOLDSTEIN A BANKRUPT 











Cleveland Jeweler Fails After Two and One 
Half Years in Business 


CLEVELAND, O., JAN. 11.—After two years 
and a half in business at 2920 W. 25th St., 
Abraham J. Goldstein has filed a voluntary 
petition in bankruptcy. The meeting of 
creditors is set for Jan. 17, by referee in 
bankruptcy C. D. Friebolin. Assets are 
estimated at $1,233, consisting of bills, notes 
and securities, $116; stock in trade, $471; 
machinery and tools, $100; open accounts, 
$337, and other things. Liabilities are 
$5,060. Goldstein bought out Moe Epstein 
at his present location in May, 1915. Prior 
to that he was associated with Isaac Win- 
ecesky, in the United Jewelry Co., at 4122 
Woodland Ave. No reason was given for 
the failure, except that conditions did not 
justify a continuance of the business. 
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Creditors secured in whole or in part 
are Jetelson & Koplan, $108; Philip Pres- 
ent, $1,554; Greenwald Bros., $200; S. W. 
Mfg. Co., $224; Reich & Rottenberg, $174; 
Nathan A. Sachs, $180; Davidson Diamond 
Jewelry Co., $625. 

Unsecured claims above $100 include 
Philip Present, $421; Levy Jewelry Co., 
$103; Aisenstein & Woronock, $274; 
Ramp & Fischer, $177; Kinney & Levan, 
$106; Gus Oberdorfer, $166; Irwin W. 
Spiro, $116; Weiner & Oppenheimer, $107; 
Leon Hirsch, $170; George H. Bowman 
Co., $132; Sigler Bros., $229. 








A VOLUNTARY BANKRUPT 





Block Jewelry & Novelty Co., Cleveland, O., 
on Financial Rocks 


CLEVELAND, O., Jan. 12—The Bloch 
Jewelry & Novelty Co., a partnership made 
up of Samuel Bloch and Harry Greenbaum, 
has filed a voluntary petition in bankruptcy. 
Sidney N. Weitz was named receiver and a 
meeting of creditors called by C. D. Frie- 
bolin, referee in bankruptcy, for Jan. 19. 
The Bloch Jewelry & Novelty Co. was 
formed in September 1916 and had offices 
at 319 Hippodrome building. Mr. Bloch 
was formerly connected with the Cleveland 
Jewelry Supply Co. Under the bankruptcy 
the liabilities are placed at $6,899 and the 
assets at $6,015. 

In October, 1917, the assets of the firm 
were said to have been $8,200 and the 
debts, $1,650. An effort to sell on too 
close a margin for the purpose of under- 
bidding the market was said to have been 
partly responsible for the failure. Assets 
of the firm consist among other things of 
stock $1,800; machinery and tools, $1,315; 
and open accounts $2,900. No creditors 
were secured. 

Unsecured creditors with claims above $100 
are: Sussfield Lorsch & Co., $201; Wolf- 
sheim & Sachs, $613; Herald Novelty Co., 
$100; U. S. Chain Co., $188; F. H. Noble 
& Co., $301; George H. Fuller & Son Co., 
$411; Newell Mfg. Co., $169; Newport 
Novelty Co., $313; Henry Lederer, $425; D. 
& N. Mfg. Co., $166; Hold-On Clutch Co., 
$122; Warner Jewelry Case Co., $734; 
Dupaul-Young Optical Co., $600; Mealy 
Mfg. Co., $355; Bobmore Co., $154; Bay 
State Optical Co., $170; Farrington Mfg. 
Co., $190; New Jersey Optical Co., $202; 
Dunn & Rodenberg, $450. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


N.Y. Selling 
Rate as Assay 


.Date. London. .999 Fine Basis. 
Boo B ccnnaeccacqqentces 45% 96% 
BOs deetedadaetaeeues 45% 963% 
[ee ee ee ern 45% 963% 
Ds BE caenenceqeenqeees 45% 96% 
Ss eer 45% 963% 
SO, BS cecondecwenecuces 45% 96% 








F. S. Mumma has been elected president 
of the Mechanicsburg, Pa., Business Men’s 
League. Other officers are: M. Grant 
Mohler, vice-president; C. I. Swartz, secre- 
tary, and M. E. Anderson, treasurer. 
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Annual Bank Elections 





Jewelers Chosen as Directors of Banks in New York, Newark, Providence, 
Chicago and Elsewhere. 











National and State banks of New York 
and New Jersey as well as trust companies 
held their annual elections during the past 
week. Only a few changes in the direc- 
torate of the various banks have taken 
place, the following being the result of 
some of the elections that have been re- 
ported. 

Chatham & Phenix Bank—Louis G. 
Kaufman, president; Frank J. Heaney, 
vice-president; Richard H. Higgins, vice- 
president; William H. Strawn, vice-presi- 
dent; Bert L. Haskins, vice-president and 
cashier; Norborne P. Gatling, vice-presi- 
dent; C. Stanley Mitchell, vice-president ; 
H. A. Clinkunbroomer, vice-president; 
Max Markel, vice-president; Rolfe E. 
Bolling, vice-president; George R. Baker, 
vice-president; Wallace T. Perkins, vice- 
president; Henry L. Cadmus, assistant- 
cashier; Walter B. Boice, assistant-cashier ; 
Henry C. Booley, assistant-cashier; Vinton 
M. Norris, assistant-cashier; Joseph 
Brown, assistant-cashier, and George M. 
Hard, chairman. The directors are, Daniel 
J. Carroll, Samuel S. Childs, John M. Cow- 
ard, Pierre S. DuPont, Ellis P. Earle, 
Oliver G. Fessenden, William A. Gillespie, 
John M. Hansen, George M. Hard, Frank 
J. Heany, Richard H. Higgins, H. Stuart 
Hotchkiss, Louis G. Kaufman, Frank R. 
Lawrence, Thomas L. Leeming, Waldo H. 
Marshall, A. Milton Napier, John J. Ras- 
kob, John Ringling, Oscar Scherer, Ed- 
ward Shearson, Sanford H. Steele, J. 
Frederick Talcott, S. B. Thorne, Frederick 
D. Underwood, Hicks A. Weatherbee and 
Samuel Weil. 

The Market and Fulton Bank—Robert A. 
Parker, president; William M. Rosendale, 
cashier; Albert D. Berry, assistant cash- 
ier; directors, Alexander Gilbert, chairman 
of the Board; W. Irving Clark, Thomas B. 
Kent, Leopold Stern, Aaron J. Bach, Wil- 
liam C. Demorest, Robert A. Parker, 
Frederick B. Fiske, Frank M. Smith, Alex- 
ander H. Wray, Charles F. Noyes, John 
J. Carle, Austin B. Fletcher, William B. 
Franklin, Frank C. Jennings. 

State Bank—Oscar L. Richard, presi- 
dent; Arnold Kohn, vice-president; Walter 
L. Burckett, vice-president, Harold C-. 
Richard, vice-president; Albert I. Voorhis, 
cashier, John Kneisel and C. A. Smith, as- 
sistant cashiers. Directors: Oscar  L. 
Richard, Arnold Kohn, Walter L. Burc- 
kett, Albert L. Voorhis, Walter T. Kohn, 
Lucius N. Litteauer, Harry W. Vogel, John 
Kneisel, Harold C. Richard, William B. 
Roth and William Walton. 

In other banks the boards of directors 
include the following men identified with 
the jewelry trade: 

Fidelity Trust Co. and Bloomfield Trust 
Co.—Vincent S. Mulford, of the Jewelers’ 
Circular Publishing Co. 

Irving National Bank—Lee Kohns, of L. 
Straus & Sons. 

Harriman Bank—Michael Dreicer, of 
Dreicer & Co. 


Hanover National Bank—Edward Hol- 
brook, Gorham Co. 

National Park Bank—Francis R. Apple- 
ton, formerly of the Waltham Watch Co. 

Bronx National Bank—Louis Castagnet- 
ta, of I. Castagnetta & Son. 





Many Manufacturing Jewelers of Providence 
Chosen Directors of Banking Insti- 
tutions 


Provipence, R. I., Jan. 12—The annual 
election of officers of several of the na- 
tional banks of this city were held the past 
week, at which directors were chosen by 
the stockholders, followed by the election 
of officers by the boards. Among the di- 
rectors elected are a number who are prom- 
inently identified with the manufacturing 
jewelry and kindred industries. These in- 
clude the following: 

National Exchange Bank—George H. 
Cahoone, president and treasurer of the 
George H. Cahoone Co.; Walter Callender, 
of Callender, McAuslan & Troup Co. (The 
Boston Store); Samuel M. Einstein, presi- 
dent of The Attleboro Mfg. Co., Attleboro ; 
Theodore W. Foster, president and treas- 
urer of Theo. W. Foster & Bro. Co.; Ar- 
thur Henius, of Henius & Co.; Joseph L. 
Sweet, president of R. F. Simmons Co., 
Attleboro; Clarence L. Watson, of The 


Watson Co., Attleboro, and Harry C. 
Wolfenden, of R. Wolfenden & Sons, 
Attleboro. 


National Bank of Commerce—Vice-Pres- 
ident Dutee Wilcox, of Dutee Wilcox & 
Co. and of C. A. Wilkinson Co., and Will- 
iam P. Chapin, Jr., secretary of Chapin & 
Hollister Co. | 

Merchants National Bank — Lucian 
Sharpe, of Brown & Sharpe Mfg. Co., and 
Everett L. Spencer, president of E. L. 
Spencer Co. 

Blackstone Canal National Bank—Will- 
iam A. Viall, secretary of the Brown & 
Sharpe Mfg. Co., and Frederick A. Ballou, 
of B. A. Ballou & Co., Inc. 

Roger Williams’ Savings Fund and Loan 
Association—Joseph Baker, Jr., president, 
and George H. Grant, director. 








Newark Jewelers Chosen as Bank Directors 

Newark, N. J., Jan. 14—The annual 
elections of the Newark banks has just 
been held. There were but few changes 
in the directorates. 

Several Newark jewelers were re-elected 
to the boards of directors of different banks. 
There were as follows: 

Merchants’ National—Joseph M. Riker, 
president. 

Union National—Theodore M. Wood- 
land and Carl H. Lebkuecher. 

Manufacturers’ National—John D. Battin. 

Fidelity Trust Co.—Theodore M. Wood- 
land. 

American National—Conrad J. Brotherly. 

Ironbound Trust—Augustus V. Ham- 
burg. 
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THE “WAR TAX PRIMER” 


Little Work on Jewelry Tax Issued by the 
Jewelers’ Vigilance Committee Sent to 
Collectors After Being Officially 
Commended 


The “War Tax Primer” of the jewelry 
trade, issued by the Jewelers’ Vigilance 
Committee and sent to the members and 
contributing members of that committee, 
as well as the various organizations in the 
trade, has practically received official en- 
dorsement and high praise from the Com- 
missioner of Internal Revenue. Meyer D. 
Rothschild, chairman of the Legislative 
Committee of the Vigilance Committee 
Monday received from C. B. Hurrey, 
supervisor of business co-operation of the 
Revenue Department a letter stating that 
the War Tax Primer had been examined 
with interest by the commissioner who not 
only said there was no objection to the 
distributing of copies to the collectors of 
the United States but said he believed that 
the collectors would appreciate the aid it 
would give them. His letter follows: 

Wasuinoaton, D. C., Jan. 11, 1918. 

*“‘My dear Mr. Rothschild: 

“The copies of the ‘War Tax Primer of the 
Jewelry Trade,’ referred to in your letter of 
Jan. 5, have just reached me. I submitted a 
copy to the Commissioner who examined it with 
interest, and asks me to say that he greatly ap- 
preciates the spirit of co-operation which 
prompted you to prepare it. He has asked me 
to hand a copy to our committee just now for- 
mulating instructions for the administration of 
miscellaneous taxes, Mr. Roper states that he 
sees no objection to your distributing copies to 


our collectors and that in his opinion they will 
appreciate receiving them. 


“We are looking to you and your associates 
for valuable co-operation in administering the 
provisions of the law relating to the jewelry 
trade. The pamphlet will unquestionably be very 
helpful. Very truly yours, 

“C. B. Hurrey, 
“Supervisor of Business Co-operation.” 


The Jewelers’ Vigilance Committee has 
now sent to all collectors a copy of the 
War Tax Primer as suggested. 

The answers that have been given by the 
Jewelers’ Vigilance Committee in regard to 
the attitude of the Revenue Department 
on the taxation of gems, in cases where 
more expensive stones were substituted for 
less expensive stones, has been vindicated 
in a letter from Deputy Commissioner B. 
C. Keith to Henry Kohn & Sons, Hartford, 
Conn. The Connecticut jewelers were in 
doubt as to the amount to be taxed where 
an article was sold and one of less value 
taken in exchange. They put the matter up 
to the department with the result that they 
received the following letter from Mr. 
Keith: 





Washington, D. C., Jan. 9, 1918. 

Replying to your letter of December 26, 
1917, you are advised that if a diamond or 
precious stone is exchanged for a more 
valuable stone, the tax accrues not upon 
the difference, but upon the selling price 
of the new stone. 

Section 600-e of the Act of October 3 
1917, imposes a tax upon the price for 
which an article of jewelry is sold, and a 
transaction of this sort would be regarded 
as a sale of the more valuable stone. 

Respectfully, 
. B. C. Kerra, 
Deputy Commissioner. 
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Three letters with a tremendous 


meaning. 


These three letters—““W.W.W.”’ 


are thoroughly well known by 
every jeweler in this big, broad, 
free land of ours. 


These three letters stand for all 
that is modern and progressive in 
the jewelry business. 


They mean something more than 
merely good rings. 


They indicate a service that goes 
far toward the upbuilding and 
uplifting of the jewelry business. 


For the coming year, the 
W.W.W. SERVICE will be more 


complete — more modern and 
more thorough than ever. 


White, Wile & Warner 


‘Makers of nationally advertised rings 


in which the stones do stay 


BUFFALO, N. Y. 
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Annual Meeting of Brotherhood of Traveling Jewelers 








Officers Elected and Other Business Transacted at Gathering in New York 











Fs 


The annual meeting of the Brotherhood 
of Traveling Jewelers was held last Sat- 
urday afternoon in the assembly room of 
the Merchants Association in the Wool- 
worth building, New York. Officers for 
the ensuing year were elected and other 
business of importance to the organization 
was transacted. The meeting was attended 
by about 60 members of the Brotherhood. 
The reading of reports was also included 
in the business of the afternoon. 

The meeting was called to order by 
President Harry A. Bliss at 2:30 Pp. M. and 
the minutes of the last annual meeting 
were read and approved and ordered filed 
as the first business of the session. Presi- 
dent Bliss then appointed Theodore Beck, 
J. B. Sandford and W. E. Welsh as tellers 
for the coming election of officers. 

President Bliss then delivered his ad- 
dress which was heartily received. He 
spoke as follows: 


ADDRESS OF PRESIDENT BLISS 


Members of the Brotherhood of Traveling Jewelers: 

It gives me great pleasure to see so many of you 
here today. It is most gratifying to your executive 
committee as well who bear all the labor of the 
organization. It is only once a year that we meet 
and it seems as if each member should have the 
Brotherhood so at heart that he can at least give 
up a couple of hours to it. 

This past year has been a most trying one to us 
all, but fortunately the future looks much brighter. 
Do not lose vour nerve, but fight on for a fight 
it means when we have such odds against us as a 
very prominent banker going around the country 
telling people not to buy jewelry and you trying 
vour best to sell it. Keep your nerve and it will 
surely come our way later. We have the past year, 
and our worthy secretary and treasurer, who really 
is the man on the firing line at all times. 

In relation to the letter which I sent out to you 
I would like to explain that we have had requests 
for help outside of the membership of the Brother- 
hood. 

Last year three of our members died. They 
were Herman Schwartz, whom you all knew so 
well and who was at one time our secretary and 
treasurer; Innis L. (Jack) Townsend, our former 
president, and John Wintworth, 

Those on the siek list just now are Charles 
Krugler and Frank Gibson, 

I want to thank the retiring members as well 
as the ones who hold over in office on our execu- 
tive committee for their untiring attention to the 
duties which they have been called to perform. 


The report of the secretary-treasurer 
showed that on Jan. 6, 1917, there had been 
297 members in the organization. Six new 
members have joined during the year, one 
has been dropped, two have resigned and 
ti.ree have died, bringing the total mem- 
bership to date at the same figure, 297, as 
was the case a year ago. 

Following the report submitted by Sec- 
retary-Treasurer A. L. Woodland, Harry 
K. Ingraham reported for the executive 
committee. He submitted a short oral re- 
port in which he stated that the committee 
had met on several occasions and had tried 
to do its best for the interest of the as- 
sociation. He urged the members of the 


association to notify the executive com- 
mittee at once if they heard of any mem- 
ber in need of aid. 

The report of the nominating committee 


was next submitted by W. Irving Royce, 
chairman of the committee, and the ballot 
distributed was as follows: for president, 
David B. Pickering; for vice president, 
Edward M. Childs, Thomas F. Fleming; 
for secretary-treasurer, A. L. Woodland; 
for members of executive committee for 
two years, Harry K. Ingraham, L. L. Law- 
ton, J. E. Simonson, A. B. Tuthill; for 
member of executive committee for one 
year, Harry A. Bliss. 

Col. John L. Shepherd, one of the oldest 
members of the Brotherhood, next read the 





H. A. BLISS, RETIRING PRESIDENT. 


Brotherhood’s memorial poem and _fol- 
lowed this with a short address which was 
much enjoyed. He stated that there was 
no association that brings its members 
closer together than does the Brotherhood 
of Traveling Jewelers. He urged the trav- 
elers to combat the idea that jewelry is a 
luxury, stating that while it is a luxury it 
is a necessary luxury. He then read the 
poem entitled, “Being. Glad.” 

In conformity with the regular custom 
of the organization, Secretary Woodland 
next read the roll of deceased members 
while the members of the Brotherhood in 
attendance at the meeting remained stand- 
ing. 

Harry Larter then made a motion that 
telegrams be sent to Charles Krugler and 
Frank Gibson carrying the: best wishes of 
the Brotherhood. Mr. Larter then spoke 
for a short time on the work being done 
by the Jewelers’ Vigilance Committee. He 
also told the members of the Brotherhood 
about the appointment of the Jewelers’ 
War Service Committee at a meeting 
which was held in the assembly room of 
the Merchants Association on the previous 
day. When he had concluded his address 
he was thanked for his opportune remarks. 

Col. John L. Shepherd next proposed 
that relatives of members of the organiza- 
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tion in the service be written to by the as- 
sociation and he also protested against the 
circulation of reports which attacked the 
morale of American troops abroad. 

The meeting then proceeded to the elec- 
tion of officers, the result being as follows: 
president, David B. Pickering; vice presi- 
dent, Edward M. Childs; secretary- treas- 
urer, A. L. Woodland; members of execu- 
tive committee for two years, Harry K. 
Ingraham, A. B. Tuthill; member of ex- 
ecutive committee for one year, Harry A. 
Bliss. 

The following were then proposed as 
members of the nominating committee for 
next year; H. Eckfeldt, L. D. Reynolds, 
Harry Larter and C. V. Schuyler. 

A vote of thanks was then given to the 
Merchants Association for the use of the 
assembly hall and a vote of thanks ten- 
dered the outgoing officers. 

A. B. Tuthill spoke for a short time on 
the Traveling Jewelers Association, which 
is the auxiliary of the Brotherhood. 

The meeting then adjourned. 








IN FINANCIAL TROUBLE 





Creditors of Joseph Leudan Co., Seattle, 
Wash., Meet in New York 

It was with distinct surprise that the 
New York creditors of the Joseph Leudan 
Co., wholesale and retail jewelers, Seattle, 
Wash., heard that the concern was in finan- 
cial difficulties. They were asked to attend 
a meeting, to be held in New York, Thurs- 
day last. The meeting was called by Op- 
penheimer Bros. & Veith, and held at their 
office, 170 Broadway. 

An offer of settlement of 40 per cent. 
had been previously made by the Leudan 
company in a letter to Oppenheimer Bros. 
& Veith. This offer included a payment of 
but 15 per cent. in cash, the remainder be- 
ing in notes of 5 per cent., payable next 
August, and 20 per cent. payable Jan. 15, 
1919, both of which are not endorsed and 
without interest. — 

After the meeting Thomas Fleming 
Walsh, attorney for some of the creditors, 
stated that the entire assets consist of $30,- 
000 in merchandise and $6,000 in fixtures, 
while the liabilities are upward of $75,000. 
No definite decisions were made, the meet- 
ing being preliminary. 

The affairs of the embarrassed concern 
were explained by Reuben Cohen, an at- 
torney, 132 Nassau St., a relative of Mr. 
Leudan’s. 

Mr. Leudan was formerly in business in 
New York, being one of the firm of A. R. 
Katz & Leudan Co., Inc. He withdrew 
from the corporation, however, Jan. 1, 1914, 
and started in the wholesale diamond busi- 
ness on his own account as Joseph Leudan 
& Co., but decided to give this business up 
in New York city owing to the high price 
of diamonds and the difficulty of getting 
merchandise from the European markets. 
About July 1, 1917, he opened the now 
embarrassed concern in Seattle, Wash. 








The Standard Jewelry Co., Ft. Wayne, 
Ind., has been incorporated with a cap- 
ital of $10,000. The incorporators are Ben- 
jamin Wartell, Enoch P. Thomas and Mary 
L. Tumbleson. 
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More Evidence That Business Is Good 





More Jewelers Send Encouraging Reports of Their Christmas Trade 
and Past Year’s Business 


In addition to the letters published in the last issue of THE JEWELERS’ CIRCULAR, there follows 
another lot of letters from jewelers in various parts of the country, giving the same encouraging reports of their 
Christmas and past year’s business. Of 36 letters received only two reported less business in 1917 than in 1916, 
and these two were very large jewelers, who cater almost exclusivly to the very wealthy. It must be borne in 
mind that 1916 was considered a very good year in the jewelry trade and that over 94% of the jewelers who an- 
swered our questionnaire reported an increase for 1917 over 1916 and only 6% reported a decrease, indicating the 


very prosperous condition of the jewelry trade at present. 


These reports were from jewelers in various parts of the country—21 States were represented, covering every 
section of the Union, showing that the prosperity is general and not only in certain sections. Also worthy of notice is 
the fact that in nearly every case the retail jewelers are most optimistic for the future and expect 1918 to show 
a still further increase in their sales. These reports are of the greatest value to the trade, as they come direct from 
the retail jewelers themselves after an examination of their sales books for the Christmas period and for the entire 
year. They constitute positive proof that the people in all sections of the country are spending more money than 
ever for jewelry, silverware, watches, etc., and bear out the oft-repeated statement that the jewelry trade is. 


always good in war time. 


NorFoLk, Va., Jan. 9, 1918. 
JEWELER’s CIRCULAR PUBLISHING Co. 

GENTLEMEN—Under date of Dec. 26, you wrote us in reference 
to our Christmas business. On account of the tremendous 
business we did during December together with the fire which 
occurred on Jan. 1, we have not had an opportunity to write 
you. In fact, only in the last day or two have we had our 
books in shape to give you the desired information. 

It affords us special pleasure to inform you that our 
increase for the month of December was 374%4%. We have 
had about this same increase. every month for the past five 
or six months. We had no idea that we could hold this 
proportion of increase during December on account of the 
volume of business. 

In answer to the second paragraph of your letter, we do feel 
as though there were a few of our old customers who did not 
buy as liberally as they have heretofore, but to offset this there 
have been a great many customers who have been buying in 
a small way, have become wealthy in the past few months and 
have bought liberally. We were also blessed with very good 
trade from the Army and Navy. We have catered very strong- 
ly to the Navy trade for the past several years. This part of 
our business has increased very materially. We issue a cata- 
logue and this department showed a very large increase. It 
seems as though the farmers and people in the country have 
made money and have bought liberally. We trust this infor- 
mation is what you desire. | 

Yours very truly, 
Paut-GALe-GrEENWOOoD Co. INc. 





SHEBOYGAN, Wis., Jan. 3, 1918. 
THE JEWELER’S CIRCULAR. 

GENTLEMEN—In reply to your letter of Dec. 26, 1917, we are 
glad to say that our business for the past year was very good, 
and are very sorry we are unable at this time to give you the 
exact per cent. increase over 1916. However, it was consider- 
able. 

We noticed that the better grade of goods took better this 
season than the lower priced goods. ; 

We also noticed that the wage earner was our best customer 
the past year and especially in December. 

Trusting this will give you the desired information, we are 

Yours truly, 


RUMMELE-KRIEL Co. 





Jan. 1, 1918. 
JEWELER’S CIRCULAR PUBLISHING Co. 

GENTLEMEN—Keplving to your questionnaire of Dec. 26 in re- 
gard to business we are pleased to report that from May 1 
each month showed an increase over 1916 of from fifteen to- 
sixty per cent. December business was very satisfactory, 
showing an increase of nearly 60% over a year ago. 

Sales in toiletware, novelties and sterling flatware were not 
as heavy, but watches, rings and jewelry were ready sellers and’ 
diamonds were in good demand. 

Quite noticeably the well-to-do or the so-called better class. 
of trade were not heavy buyers but the middle class were well 
supplied with money and spent it freely. 

We look with confidence to the coming year’s business and 
can see no reason to be at all pessimistic. 


Yours truly, 
(NAME WITHHELD By REQUEST.) 





BLooMINGTON, IIl., Jan. 8, 1918. 
JEWELER’S CIRCULAR PUBLISHING Co. 


GENTLEMEN—Replying to your letter of recent date, relative 
to our business conditions of 1916 over 1915, also 1917 over 
1916, wish to say in looking over our records we find our 
increase of 1916 over 1915 and our increase of 1917 over 1916: 
practically the same; namely, about 15%. However, 
it seems to us, that the increase of 1916 was greater than that 
of 1917 owing to the fact of the increased cost of most of the 
merchandise purchased in 1917, which would naturally increase 
the volume. 

We can cheerfully say, that we are pleased with the result 
of the 1917 increase in our business, in the face of all the 
demands which are being made upon the people, and proves 
conclusively that the money in the country is circulating. 

There was one particular fact brought to our notice in our 
Fall business; the buying of a better class of merchandise than 
in former years, and this fastidiousness applied to the masses, 
where formerly it was only the classes. 

We cannot help but feel, from our experiences, that the 
jewelers should feel very grateful. 

With compliments of the season, we remain 


Very truly yours, 
Witt H. Homutu Jewe ry Co. 
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More Evidence That Business Is Good 


LouIsviL_eE, Ky., Jan. 8, 1918. 
JEWELER S CIRCULAR. 
| GENTLEMEN—We have your communication of the 26th, a 
copy of which has no doubt been sent to the jewelers generally. 

Regarding our business this year, that is, for the year 1917, 
as compared with the previous year, or 1916, we find there has 
been an increase of about 15% this year and over the year 
1915 about 28%. 

Our Christmas trade this year was very satisfactory. How- 
ever, it was not quite as large as last year owing to the fact 
that last Christmas we had as a customer, Mrs. Flagler, after- 
wards Mrs. Bingham, who you possibly know was a very large 
purchaser and her buying goods of great value overshadowed 
what we sold during this year. Notwithstanding, our effort 
to overcome these large purchases, our year’s business showed 
a nice increase we think. 

Regarding the purchase of high priced goods, we sold some 
very handsome goods this year, but generally speaking, the 
people who were able and have heretofore bought such goods 
told us frankly that they were putting their money into Liberty 
Bonds, Red Cross, etc., and would not buy anything in our line 
until after the war. This, however, was offset by the increased 
number of customers buying moderate priced goods, which 
naturally yielded a larger per cent. of profit and was generally 
more satisfactory in the end. 

Our volume of customers this year largely exceeds that. of 
previous years. You understand, we have the cantonment here, 
which has added much to the number of patrons. 

As a whole, we regard the year just closed a very satis- 
factory one considering the war conditions and the labor trou- 
bles and moneys invested in government securities. We have 
no reason to believe that there will be other than a good busi- 
ness for the year 1918. 

Trusting your journal may continue its very successful efforts 
in the enlargement of trade and other matters of interest, we are 


Yours very truly, 
Ww. KeENprRICK’s SONS. 


Kansas City, Mo., January 8, 1918. 
JEWELER’S CIRCULAR, 


Dear Sirs—In answer to your inquiry of December 26, we are 
glad to advise that the past year has been very satisfactory. 
While we hesitate to quote figures, will gladly state that our 
gross sales from October 1, 1917, to December 1, 1917, would 
be larger on the equivalent transactions made in 1916, owing to 
the increased prices of the same merchandise, but we find that 
we have sold during 1917 more high class jewelry than in 1915 
or 1916 and the tendency of our trade is toward higher class 
merchandise. 

We were disappointed in the gross sales of December inas- 
much as they did not show the percentage of increase over De- 
cember, 1916, although we had larger crowds and a larger num- 
ber of transactions which held up our volume. 


Yours very truly, 


(NAME WITHHELD BY REQUEST. ) 


Koxomo, Ind., January 8, 1918. 


THE JEWELERS’ CrrcuLaR Pus. Co. 


Gentlemen—Replying to your letter of December 26, 1917, 
asking about the trade conditions, will say that the December 
business was not quite as good as December 1916, but that the 
year 1917 taken as a whole was equal to 1915 and 1916. 

The slight decrease in December was due to the fact that we 





did not sell as many of the larger and finer diamonds as we did 
in December 1916, but the sale of medium sized diamonds was 
good. 

The watch business was the best that we have ever expe- 
rienced due to the large demand for wrist watches. The sale 
of men’s fine watches was also good. 

The sales on all other lines were about the same as in 1916. 


Yours very truly, 
HASELTINE Bros. 


PorTLAND, Ore., January 4, 1918. 
THE JEWELER’S CIRCULAR Pups. Co, 


Dear Sirs—We have just received your kind letter of Decem- 
ber 26 inviting us to let you. know how our holiday trade has 
compared with the past few years. We are very glad indeed 
to comply with your request and are pleased to say that the 
1917 holiday business was the best in volume that we have 
enjoyed since 1911, and the increase was considerably over 
1915 and 1916. 

The weather conditions were favorable and it seemed that 
there was much cash in circulation. One marked feature about 
this year was that the charge business was about one-half of 
former charge business. The business was mostly in cash, and 
this feature pleased us very much. We noted that our old reg- 
ular customers were not out to buy our goods in any great 
force. We saw some of them but the average business man, 
manufacturer, property owner and that class of people did not 
appear this year. The wage earner, army officer and the ship- 
yard worker, etc., were our customers, and they bought sub- 
stantial and good quality of goods. Wrist watches and jewelry 
of various kinds seemed to be the proper things. Diamonds 
moved steadily, but sterling silver and plated silter were not 
sought after to any great extent. 

This being first year of the war, we hardly know what to ex- 
pect and now since the holidays are over we have every reason 
to feel satisfied. With best wishes to your much appreciated 
publication, we are 


Respectfully yours, 
G. HEITKEMPER Co. 
By Frank A. HEITKEMPER, MANAGER. 





LaFayette, Ind., Jair. 8, 1918. 
THE JEWELERS’ CIRCULAR. 


Gentlemen—Answering your letter of December 26, ’17. Our 
December business was much better than anticipated. 

I bought about $1,000 less in merchandise and had about 
$1,000 more in business to Jan. 1, 1918. 

I am so well satisfied that our donations to everything will 
be greater. 

The cheaper articles suffered the worst. The people with 
money spent, the farmer did not ask for better prices. 

I feel I have been very conservative with all expenses, boxes 
are the only thing that I was caught on, I had to pay for ex- 
press instead of freight and some we haven’t received yet. Pur- 
chased early and didn’t hesitate. Worked harder than usual 
and feel much better. 

As you say, some of the old customers did not buy as usual, 
but we had a lot of new faces. 

I will say our business was 10% better than last year up 
to January 1, 1918. 

Very truly, 
C. H. Anxney & Co., 
C. F. Morcan, Mar. 
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Annual Meeting of Jewelers Security Alliance 





Officers and Executive Committee Re-elected at Annual Gathering—President 
Makes Annual Address and Executive Committee Report Is Read 











The 34th annual meeting of the Jewelers 
Security Alliance was held last Friday af- 
ternoon at the headquarters of the associa- 
tion, 15 Maiden Lane, New York. The 
meeting was called to order by President 
A. K. Sloan, who first delivered his annual 
address which was as follows: 


ADDRESS OF PRESIDENT A. K. SLOAN 


As we come together for our 35th annual meet- 
ing, I think we all realize that we are in the midst 
of 2s trying corditions as our country has ever 
faced and in many respects more complicated and 
perplexing than have ever existed before. 

The jewelry trade has naturally been strongly, 
and in a large degree unfavorably affected, so we 
should congratulate ourselves that the Alliance 
has had on the whole a good year. 

The report of the executive committee will give 
you the details of the results achieved, and I hope 
will receive the careful consideration of every 
member. 

In securing the imprisonment of so many burg- 
lars and thieves each year, and recovering so much 
property, we certainly are performing a very valu- 
able service to the entire jewelry trade, which 
should be more generally understood and appre- 
ciated. 

To this end I request every member to call 
attention to the good work which is being done at 
every favorable opportunity, and to use their in- 
fluence as far as possible in inducing dealers, who 
are not under our protection, to become members 
ot the Alliance. 


After the minutes of the last meeting had 
been read and approved and ordered placed 
on file, Bernard Karsch, treasurer, read his 
annual report, showing a balance in the 
treasury of $5,018.10 after payment of all 
bills. The reserve fund was invested in 
bonds. This report was received and or- 
dered placed on file. 

The annual report of the executive com- 
mittee was next presented by Chairman H. 
H. Butts. It was as follows: 


REPORT OF EXECUTIVE COMMITTEE 


Your commiittee respectfully reports that 12 
meetings have been held during the year 1917 for 
the transaction of the business of the organization. 
At these meetings 103 new members were admitted 
to Class A, and 257 to Class B, while 310 members 
were transferred from Class A to Class B, and a 
large amount of miscellaneous business acted upon. 
We now have the following membership: Class A, 
2,755; Class B, 3,111; total, 5,866. 

The better protection afforded by the Class B 
membership is being more and more appreciated 
each year, and you will notice that we now have 
the larger number of our members in that class. 
Since the difference in cost is less than 2 cents per 
day for members carrying stocks of $25,000 or less, 
it can readily be seen that Class B gives much 
better value for the money invested in annual dues, 
and consequently a number of Class A members 
are transferring as their year expires. 

The trade papers: have published accounts of the 
following crimes committed at jewelry stores 
throughout the United States during 1917, and we 
presume there were a good many more that were 
not reported: 

26 safe burglaries, causing losses of about $45,000 
196 store burglaries, causing losses of about 55,000 
204 window smashings, causing losses of 

about 70,000 
149 sneak thefts, causing losses of about.. 100,000 
42 hold ups and assaults, causing losses 





a Se _ no ccertscccesoseeseovcce 165,000 

45 swindles of various kinds, causing 
losses of about.......eeeeeeeseces 5,000 
662 $440,000 
Although there were 26 safe burglaries at 


jewelry stores during the year, our signs have 


again proved their effectiveness as a warning to 
criminals, and we are pleased to report that no 
Alliance members suffered losses from safe burg- 
lary during 1917. A very crude attempt was made 
to rob John Hendrickson, Omaha, Nebr., but it was 
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unsuccessful and probably was the work of an 
amateur, very likely a boy, as he attempted to cut 
off the hinges of the safe with a hack saw, and 
after working a long time was obliged to leave on 
account of daylight without accomplishing anything. 

Some of the members do not seem to understand 
the importance of placing our signs, especially the 
blue door plate and the $100 reward sign, in 
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prominent positions where they will have the 
proper warning effect. We suggest that every 
member who has a store on the ground floor in- 
spect his premises from the outside, and see that 
our signs are in such positions that they would 
be sure to attract his attention if he were a crook 
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approaching the store with the intention of com- 
mitting a crime, 

The use of explosives was the principal method 
employed in breaking open safes last year and in 
several instances completely wrecked the premises 
and jammed the safe doors so that they could 
not be opened. In one instance a store was set 
on fire and entirely destroyed. One jeweler who 
was sleeping in the back of the store, was cap- 
tured by the burglars and compelled to open his 
own safe, which shows the danger of this practice 
In another instance a watchman, who was em- 
ployed for the special purpose of protecting the 
premises, was surprised and overpowered by the 
burglars so that he could not do anything to pre- 
vent the robbery. One case was reported in which 
burglars were foiled by a large bottle of concen- 
trated ammonia, which had been placed in the 
safe and was broken by the explosion, so that they 
were compelled to leave the store in haste without 
securing any property. 

Three hundred members reported crimes of vari- 
ous kinds committed at their stores, and the serv- 
ices they were entitled to by their membership 
were rendered. This constitutes a wonderful 
amount of service rendered for the small sums 
paid in dues by each member, which of course can 
only be given hecause of the mutual nature of the 
Alliance. Your committee regrets that in a few 
cases it has not been possible to secure definite re. 
sults, because there were absolutely no clues upon 
which to obtain evidence. 

This is especially the case regarding window 
smashing and sneak theft, which are very difficult 
crimes to handle due to the lack of any clues upon 
which to work. 

The $100 reward offer continues to make the 

police and other officers of the law very active and 
persevering, and has caused the usual large number 
of arrests and convictions during the year. The 
sume of $7,350 has been paid out on that account 
this year, and $57,650 in all since the offer was 
made in 1905. 
_We are constantly receiving letters of apprecia- 
tion both from jewelers and the police, and there 
is no doubt that the stores of our members are 
carefully watched in the towns and cities where 
rewards have been paid. 

The special feature of the year seems to be the 
large increase in hold ups, assaults, and similar 
crimes of violence during the last three months 
and the largest losses have occurred in that way. 
While the larger number of these have been rob- 
beries of banks and messengers carrying payrolls 
a number of jewelers have been attacked in this 
way and among them have been several of our 
members, We are making every possible effort to 
run down and punish these robbers, and are using 
all the resources of the Pinkerton Agency for that 
purpose, hoping by vigorous pursuit and prosecu- 
tion to impress these criminals with the danger of 
attacking Alliance members, Several jewelers have 
been injured and one murder committed. Almost 
invariably an automobile is used to make a quick 
get-away. It is usually abandoned soon after- 
wards and generally proves to have been stolen. 

The swindler who calls for a repair watch, which 
he has located beforehand, and gives some plaus- 
ible excuse for not having the check, has been 
active during almost every month of 1917, and 
members should be particular not to deliver any 
repair work to a stranger even if he describes it 
accurately. 

A number of jewelers have been robbed during 
the year by employes, whom they engaged without 
taking the necessary precaution of thoroughly in- 
vestigating their previous records and characters. 

One manufacturing jeweler in St. Louis warns 
the members especially against a workman giving 
his name as Harry Berger, 5 feet 9 inches tall and 
weighing about 180 pounds. He has large flat feet, 
a large round head, dark hair, thin, big ears, and 
is 28 to 30 years old. He proved to be a fair 
workman and knew the present styles of platinum 
work. After one week he hurriedly sneaked out 
of the shop, without his coat and hat, taking with 
him platinum and loose diamonds valued at about 
$1,500, and has not been seen since. He is sup- 
posed to have worked in New York and Buffalo, 
and may apply for a job in any of the larger 
cities. The diamonds are Old Mine cut stones, and 
should easily be identified if he attempts to dis 
pose of them. 


The auditors’ next reported through 
Jacob Goodfriend that the books and ac- 
counts of the treasurer had been examined 
by W. E. Burgess, C. P. A., who certified 
that he had found them correct and that 
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the annual report was an exact transcript, 
and also that they had identified the bonds 
in the reserve fund which are deposited 
with the New Maiden Lane Safe Deposit Co. 

The nominating committee, consisting of 
Henry Abbott, chairman, and Messrs. J. 
Warren Alford, John Greason, David Kai- 
ser and R. T. Ferguson, reported, recom- 
mending the re-election of the retir- 
ing officers and memthers of the execu- 
tive committee. On motion of Mr. 
Stern, the secretary was instructed to 
cast one ballot for A. K. Sloan, president, 
and he was declared duly elected. On mo- 
tion the secretary was then instructed to 
cast one ballot for the other nominees and 
the president declared them unanimously 
elected for the ensuing year. The other 
officers are as follows: first vice-president, 
H. H. Butts; second vice-president, C. 
Cc. Champenois; third vice-president, M. 
L. Bowden; treasurer, Bernard Karsch. 

The members chosen to serve on the 
executive committee, include: Henry Ab- 
bott, J. Warren Alford, Leopold Stern. 

A vote of thanks was then given to the 
trade papers for their courtesy in publish- 
ing items of interest during the year. 

The president re-appointed Messrs. E. S. 
Smith and Jacob Goodfriend as auditors. 

It was then voted to send the usual an- 
nual bulletin to all members and the meet- 
ing adjourned. 

Following the annual meeting the regular 
monthly meeting of the executive commit- 
tee was held, the following members be- 
ing present: President Sloan, Chairman 
Butts, Vice Presidents Bowden and Cham- 
penois, Treasurer Karsch, Secretary Noyes, 
and Messrs. Abbott, Alford, Brown, Gough, 
Stern and Wormser. 

_H. H. Butts was re-elected chairman and 
the secretary, James H. Noyes, was re- 
elected for the ensuing year. 

The following new members in Class A 
were accepted: M. Golob, Los Angeles, 
Cal.; S. Zausmer, Athens, Pa.; Allison 
Jewelry Store, Owosso, Mich. 

The following new members in Class B 
were accepted: Samuel S. Hall, Jr., Enos- 
burg Falls, Vt.; Royal M. Sawtelle, Pendle- 
ton, Ore., Fitzgerald Bros. Inc., New Or- 
leans, La., Weil & Bro., Philadelphia, Pa. 

The following transfers in Class A were 
granted: Arthur B. Chapin & Co., Wor- 
cester, Mass., to Chapin & O’Brien; 
John R. Knight, Boston, Mass., to Estate 
of John R. Knight. 

The following transfer in Class B was 
granted: Houghton & Hunter, Seattle, 
Wash., to W. W. Houghton & Son, and 
nine members were transferred from Class 
A to Class B. 

The following rewards were ordered 
paid: 

To Officers Ryan, Foster & Watson for the 
arrest and conviction of George Hansen, who broke 
the show window at the store of J. H. Fuoss, 
Brookfield, Mo., on April 4, 1917, and stole a 
tray of diamond rings. worth $700, escaping through 
an alley across which he had stretched a rope to 
trip Mr. Fuoss, when he ran out of the store in 
pursuit. Through a photograph the thief was 
caught in St. Joseph and sentenced to four years 
in the Penitentiary at Jefferson City. 

To Isaac B. Weinberg and Officers Behringer 
and Bozeman, for the arrest and conviction of 
Ray Thomas, who broke the show window at the 
store of J. B. Gaecklein, Baltimore, Md., on Nov. 


29. 1917, and stole several chains which were re- 
covered and the thief sentenced to 60 days in jail. 


THE - JEWELERS’ 


MILWAUKEE JEWELERS MEET 





Members of Local Association Hold Interest- 
ing Monthly Meeting 


MitwavuKkeEE, Wis., Jan. 10.—After a va- 
cation of nearly 60 days, members of the 
Milwaukee Jewelers’ Club resumed their 
sessions on Wednesday evening, Jan. 9, and 
made the regular monthly meeting, preced- 
ed as usual by a dinner, at the Hotel Blatz, 
one of the most active and enthusiastic 
gatherings the club has ever held. The 
December meeting, according to custom, 
was omitted because of the pressing de- 
mands upon the time of the members by 
reason of the holiday season, and Wednes- 
day’s meeting was the first since Nov. 14. 

A discussion of developments in the war 
tax situation was the principal business be- 
fore the meeting. Since the last gathering 
several new rulings clarifying clauses in 
the war tax bill have been promulgated and 
while individual members have been con- 
ducting their affairs in accordance with the 
new interpretations, it was not before pos- 
sible to obtain a true expression of opin- 
ion. The discussion last night consequent- 
ly was of much value as a “clearing house” 
of views, the result of which enabled mem- 
bers to gain a clearer and more uniform 
understanding of federal requirements and 
make them less liable to error. 

Plans also were made at this time for 
sending a large delegation to the 13th an- 
nual convention of the Wisconsin Retail 
Jewelers’ Association, which will be held 
at Madison, Wis., on Tuesday and Wednes- 
day, Feb. 12 and 13, 1918. It will be the 
first time that the State association has met 
in any city but Milwaukee, and while it can 
hardly be expected that the Milwaukee rep- 
resentation will be so large at Madison as 
it has been when the conventions are held 
in this city, a large number of members de- 
clared their intention of going to the capi- 
tal city meeting. It was informally decided 
to make a strong bid for the honor of en- 
tertaining the 1919 convention in Milwau- 
kee, and little or no competition is expect- 
ed to materialize, as Milwaukee always has 
been recognized as the logical place for 
holding the annual meetings because of its 
commanding position as the metropolis of 
Wisconsin and its superior facilities for 
handling such large gatherings. 

Members of the club whose places of 
business are on the south side of the city, 
discussed the sectional problem of evening 
closing and agreed to use their best efforts 
to induce all retail jewelers in that district 
to close their stores at 6 o’clock every 
evening, excepting Saturday, as is done in 
all other sections of the. city. South Side 
jewelers agreed last Summer to adhere to 
the early-closing plan, but as, Fall came on, 
some kept open and others were obliged to 
fall in line or suffer the loss of business. 
During the holiday season, naturally, all 
stores were open evenings. Since Jan. 1, 
only South Side stores have continued this 
practice, which now is to be abandoned. 

Expressions gained from representative 
members of the club indicate that 1917 
business not only was equal to that of the 


best previous year, but in practically every 


instance showed a gain of from 15 to 25 
per cent. in volume. Business thus far in 
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1918 has been exceptionally good, consid- 
ering the time of year, and prospects for 
the remainder of the year were stated to 
be excellent. 








GOES INTO BANKRUPTCY 





Marks Bros. Co., Cleveland, O., Fails with 
Assets of $16125 and Liabilities 
of $32,437 


CLEVELAND, O., Jan. 14-—The Marks 
Bros. Co., Republic building, has filed a 
voluntary petition in bankruptcy. Saul 
Klein was named receiver and 10 a. Mm. 
today was chosen as the time for the meet- 
ing of creditors at the bankruptcy court, 
610 American Trust building. 

The company has $30,000 in open ac- 
counts on its books, which it terms uncol- 
lectable and are put into the assets with 
a value of $6,000. The assets were placed 
at $16,125 and the liabilities at $32,437. 

Among the assets are stock worth $7,000, 
fixtures valued at $3,000 and open accounts 
valued at $6,000. The only creditor se- 
cured is Joseph Marks, of Cleveland, with 
a secured claim of $1,000. Unfavorable 
business conditions were given as the rea- 
son for the financial trouble in which the 
concern finds itself. 

Unsecured creditors with claims above 
$100: Alter & Co., $480; H. C. Arnold, 
$212; Arnstein Bros. & Co., $1,550; M. 
Brosterman, $205; H. Baum, $257; M. 
Backer, $210; R. A. Breidenbach, $3,000; 
Cross & Beguelin, $345; Davidson Diamond 
Jewelry Co., $844; Barnett Davis, $360; 
Eliasoff Bros. & Co., $786; Empire Mfg. 
Co., $496; Louis Ellison, $200; Faultless 
Fur Mfg. Co., $910; J. Freudenheim & 
Sons, $517; Goldsmith Epstein Co., $130; 
Gluck & Rapheal, $752; Max Gross, $313; 
Goldsmith, $1,063; Greenwald Bros., $267; 
Heintz Bros. $359; Hipp Dedisheim & Bro. 
$148; Joseph Hagn & Co., $156; Holsman 
& Co., $220; Hardie & Ekelblad Co., $332; 
Hudson Tailors, $557; N. Halpert, $604; D. 
Jacobs Sons Co., $210; Kaplan Bros., $685; 
Fred Kaufman, $1,218; Knickerbocker 
Clothing Co., $1,513; Samuel Kowsky, 
$285; L. Kantor & Co., $175; Lindenberg 
& Fox, $279; S. Langsdorf & Co., $315; 
Loesch & Lewis, $131; Charles Marx, 
$1,275; Adolph Rosenberg, $444; M. H. 
Shimon, $724; Irving Spiro & Co., $352; 
Scribner Loehr Co., $665; South Bend 
Watch Co., $905; Schless & Horwitz, 
$1,557; I. H. Starr Co., $994; Sagman & 
Serman, $453; I. R. Thiese, $325; Work- 
man & Silver, $200; Sam Florman, $1,152. 

The Marks Bros Co., was incorporated at 
$25,000 to deal in jewelry and clothing. 
Harry Marks was president, David Love- 
man, vice-president, Sam Florman, secre- 
tary and Joseph D. Marks, treasurer. 
Harry Marks was president and Joseph D. 
Marks, secretary and treasurer of the 
Marks Jewelry Co., 228 Superior Ave., W., 
and are otherwise interested in the Mayer 
Marks Co., furniture; the Metropolitan 
Furniture Co., and the Railroad and Struc- 
tural Paint Mfg. Co. 








The J. A. Gilbert jewelry store is now 
located in the A. Anderson building at 
Belleville, Wis. 
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WILL NOT TARNISH 
WILL NOT RUST 
AND NOT EFFECTED BY 
DAMPNESS 


La Jemma Slades 


“The Blade of Integrity ~ 


La Tema Blades are the most important discovery of the times to the jeweler and for the home. 


They are forged from a natural alloy by a process which gives a hardness and toughness to the 
metal that makes possible a keen, smooth, cutting edge superior to that of any piated blade. 


Furthermore, when the edges through long and constant use become dull, they can be sharpened in 
the same manner and as effectively as steel blades. They will not tarnish. They will not rust. They 
are not affected by dampness. They take polish and finish equal to silver plate. We guarantee them. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM* COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane Branches: SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 
Works : Providence, New York, Birmingham 
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The Jewelry Trade’s ‘PRE jewelry trade’s 
War Service War Service Com- 
Committee mittee was chosen 
at a mass meeting 
held in New York, Friday, an account of 
which appears in another column of this 
issue. The fifteen members selected as a 
body to stand between our trade and the 
government and government agencies in all 
negotiation relating to matters growing out 
of the war, are among the most prominent 
men to be found in the industry and rep- 
resent not only every manufacturing center 
in our trade but every class of manufac- 
ture and every division of our industry. 

It is fitting that the leaders in various 
lines should be here represented as the 
work this committee will have to do will 
require ability as well as patriotism and 
unselfishness. Not only will this committee 
have to look after the interests of our 
trade and its members in connection with 
proposals that come from the government, 
but it will have to be an aid to and in 
fact an auxiliary arm of the government 
in getting any information required about 
any part of the jewelry industry and in 
facilitating any work that the government 
has to do with the jewelers individually or 
collectively. To a large extent, as far as 
the government is concerned, this commit- 
tee will be the jewelry trade, so the neces- 
sity of having on it men of foresight and 
acumen as well as men with a wide knowl- 
edge of the industry which they represent, 
will readily be apparent. 

In view of the sacrifices of time and 
labor that the members of this committee 
must make in the interest of the trade as 
well as the nation, the least the members 
of our industry can do will be to give them 
wholehearted co-operation in any work that 
may be undertaken, no matter what it may 
be. Much that will be required of the 
committee will necessitate aid from the as- 
sociations and individual members of the 
trade and we must all stand ready when 
called upon to give this aid willingly and 
quickly. The committee is now in process 
of organization to take up its work, sev- 
eral matters of the utmost importance hav- 
ing been referred to it. The good wishes 
of the trade go out to its members in the 
all-important work they are undertaking. 





Few THE past year by 
Failures its few failures 
in 1917 and fewer  propor- 

tional liabilities 


proved the business conditions of the coun- 
try to be remarkably sound. The failure 
situation was summed up by Dun’s Review 
as follows: 


Numbering 13,855 and supplying liabilities of 
$182,441,371, commercial failures in the United 
States during 1917 compared with 16,993 in the 
previous year for $196,212,256, and with the high 
record of 22,156 defaults in 1915, when the in- 
debtedness was $302,286,148. It thus appears that 
in a year featured by unprecedented economic 
changes the country’s business mortality disclosed 
further substantial reduction, and the insolvency 
statement makes the best numerical exhibit since 
1911, with the amount involved the lightest in 
neaily a decade. That such facts are shown, with 
various elements combining to enhance the possi- 
bilities of financial embarrassment, testifies both to 
the soundness of fundamental conditions and to 
the stimulating effects of the great governmental 
demands of the war period, with trade and in- 
dustrial profits in many instances unexam- 
a - * 
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Not only were insolvencies decidedly fewer in 
number last year than in 1916, but the improve- 
ment in this respect extended to manvfacturing, 
trading and other commercial occupations, with 
trading branches making the most satisfactory 
showing. Thus, there were 9,430 defaults in this 
class, against 11,923, or a reduction of fully 20 
per cent.; among manufacturers, failures num- 
bered 3,691, as compared with 4,196, a decrease 
of 12 per cent., and the falling off among agents. 
brokers and other similar concerns, not properly 
included in either manufacturing or trading, was 
16 per cent. But while there was a $21,000,000 
contraction in the trading liabilities—$70,116,669 
against $91,373,828—the manufacturing indebted- 
ness, owing to an increased number of insolven- 
cies of exceptional size, rose from $72,999,580 to 
$79,543,507. 

Taking the jewelry failures alone, the 
showing is remarkable, the number of fail- 
ures being fewer and the amount of liabili- 
ties less than in many years. Altogether, 
the failures among jewelry and clock deal- 
ers during 1917 (as reported in a special 
table of failures by branches of business 
compiled for Dun’s Review) numbered but 
222, and the total liabilities but $1,787,026. 
How great is the decrease in comparison 
with recent years is to be seen in the fact 
that there were 293 failures in 1916, with 
liabilities of $2,790,361; 494 failures in 1915, 
with liabilities of $5,822,430; 393 failures in 
1914 with liabilities of $4,663,309 and 322 
failures in 1913 with liabilities of $3,749,- 
296. An almost equally fine showing is 
manifest in the figures of the last month 
of the year when the failures numbered 
but 13, as against 16, 21, 27 and 26 in the 
previous years, from 1916 to 1913 respec- 
tively. The liabilities last month were only 
$117,280, as against $167,375 in Dec., 1916, 
and $113,316, $228,241, and $178,665 in the 
last months of 1915, 1914 and 1913, as re- 
ported by Dun’s Review. 

As far as failures are concerned, the 
year 1917 can be looked upon by the jewelry 
trade as one of the best in its history. 





The Right to 


: : WING to the fact 
Recognize Price 


: that the Federal 
Maintenance Trade Commission 
By Law had filed formal com- 
plaints against some manufacturers who had 
refused to sell dealers who had cut their 
prices, or broken their contract in rela- 
tion to price protected goods, an impres- 
sion prevails in some quarters that the 
Commission, which has been investigating 
the question of price maintenance, had de- 
cided against the “one-price-for-all” princi- 
ple. This is in no sense the case nor does the 
action in connection with these complaints 
indicate the attitude of the members of the 
Federal Trade Commission on the issues 
involved, with respect to the Stephens Bill. 
According to information sent out by 
the American Fair Trade League “these 
complaints just filed open the way 
to a formal decision. They do not commit 
the Commission in any way on the ques- 
tion raised in the complaints, but are simply 
a procedure, and the only procedure pro- 
vided in the law for the full hearing of 
causes. This is the only opportunity which 
the law affords, and which, in its essential 
features, is a public trial of the case.” 
That the American Fair Trade League’s 
contention is correct is confirmed in great 
part by a statement issued by a member 
of the commission to whose attention had 
been called the reports that the commis- 
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Start the Ball 
Rolling 


The Government is going to back up the 
industries of the country insuring con- 
tinued prosperity and a larger per cap- 
ita circulation of money which means 
the jewelers will enjoy a steady demand 
for their wares. You had better get in 
touch at once with our up to date goods 
and start the New Year right. 
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sion had shown itself to be against Price 
maintenance, in the filing of the formal 
complaints under the anti-trust law. Ip 
refuting this, the member of this commis. 
sion said: 


“In the first place, these complaints were filed 
with the commission and were formulated before 
the recent hearings on the price-maintenance ques. 
tion. In the second place, they merely present in 
formal shape the allegations of the complainants 
for the consideration of the defendants, 

“Thirdly, they in no way indicate the views of 
the commission as to either law or facts. They 
are ex parte and are based on a prima facie cage 
which any complainant having a similar set of 
facts can make out and bring to the commission’s 
attention. 

“So far as the price-maintenance question jg 
concerned the commission followed with great ip. 
terest the recent hearings at which the matter 
was thoroughly threshed out from every possible 
point of view. The record but recently became 
available and we have had no opportunity to give 
it any formal consideration, 

“The docket of the commission is now very 
heavy and we are seeking to clean up as much 
pending business as possible with a view to taking 
up such matters before us as bear upon legisla. 
tion, in order that our recommendations can be 
sent to Congress at an early date. The public 
should understand that in none of these current 
complaints or rulings are we seeking to foreshadow 
our conclusions concerning possible legislative en. 
actments.”’ 


It might be mentioned incidentally that 
irrespective of the complaints filed by the 
commission, the fight to enact a law such 
as the Stephens Bill will be continued as 
actively as ever by thos who have at 
heart the establishment of the “one-price- 
for-all” principle in the only way that it 
can be done legally. 


INJUNCTION GRANTED 











Montreal Court Restrains Ex-employe of 
Jeweler from Using Signs with Former 
Employers Name Associated with 
His Own 

MontTrEAL, CAN., JAN. 12.—According to 
the decision of a Montreal court an ex- 
employee, starting a business on his own 
account has no right to use the name of 
his former employer in advertising his es- 
tablishment. Daniel Beatty, jeweler of St. 
Peter St., Montreal, asked for and has 
been granted an injunction against Homer 
Mansfield to restrain him from using his 
(Beatty's) name in connection with his 
business which was carried on in a store 
which Beatty had vacated. Mansfield 
moved in and put up the sign “H. Mans- 
field, late with D. Beatty.” 

Judge Maclennan granted the injunc- 
tion and ordered the removal of Beatty’s 
name, saying that Mansfield’s action 
looked like an attempt to deceive the pub- 
lic by imitating the sign under which 
Beatty carried on business. 








Assigns for the Benefit of Creditors 


Wa pen, N. Y., Jan. 14.—Arthur D. Brun- 
didge, a retail jeweler of this town, has 
made an assignment under State laws for 
the benefit of creditors. The assignee 
named is A. S. Embler. No schedule of 
assets and liabilities has yet been filed by 
either Brundidge or his assignee. 

Mr. Brundidge, who is a practical jeweler 
and watchmaker, was for a number 0 
years with his father, H. V. Brundidge, 
Newburgh, N. Y. 
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E. M. Stark, vice-president of the North 
American Watch Co., has returned to the 
factory at Mansfield, O., after spending 
several days in the New York office, 15 
Maiden Lane. 

David Woronock, son of Morris Woro- 
nock of the firm of Aisenstein & Woro- 
nock, has enlisted in the Navy and at the 
present writing, is doing his “bit” for his 
country at Newport, R. I. 

Samuel Sultan, 51 Maiden Lane, has re- 
turned to his office after having been away 
from the city for nearly three months. Mr. 
Sultan has improved in health and is again 
directing his business affairs at ‘the same 
address. 

The W. & S. Mfg. Co., 210 W. 26th St., 
has recently taken new uptown show rooms 
to display its line of silverplated mounted 
glassware and novelties. It is on the fifth 
floor of 347 Fifth Ave., Room 509. The 
concern will still retain its show room at 
the factory on W. 26th St. 


The Marmorstein-Feingold Co., watch 
manufacturer, 71 Nassau St., announces that 
Joseph McKibbles’ interest in the business 
has been bought out by I. Marmorstein, 
M. Feingold and I. Schachter. Mr. Mar- 
morstein is acting as president in place of 
Mr. McKibbles who formerly held that 
office. 

A notice mailed to creditors Jan. 5 stated 
that a second dividend of 8 per cent. had 
been declared in the matter of the S. Cot- 
tle Co. bankruptcy. This was an error. A 
second dividend of 6 per cent. was de- 
clared Dec. 20, 1917, payable at the office 
of Kafer & Wilds, attorneys for the trustee, 
31 Nassau St., this city. 

The K. & B. Star Jewelry Co. is the 
name of a concern which has taken out pa- 
pers of incorporation at Albany, N. Y., to 
engage in business in this city. The cap- 
ital is $5,000 and the incorporators are A. 
J. Bongiovanni, 53 W. 104th St., Jos. Klein- 
feld, 273 Stanton St. and Peter Bongiovan- 
ni, 971 Trinity Ave., all of whom are of 
this city. 

The Ingber Co., Inc., has taken out pa- 
pers of incorporation at Albany, N. Y., to 
engage in business in this city as a dealer 
in diamonds and precious stones. The 
capital is $5,000 and the incorporators are 
J. D. Ingber, 147 Riverside Drive, New 
York city; Thos. G. Hayden, 519 61st St., 
Brooklyn, and B. L. Carberry, 187 Tillary 
St.. Brooklyn, N. Y. 

The Barton collection of Chinese bronzes, 
lacquers and embroideries, and the Barnes 
collection of Chinese porcelains were on 
view last week at the Anderson Galleries 
Prior to their sale by auction this week. 
The early bronzes ascribed to the Shang 
dynasty, which runs back almost as far 


before the birth of Christ as the present 
century is after that date, will, of course, 
arouse the most interest among collectors 
and experts. The collection includes a 
group of pottery figures and a sculptured 
stone head that is credited to the Hun 
dynasty. 

E. A. Zaret, a well-known watchmaker, 


work is the field in which he can serve his 
country most faithfully and use his ability 
to the best advantage for the organization 
whose work he takes up. 

At the regular monthly meeting of the 
Jewelers’ Camp No. 12 of the Order of 
the Golden Seal (formerly the Jewelers’ 
League), held Thursday morning at the 








Lyvae the year 1917 The Jewelers’ Circular, as 
for many years, published more advertising than 
the seven other jewelry journals combined. 


HERE ARE THE FIGURES: 


(Exclusive of Publishers’ or Owners’ Advertisements) 


' The Jewelers’ Circular ........ 4,471 pages of ads 


The seven other yond 


journals combined .....j§°°""’ 4,410 pages of ads 


The Jewelers’ Circular is the one great medium between 
the buyers who want to know what is in the market and 
the producers and distributors who use its pages to ex- 


ploit the goods they have to offer. 




















for many years with the A. Wittnauer Co., 


28 W. 36th St., and who recently purchased 


the business formerly conducted by A. Bel- 
linger, 43 Columbus Ave., has made ex- 
tensive improvements in the store. This 
business was founded in 1860 by James 
Uhrs. Mr. Zaret himself has been en- 
gaged in the watch industry for nearly 
25 years. He is devoting considerable 
attention to the development of a high- 
grade repairing business, having now in 
his employ two watchmakers. He also 
conducts an optical department. 


Horace N. Bradley, well known in the 
diamond trade and now connected with the 
gem importing concern of Ludwig Nissen 
& Co., 182 Broadway, is preparing to do 
his “bit” in the present war in a way that 
makes his friends feel justly proud of him. 
Mr. Bradley, who is just over the age for 
enlistment, has decided to become a trench 
worker for the Y. M. C. A. in France, has 
enlisted for this, received his appointment 
and will sail for France Jan. 25 or as soon 
after as he can get a boat. Mr. Bradley’s 
work will call him right to the field of 
battle from the first line of treftches back. 
He has the unenviable position of being 
exposed to shell fire from the enemy while 
being classed as a non-combatant and for- 
bidden to bear arms. Despite the danger 


Mr. Bradley feels that the active trench 





rooms of the order, 68 Maiden Lane, the 
three trustees of the camp were elected. 
The election was due to the fact that it 
was discovered that for the past year or 
two the terms of the trustees had not 
alternated as was intended in the by-laws. 
As a result more than one trustee’s term 
expired at the same time, where the by- 
laws contemplated the election of a single 
trustee each year. To solve the difficulty 
the three trustees of the order sent in their 
resignations, which were accepted by Com- 
mander Wormser, who then declared the 
vacancies to exist in the trusteeship, the 
unexpired terms running to January, 1918, 
January, 1919, and January, 1920. John R. 
Greason, of John R. Greason & Son, was 
elected for the one year term; Theodore 
L. Parker, of the Martin-Copeland Co., was 
elected for the two-year term, and T. Ed- 
gar Willson, of THE JEWELERS’ CIRCULAR, 
for the three-year term. Routine business 
was transacted during which Secretary 
George imparted to the members the new 
pass word of the order for the coming 
year. After the meeting of the camp a 
meeting of the trustees was held and an 
adjournment was taken after an informal 
discussion of important matters relating to 
the order. 

Jerome Catts has resigned his position 





(New York News continued on page 81.) 
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FIDELITY TRUST COMPANY 


Chambers and Hudson Sts. 
| New York City 


To Our Customers, Stockholders and Friends: 


We are gratified to announce that the Fidelity Trust Company concluded, after care- 
ful deliberation, to apply for the prescribed stock interest allowed in the FEDERAL RE- 
SERVE BANK OF NEW YORK, and that this application has been duly approved 
by the Federal Reserve Board in Washington, so that our Company is now a member of 
the Federal Reserve System. 

Under existing war conditions, we are of the opinion that it is our duty to surround 
our institution with every possible safeguard and to furnish the largest measure of service to 
our customers. These provisions find their best fulfillment in the FEDERAL RESERVE 
SYSTEM, and we are glad to join hands with our Government for NATIONAL FI- 


NANCIAL DEFENSE. 
SAMUEL S. CONOVER, 
Nov. 12, 1917. President 
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THE 100 Years of Commercial Banking 
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Greenwich and Warren Streets 
Bowery and Grand Street 
Broadway and 18th Street 
Ninth Ave. and 14th Street 
2 West 33d Street Broadway and 144th Street 
5/th Street and Third Ave. 
86th Street at Lexington Ave. 
Broadway and 6lst Street 
Broadway and 104th Street 
Lenox Ave. and 116th Street 
125th Street and Lexington Ave. 





OFFICERS 

LOUIS G. KAUFMAN, President 

FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 

WILLIAM H. STRAWN, Vice-President BERT L. HASKINS, Vice-Pres. & Cashier 
NORBORNE P. GATLING, Vice-President C. STANLEY MITCHELL, Vice-President 
H. A. CLINKUNBROOMER, Vice-President MAX MARKEL, Vice-President 

ROLFE E. BOLLING, Vice-President GEO. R. BAKER, Vice-President 
WALLACE T. PERKINS, Vice-President HENRY L. CADMUS, Ass’t Cashier 
WALTER B. BOICE, Ass’t Cashier HENRY C. HOOLEY, Ass’t Cashier 
VINTON M. NORRIS, Ass’t Cashier JOSEPH BROWN, Ass’t Cashier 


GEORGE M. HARD, Chairman 
We Invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 


City of New York Charter Member New York Clearing House—Member Federal Reserve Bank 
Main Office, . nati 
| |__149 BROADWAY, Singer Bldg. | Resources, Eighty-Five Million Dollars 


The Market and Fulton National Bank of New York 


Onaanizzp 1852 81-83 FULTON STREET 
CAPITAL, $!,000:000 SURPLUS: $2,000,000 
PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 
ALEXANDER GILBERT - Chairman of the Board invites the Accounts of Jewelers 


ROBERT A. PARKER - - - - President Will extend every facility that good banking will justify. 
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with John M. Richard, 2 Maiden Lane, and 
‘s now representing William I. Rosenfeld, 
1 Maiden Lane. 

A. Levy, of Manasseh Levy & Co. 2 
John St., is serving this week on the Grand 
Jury. 

The regular meeting of the Jewelers’ 
Twenty-four Karat Club will be held today, 
at 3 p. M. at the rooms of the club at 15 
Maiden Lane. 

Miss M. B. Phalen is no longer con- 
nected with J. Boylan, Inc., having resigned 
last week. She is now sojourning with 
friends in the country, before taking up 
business agail. 

Harry A. Wintermute, manager of the 
New York office for the Johnston Mfg. 
Co., Attleboro, Mass., and the A. T. Cross 
Pencil Co., Providence, R. I., has returned 
from a week's visit to both factories. 

Samuel Spitzer, Inc., 71 Nassau St., an- 
nounces a change in partners, S. Levine 
having severed his connection with the 
concern. He has been replaced by Max 
Megurowsky who formerly conducted a 
business at 36 Eldridge St. 


Benjamin Schloss with A. Wallach & Co., 


37 Maiden Lane, will start Jan. 21 on a six 
weeks’ trip to California. Frank Rosen- 
berger, formerly with the same company, 
now a yeoman in the Navy, has just re- 
turned from service in France. 

Max Weisberg, of Weisberg & Schwartz, 
68 Nassau St., will sail on the steamer 
Rapahoe, Friday, for Jasksonville, Fla. He 
will call on the trade in the State of 
Florida for the next two months. He will 
then make a tour of Texas and will re- 
turn to this city in May. 

Last Saturday evening, members of the 
Employes’ Association of Aisenstein & 
Woronock, Inc., held their fourth annual 
ball at Hotel Bon Ray, in this city. About 
500 guests were present, representatives of 
all the trades, and numerous friends, and 
well wishers. The hall was handsomely 
decorated, and a most pleasant evening was 
enjoyed. 

In the report of the annual meeting of 
the members of the United Retail Jewelry 
Storekeepers’ Association, which was pub- 
lished in last week’s issue of THE JEWEL- 
ers’ CIRCULAR, an error occurred in stating 
that Herman Mestel called the meeting to 
order. M. Ginsberg was in charge and S. 
Zirinsky acted as toastmaster at the -ban- 
quet which followed the meeting. 

The W. Green Electric Co., 81 Nassau 
St., has recently been awarded orders for 
37 polishing and buffing motor lathes with 
their patented inter-locking steel chucks and 
devices by the United States Government. 
These motors are for use in the various 
workshops of the United States Navy. 
When these motors will have been deliv- 
ered, there will be over 200 of them in use 
by Government shops. 

Benjamin Schloss who has been con- 
nected with A. Wallach & Co., 37 Maiden 
Lane, for over 30 years, received word 
recently that his son Malcolm, now 
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driving an ambulance in France, which 
was sent over by the College of the City of 
New York, has won distinction by having 
the ambulance decorated with a French 
war cross. Mr. Schloss won the Croix De 
Guerre for the ambulance by transporting 
a number of wounded soldiers over roads 
swept by shrapnel. 

Jewelry buyers in the city during the 
past week included, Mr. Hahn, of William 
Filene’s Sons Co., Boston, Mass.; J. E. 
Kelly, of the Howland Dry Goods Co., 
Bridgeport, Conn.; E. I. Levy, of Hill- 
man’s, Chicago; O. T. Balhorn, of the 
Powers Mercantile Co., Minneapolis, 
Minn.; J. C. Mizer, of the Edward Malley 
Co., New Haven, Conn.; J. H. Gentles, of 
the Penny & Gentles Mercantile Co., St. 
Louis, Mo.; T. F. Finnin, of S. Kann Sons 
& Co., Washington, D. C. 

A cash composition offer was made 
last week by Samuel Horovitz, 2062 
Third Ave., a bankrupt. It is under- 
stood that the majority of the creditors 
have already accepted this offer and it is 
probable that the offer will be accepted 
by all. The schedules in bankruptcy filed 
recently by Mr. Horovitz showed liabilities 
of $5,818 and assets of $4,500, consisting of 
stock in trade, in the hands of the assignee, 
William Jasie, $2,500 and the fixtures, 
which are also in the hands of the as- 
signee $2,000. -An involuntary petition in 
bankruptcy was filed against Mr. Horo- 
vitz recently. 


On Monday evening, the entire office 
staff of the house of Henry Baschkopf, 49 
Maiden Lane, consisting of 18 employes, 
tendered a dinner to their employer, 
which was held at the Hotel Astor. On 
the occasion a handsome loving cup, suit- 
ably inscribed, was presented to Mr. Basch- 
kopf in recognition of his just leadership 
and to express appreciation of his consid- 
eration of their welfare. The entire party 
then adjourned to the Geo. M. Cohan 
Theatre and witnessed a performance of 
“The King,” which was thoroughly enjoyed. 
The good feeling existing between employe 
and employer could not have been more 
suitably expressed. 

A meeting of the executive committee of 
the New York Daylight Saving Committee 
was held at the Chamber of Commerce, 65 
Liberty St., yesterday at 4 o’clock. Mem- 
bers were elated over the attitude of Presi- 
dent Wilson which, as told in yesterday’s 
papers, will be of great help in the enact- 
ment of the bill. According to the Wash- 
ington dispatches, President Wilson has 
come out in favor not only of “Daylight 
Saving” but the Calder Bill which is being 
backed by the committee. This bill has 
passed the Senate and is now before the 
house committee on interstate commerce. 
The bill if made a law will set the clocks 
ahead one hour during the Summer months 
and it is estimated will save over 1,000,000 
tons of coal. 

A meeting of the New York Watch- 
makers’ Society was held Tuesday, Jan. 8. 
About 50 members were present when Gus- 
tav Chyba called the meeting to order. 
It was decided at this meeting, by a un- 
animous vote, that the 52nd annual enter- 
tainment of the association will be in the 
form of a smoker, this to be proceeded by 
a dinner. This event will take place some 


time in March, the date to be decided 
later. The arrangements committee, which 
was appointed to take charge of this af- 
fair, consists of George Haller, chairman; 
Rudolf Klein, Daniel Maurer and L. Joseph 
Gruner. The entertainment will be held 
in Allaire’s Hall, 192 Third Ave., the reg- 
ular meeting place of the organization. 

Job Hollywood, 26 Willoughby St., 
Brooklyn, N. Y., reports having been visited 
Monday by a man who wanted Mr. Holly- 
wood to take an agency for paper used by 
laundries for polishing collars for which 
he was to pay $57.60 down and receive a 
satchel containing four gross of the papers. 
The man promised to supply the boys for 
this agency who would work between 8 
and 8:30 a. M. so as not to interfere with 
the regular business. He claimed to have 
established agencies with 932 jewelers and 
gave the address of the man having the 
agency for New York city with whom Mr. 
Hollywood tried to communicate. How- 
ever, he has just learned that the address 
is a fictitious one. He put off the man on 
his first visit feeling suspicious of the 
scheme, but expected him back later. 

The employes’ club of Robt. H. Ingersoll 
& Bro., 315 Fourth Ave. has rented a 
three-story club house at 54 Irving PIl., be- 
tween their two offices at 315 Fourth Ave. 
and 30 Irving Pl. It is the most pretentious 
home the club has yet had, and many in- 
teresting events will take place there, the 
members are planning. The first floor will 
be given to a lunch room, where the 350 
odd members can get a quick and appetiz- 
ing lunch at reasonable prices. Above that 
floor is a large parlor for dancing, and 
reading, rest and smoking rooms. Classes 
in salesmanship, accounting and manage- 
ment will meet on different evenings of the 
week, and the house at all times will be 
open for the members to spend an idle 
evening hour, and bring their friends. A 
manager of the club will live in the house 
and have charge of its various activities 
under the direction of the officers and di- 
rectors of the club, who are elected by the 
club members. Every employe is eligible 
for membership, a very nominal fee being 
charged for membership dues and running 
expenses. 








GOES INTO BANKRUPTCY 


Louis E.- Le Winn, Hartford, Conn. Has 
Assets of $1,825, and Liabilities 
of $11,141 


HartrorD, Conn., Jan. 12—A voluntary 
petition in bankruptcy has been filed by 
Louis E. Le Winn, a jeweler and watch 
repairer at 305 Asylum St., this city. The 
schedules show liabilities amounting to 
$11,141 and assets consist of stock in trade 
valued at $1,000; machinery and _ tools, 
$800, and one share of New England Pro- 
tective Association stock, valued at $25. 

Mr. Le Winn learned his trade in Rus- 
sia, coming to this country in 1901, and 
starting for himself in a small way about 
1906. Later he went out of business and 
was employed by other concerns until 
June 1, 1909, when he started in business 
for himself again and in March, 1917, 
moved to his present location from 9 Asy- 
lum St., where he had a room only. 








Ne 



































to William H. 
and G. W. Leimas, of Newark, for a 
jewelers’ work bench. 

Barrasso & Blaisi, jewelry manufacturers, 
who have been located at 50 Columbia 
St., have moved their plant to Arlington 
St. 

Messinger & Dietz, manufacturers of 
jewelry, badges, etc., have moved their 
factory from room 412 to room 416, Rich- 
ardson building, Columbia St. 

Contracts have been given out for the 
erection of a one-story brick garage build- 
ing, at 31 Littleton Ave., for J. Wiss & 
Sons. The structure will occupy a plot 
27x37 feet. 

Newark’s mercantile and industrial plants 
are being organized in the drive for the 
sale of War Savings Stamps. Louis Bam- 
berger is chairman of the general commit- 
tee in charge of this work. Among the 
members of the sub-committee is Curtis R. 
Burnett, of the American Oil & Supply. 

Frank Krugler has just left for a trip 
through the middle west in the interest of 
Champenois & Co., manufacturing jewelers, 
at 50 Walnut St. J. G. Rindell has left 
for a trip for the same concern, which 
will include visits to the trade in Phila- 
delphia, Baltimore and Washington. Nor- 
man Treat has left for a trip through the 
south. 

In accordance with a reqnest received 
from Director General McAdoo asking its 
co-operation in making “freight moving 
week” a success, the Newark Board of 
Trade sent letters to business men and 
manufacturers in the city, asking them to 
participate actively in the undertaking 
through the quick unloading of cars and 
the removal of freight from the stations. 

Raymond C. Dreher, son of Mr. and 
Mrs. E. A. Dreher, has been graduated 
from the Princeton aviation school, and is 
now finishing his flying course at the Avia- 
tion camp at Dallas, Texas. Another son 
of Mr. and Mrs. Dreher, Dr. George C. 
Dreher, of this city, has received his com- 
mission as first lieutenant in the division 
of dental surgeons. He is still in Newark, 
awaiting orders. 

Champenois & Co., F. P. Scofield & Co., 
and Gorman Bros., who have been closed 
for the past two weeks for the semi-an- 
nual overhauling of machinery, repairs, etc., 
have just reopened their factories. E. A. 
Breher & Sons, Carrington & Co., and 
Durand & Co., will shut their factories the 
first week of February. While the fac- 
tories will be closed the offices will be 
open so-as to take care of correspondence, 
orders, etc. 

Kenneth R. Unger, son of Mrs. Alvah 
Osmun of Eldomeade in Park Ave., Madi- 
son, who is but 19 years old, is now a 
lieutenant instructor in aviation at Camp 
Everman, Ft. Worth, Texas. Lieut. Unger 
is a son of the late Herman Unger, who 
was a jewelry manufacturer of Newark. 
The Osman family is also represented in 
France where John E. Osmun is running 
an ambulance on the French front. Mr. 
Osmum is 23 years old and entered the 
service the day before Mr. Unger. He was 
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associated in business in this city with his 
father, who is a member of the Osmun- 
Parker Mfg. Co. 








TRADE CONDITIONS. 


Reports from leading local jewelers are to the 
effect that business since the holidays has been 
extremely good, considering weather conditions, 
etc., and in fact sales have been considerably 
larger than the business handled during the same 
period of 1917. Sales of silverware have been 
very good, while there is also a good demand 
for better grade watches. Collections are good 
as a rule, and the volume of past due accounts 
is somewhat smaller than usual for this period. 
Deliveries of merchandise from the east are ex- 
tremely slow just now, and in several instances 
local retailers have been unable to get their stocks 
back in shape since the holidays due to the slow- 
ness of traffic. 





The jewelry store of J. Sherwood, Beat- 
tyville, Ky., was completely destroyed by 
fire on Jan. 8, which swept through the 
business district, destroying the hotel and 
several other buildings. The loss has not 
been made public as yet. 

George Rieger, Jr., son of George Rieger, 
Louisville jeweler, who left the jewelry 
business a few months ago to go with the 
A. P. W. Paper Co., of Albany, N. Y., has 
been advanced to the management of the 
company’s branch at Cincinnati, O. 

R. H. Carden has opened a new jewelry, 
watch and repair store at Pineville, Ky., 
in connection with the store of Eversole 
& Co. Mr. Carden was formerly in busi- 
ness at Pineville, and has been L. & N. 
R. R. watch inspector for several years. 

J. Otto Endris, New Albany, Ind., 
jeweler, recently suffered the loss of his 
private garage and two automobiles at his 
home on Silver Hills, the loss being about 
$4,000, without insurance. The fire started 
from an oil stove which was kept burning 
in the building to prevent the radiators 
from freezing. 

Plans are already being discussed rela- 
tive to holding the annual meeting of the 
Kentucky Retail Jewelers’ Association in 
Louisville in April. The Kentucky Asso- 
ciation of Optometrists will hold its con- 
vention at about the same time. Last year 
the dates were allowed to lap, causing con- 
siderable confusion, and small attendance 
at some of the sessions of both organiza- 
tions, but this will not occur this year. 

A cablegram was received last week by 
Victor Bogaert, of Lexington, Ky., from 
the Hon. Helleputte, Belgian Minister of 
Agriculture and Public Works at Le 
Havre, France, and president of the Na- 
tional Society of Mutilated, Invalided 
Soldiers and War Orphans, expressing the 
thanks of the mutilated soldiers and or- 
phans for the help that Mr. Bogaert 
tendered them through his efforts as a 
special American Relief Commissioner, in 
visiting the country and obtaining first 
hand information for the United States 
Government concerning conditions, and 
the actual needs of the people. 





The firm of Chouinard & Madore, Salem, 
Mass., has been succeeded by Jf. H. 
Chouinard. 
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TRADE CONDITIONS. 


Jewelers of New Orleans are not reporting any 


extraordinary business at this time, realizing that 
after the holidays is usually a period when business 
comes to almost a stop for a few days, hey ex- 
pect it to improve as the Spring approaches, and 
to run during the year at normal if not better than 
normal. There will be no Mardi Gras this year in 
New Orleans, and some trade that comes at that 
time may be missed, but merchants in New Orleans 
are realizing that the carnival does not bring a 
jarge amount of business to the city like it did in 
former years, There was a time when the planter 
and small dealer in the country took advantage of 
the special rates and the opportunity to view the 
carnival to come to the city and remained to do 
his purchasing. Now transportation is so much 
better and mail order facilities in such easy reach 
that the farmers and merchants from the interior 
come and go at all times, and if anything specially 
is needed they get on a train or even get into an 
automobile and run into the city for a few hours 
and then leave. It is the opinion of many that 
the carnival will never be revived. 





Gus Templet, of the Bay Jewelry Store, 
Bay St. Louis, Miss., was in town last week 
for a few days. 

Henry Wheeler, watchmaker, formerly 
employed in the establishment of Peter 
Lindenstruth, of Pensacola, is now with 
White Bros. Co. here. 

Among the visitors here during the past 
week were Thomas Chesterman, Charles G. 
Smith, R. O. Besse and C. O. Partridge, 
all merchants in nearby towns. 

C. H. Tim has opened a jewelry store 
in Marksville, in the location formerly oc- 
cupied by E. M. Chage, who has moved to 
Covington, La. Mr. Tims was in New 
Orleans recently. 

Among the many unique articles recently 
turned out by the Hausmann, Inc., factory 
on special orders were two solid gold 
charms made in close imitation of a bunch 
of bananas. They were presented to cap- 
tains of ships in the banana trade. 

Leonard Krower, having emerged from 
the holiday rush, is now devoting his 
special attention to selling thrift stamps 
for the Government. He is working every 
day as assiduously as though he were sell- 
ing jewelry for his own establishment. 

Merchants of New Orleans have been 
served with blanks upon which to make 
their returns for assessment. This year a 
new plan is being followed. Merchants and 
property owners are expected to make re- 
turns of the actual cash value of their 
property and when all the returns are in 
the Board of State Affairs for the State 
and the City Council for the city will fix 
the assessment. It may be placed at 50 
per cent. 75 or less, according to the 
needs of the Government. Jewelers have 
been served with blanks and they should 
bear in mind that in listing bills receivable 
they will get due credit for bills payable. 

Hausmann, Inc., recently filled an order 
for a very attractive. Johnny Powers 
memorial special horse race trophy. It 
is a sterling silver plate weighing 115 
ounces and 251%4 inches in diameter of 
Georgian design and cost in the neighbor- 
hood of $400. The race is to be run Jan. 
12 and the trophy must be won twice by 
the same horse owner. The next race will 
be run a year from now. Henry Haus- 
mann, Jr., member of the Hausmann, Inc., 
has enlisted in the Naval Reserves. He 
was granted a furlough during the holidays. 
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MUST DIM LIGHTS 





Jewelers Who Brilliantly Illuminate Show 
Windows During Daytime Asked to Co- 
operate with Government Authorities 


Jewelers are becoming directly affected 
by the orders of the fuel conservation off- 
cials particularly by those calling for a 
diminishing of lighting and the stopping of 
lighting in the daytime. It is evidently the 
intent of the fuel commissioners in some 
sections to stop the strong illumination of 
show windows in the daytime particularly 
such as used by those who sell diamonds 
and imitation precious stones which require 
strong lighting to show the brilliancy. 

The first intimation of this came last 
week when the proprietors of two such 
stures, one run under the trade-name of 
Lucio’s at 34th St. and Broadway, New 
York and the other under the name of 
Peterson’s, 20 E. 14th St., were notified by 
the U. S. Fuel Administrator that they 
must stop illuminating their windows dur- 
ing the daytime. It is stated on their be- 
half that a display such as they show would 
be absolutely lost unless they are allowed 
to use artificial light, but no attempt will 
be made to see if the order, which it is 
understood is general in the trade, can be 
changed. 

Cc. A. Keene, 180 Broadway, also received 
a letter on Jan. 11 from the United States 
Fuel Administrator stating that attention 
had been called to the display lighting in 
Mr. Keene’s store and requesting him to 
stop using lights during the daytime. The 
letter also called his attention to an order 
prohibiting the use of lights for display 
after 10 o’clock, when the store is not open. 

Walter & Co., 182 Broadway, received a 
notice to stop using the arc light in front 
of their store and have done so, but have 
heard nothing further from the Fuel Ad- 
ministrators. 








NEWARK COAL SHORTAGE 





Public Service Corporation Puts in Effect 
Half Time Power Schedule Because 
of Fuel Scarcity 


Newark, N. J., Jan. 12.—The coal situa- 
tion in Newark has grown worse during the 
past week, as far as the industries of the 
city are concerned. The Public Service Co., 
which last week shut off power for several 
days, now has forced a half-time schedule 
on all industrial plants in North and Cen- 
tral New Jersey which use its power. In 
Newark and the rest of the Essex division, 
which includes West Hudson towns, and 
in the Bergen division, the industrial plants 
will be furnished with power on Mondays, 
Wednesdays and Fridays from between 7 
A. M. and 4 p. m. In the Hudson, Passaic 
and Central divisions, including Union, 
Somerset and Middlesex, power will be 
supplied between 7 A. M. and 4 Pp. M. on 
Tuesdays, Thursdays and Fridays. Short- 
age of fuel is given as the reason for this 
schedule. : 

Many jewelry factories where the power 
is secured from coal are as badly off. Some 
have been with little or no power for 
one, two and three weeks. 

In the Meier building on Market St., 
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among whose tenants are three jewelry 
manufacturing plants, there has been prac- 
tically no power for more than three weeks, 
and a limited amount of heat. In the Crane 
building on Oliver St., in which there are 
more than a dozen jewelry and _ silver- 
ware factories, there has been much trouble 
trom frozen water and steam pipes. The 
water system in the Morris building was 
out of service for several days. 

Power and heat have been furnished the 
many jewelry factories in the Schlosstein 
building, but it has been a difficult thing 
to get coal enough to keep things moving. 
Small supplies of coal have been received 
from time to time, just sufficient to keep 
going. It was necessary, however, to limit 
the number of hours that power would be 
supplied, the new hours being 8 A. M. to 
5 Pp. M. 

The Richardson building has had a coal 
supply and has an electric power plant 
which serves the many jewelry concerns 
in the building. The plants in the Long & 
& Koch building have been tied up because 
of frozen pipes, but have now resumed 
work. 

Several hundred jewelry workers have 
virtually been put on half time because of 
the fact that half-time schedules are in 
operation in many of the factories. 








BRIGHT BUSINESS OUTLOOK 


Arthur A. Everts, Dallas, Tex., Says That 
Prospects Are Excellent for 1918 


Datias, TeEx., Jan. 11. Arthur A. 
Everts, president of the Arthur A. Everts 
Co., in a recent interview published in 
the Dallas Herald, speaks of a greater 
volume of jewelry business done in Dallas 
during the past year. Mr. Everts says: 

“The business of the jeweler in Dallas 





_during the past year has been greater than 


in previous years, due largely to the mar- 
velous prosperity in North Texas and the 
war—for much jewelry is always sold in 
war times—and also to the better advertis- 
ing methods of the jeweler. 

“Folks who have made money have been 
investing more largely in diamonds than 
ever before, because these gems are not 
only a daily delight, but are also a ready 
asset in times of need. 

“Of course, there has been unprecedented 
demand for wrist watches and diamond en- 
gagement rings for soldiers, and other gold 
and jeweled tokens of love to be left at 
home for loved ones to wear or taken 
away by the soldier boys. 

“The business outlook for the New Year 
seems bright to the jewelry business and 
other lines, for there are already many op- 
timistic after-Christmas buyers. Crops are 
nearly always good in North Texas, and 
there is plenty of land and high prices for 
the yield. I shall never forget the words 
of my friend, C. C. Huffhines of Richard- 
son, made years ago during a drouth, when 
asked about crop conditions. His _ reply 
was: ‘I’ve been in Texas 45 years and 
haven't starved to death yet.’ 

“Tf we put a little more thought, concen- 
tration and prayer into our business, our 
farm or our home, we are sure to go over 
the top of success with colors flying in 1918 
in Texas.” 
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MANUFACTURERS MEET 





Members of Manufacturing Jewelers’ Asso- 
ciation of Milwaukee Discuss War 
Tax at Monthly Gathering 


MiILwaAvuKEE, Wis., Jan. 10—The Manu- 
facturing Jewelers’ Association of Mil- 
waukee held its regular monthly meeting 
on Monday evening, Jan. 7, in the offices 
of the E. H. Warnke & Co., 509 Enterprise 
building, and devoted most of the time to 
a discussion of numerous new angles to 
the war-tax requirements upon the manu- 
facturing jewelry industry. 

The association held no meeting in De- 
cember, because of the holiday season, and 
since its November meeting some new and 
more or less perplexing problems arise 
with respect to the proper method of ac- 
counting under the revenue act. 

The problems were threshed out and as 
the result of the meeting it is felt that the 
local manufacturers now will be able to 
conform to the excise requirements in 
accordance with the meaning of the law. 


EXAMINATION CONTINUED 











Further Testimony As to the Tangled Af.- 
fairs of the Jewelers’ Co-operative . 
Syndicate 


Another examination was held Wednes- 
day morning, Jan. 9, before Commissioner 
Gilchrist, in the Federal building, in rela- 
tion to the affairs and business transactions 
of the Jewelers’ Co-operative Syndicate, 80 
Maiden Lane, New York. Those placed 
upon the stand by Mr. Steinhaus, attorney 
for the creditors, were Samuel C. Panzer 
and Charles L. VanVliet, president of the 
company. 

Samuel Panzer’s testimony, while reveal- 
ing nothing in importance beyond what had 
already been reported in THE JEWELERS’ 
CIRCULAR, gave some very interesting de- 
tails, one of his statements being that he 
obtained for the Jewelers’ Co-operative 
Syndicate as much as $46,000 worth of 
jewelry on memorandum in one day. Also 
that while at first he was not aware of 
what disposition was made of the mer- 
chandise thus obtained, he later learned it 
was pawned. He likewise stated that after 
a while he was allowed to do business for 
himself, that is, he obtained goods in the 
same manner, but could dispose of the 
merchandise as he wished. 

Mr. VanVliet’s testimony established 
nothing definite. Examinaiton was made 
of his personal banking account, but noth- 
ing of importance was learned. 

Further examination was to have been 
held on Monday, but it was adjourned. 

In the report of the examination of the 
officers of the Jewelers’ Co-operative Syn- 
dicate last week reference was made to the 
examination of the secretary of the con- 
cern, referred to as Morris Klipper. This 
was incorrect, as William Klipper is the 
secretary of the concern, and it was his 
name that was intended to be used. 

In the report last week the name of M. 
G. Levy & Co. was given as one of the 
creditors. This was an error, as the name 
should have been M. H. Levy. & Co. There 
is an M. G. Levy in the jewelry trade, but 
he had nothing to do with the proceedings. 
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FORTY-NINTH 
ANNIVERSARY NUMBER 


FEBRUARY 6, 1918 


CIRCULAR WEEKLY will celebrate its anniversary with 
the first issue in February, the Forty-ninth Anniversary 
Number. 





These big annuals, containing about three hundred and fifty pages, 
have become recognized through long custom as the most important 
productions of trade journalism in the Jewelry industry and are kept 
for reference throughout the year. 


They are the standard Year Book of the trade and constitute the most 
comprehensive collection of advertisements of the leading houses. 
They are saved for reference and consulted by buyers when looking 
for manufacturers and distributors of various lines. They offer 
extraordinary advantages to advertisers to announce their lines to the 
buyers at the opening of the Spring season. 


The Forty-ninth Anniversary Number will be published February 
Sixth, Nineteen Eighteen, and will surpass all previous efforts. 


Owing to the great demand for space in this one special number of the 
year, advertising copy must be received by January twenty-eighth at 
the latest, and earlier to insure the best attention. 


The jeweler need have no fears for the future. Business was good 
last year and particularly good during the Holidays as was evidenced in 
the letters published in the January 9th issue of THE JEWELERS’ 
CIRCULAR from jewelers all over the country. Business is always 
good in war times. It will be bigger than ever this year. 


Remember, advertising in THE JEWELERS’ CIRCULAR WEEKLY is 
the greatest force for the promotion of sales. It is the one great 
medium between the buyers who want to know what is in the market, 
and the producers and distributors who use its pages to exploit the 
goods they have to offer. 


The JEWELERS’ CIRCULAR 


PUBLISHING COMPANY 
ELEVEN JOHN ST. NEW. YORK 
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Herbert S. Tanner, the Westminster St. 
retailer, was a business visitor in Boston 
last week. 

George M. Simpson has been re-elected 
keeper of the city clock at Newport for the 
ensuing year. 

Mr. and Mrs. Ralph S. Hamilton left 
last week to spend the remainder of the 
winter at Deland, Fla. 

A mortgage for $2,500 upon property of 
George C. Richter et ux has been dis- 
charged by the Gorham Savings Bank. 

Harry Cutler, of the Cutler Jewelry Co., 
is on an extended southern trip with his 
wife for the benefit of the latter’s health. 

Mr. and Mrs. Arthur L. Aldred left 
Wednesday for New York en route for 
Pinehurst, N. C., where they will spend the 
next three weeks. 

George H. Holmes, treasurer of the 
George H. Holmes Co., who is Federal 
Fuel Administrator for Rhode Island, was 
in Boston, New York and Washington the 
past week in the interests of the coal situa- 
tion. 

William T. Chase, of the C. H. Cooke 
Co., the past week announced the engage- 
ment of his daughter, Miss Gladys T. Chase, 
to Dr. John S. Allen, lieutenant in the Den- 
tal Reserve Corps of the United States 
Army. 

Among the concerns in this city that 
have recently signed for membership in the 
Providence Chamber of Commerce are Cal- 
vin Dean, one membership for three years, 
and The Kinney Co., one membership for 
three years. 

A number of leaves of sheet gold valued 
at about $35 were stolen from Allen Bar- 
ber’s electroplating establishment, 93 Snow 
St., Woonsocket, the other night. The gold 
was taken from a desk in the office which 
had been pried open. 

A charter has been issued under the laws 
of Rhode Island to the R. Bolle Mfg. Co., 
with a capital of $40,000 to manufacture 
celluloid articles. The incorporators are 
Rudolf Bolle, Louis J. Golden, Albert A. 
Golden and Henry Siskind. 

The cases of Emilian St. Denis and 
Aram St. Denis pro ami against Thomas 
McGrath were heard before Justice Brown 
and a jury in the Superior Court on Tues- 
day last. The jury returned a verdict in 
favor of the first plaintiff for $200 and of 
the second for $300. 

At the meeting of the Board of Alder- 

men on Monday, Jan. 7, the following were 
drawn for petit jury duty in the Superior 
Court: Horace A. Carpenter, Pinkus Uffer, 
James N. Henry, Roswell C. Smith, Is- 
rael Heller, William G. Payton, Charles F. 
Bierne, William P. Chapin, Jr. 
_ The New England directors of the Na- 
tional Jewelers’ Board of Trade met last 
Monday noon at the Turks Head Club, 
where after luncheon an informal discus- 
sion of matters pertaining to the jewelry 
industry in this section was held. Theodore 
W. Foster, of Theo. W. Foster & Bro., 
Inc., who is New England vice-president, 
presided at the meeting. 


The Stonesetters took 


three straight 


THE JEWELERWN’ 


games from the Bench Hands and the Tool 
Room took two from the Polishers in the 
McGrath Jewelry Bowling League the past 
week. The score of the first contest was 
441-491 and 477, total 1,409, against 472- 
409 and 464, total 1,345, and of the second 
contest 479-456 and 467, total 1,402, against 
426-432 and 413, total 1,271. 

The Ayer & Lord Tie Co. of Illinois has 
filed a petition in equity in the Superior 
Court for Providence County representing 
that the United Wire & Supply Co. is in- 
debted to it in the sum of $2,886.44 with 
interest, for material furnished and work 
done upon the defendant’s new plant at 
Auburn, the attachment being in the nature 
of a mechanics’ lien. A hearing will be 
held on Jan, 21. 

In the Gorham Mfg. Co. Bowling League 
contests the past week the Spinning team 
defeated the Bronze Office two to one, the 
score being 466-470 and 480, total 1,416, 
against 482-468 and 476, total 1,426. The 
Die Shop took three games from the Roll- 
ing department by 456-506 and 446, total 
1,408, against 435-450 and 408, total 1,293. 
The Foundry took three straight from the 
Bronze Chasers, 451-443 and 478, total 
1,372, against 428-441 and 462, total 1,331. 
The Tool Department also took three 
straight from the Munition team, 510-501 
and 498, total 1,509, against 476-473 and 
476, total 1,425. 

James R. Mason, 38, colored, pleaded 
guilty Tuesday morning before Judge Gor- 
ham in the Sixth District Court to the 
charge of stealing 44 pounds of scrap metal, 
entrusted to his delivery, on January 5, by 
the Gorham Mfg. Co. It was valued at 
$15.40. Chief Inspector O’Neil told the 
court that the man was employed by the 
Gorham company as a teamster, and after 
appropriating the metal, sold it for $3. 
Metal had been missed several times re- 
cently, it was stated, and considerable un- 
easiness had been caused at the Gorham 
plant on account of the continued thefts. 
Mason was fined $50 and costs. 

Among the jewelry buyers registered at 
the various hotels in this city during the 
past week were the following: Miss Har- 
riett Graf, of Berg Bros., New York city; 
Mr. Uhlfelder, of Hahne & Co., Newark, 
N. J.; Mr. Heinie, of Rice, Stix Dry Goods 
Co., St. Louis, Mo.; Mr. Brandt, of J. W. 
Brandt & Co., New York city; Mr. Kan- 
trovitz, of the Memphis Jewelry Co., 
Clarksdale, Tenn.; Mr. Abrams, of the 
Scranton Jewelry Co., Scranton, Pa.; Mr. 
Bonn and Mr. Cerf, of M. Bonn Co., Pitts- 
burgh, Pa.; Mr. Meiser, of the Pittsburgh 
Dry Goods Co., Pittsburgh, Pa.; Mr. Po- 
litzer, of Samstag & Hilder Bros., New 
York city; Mr. Zigayer, of the United 
States Jewelry Co., Montreal,. and Mr. 
Levy, of “Hillman’s,” Chicago. 

Albert W. Holmes, president and treas- 
urer of The Holmes Co., a mail-order con- 
cern at 365 Elmwood Ave., this city, has 
been appointed by the Superior Court as 
temporary receiver of the business, upon 
the petition of Arthur L. Young. In the 
petition besides asking for a receiver a dis- 
solution of the corporation is asked. The 
business was incorporated under the laws 
of Rhode Island on April 1, 1913, with an 
authorized capital of $200,000, at which 


time the business was started by Albert W. 
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Holmes, who had been with the Baird- 
North Co. for eight years in responsible 
positions, the last five of which were as 
general manager and treasurer. Associated 
with him were George W. Hopps and C. 
L. Carter, both of whom had also been em- 
ployed by Baird-North Co. The capital was 
increased in June, 1916, from $200,000 to 
$300,000. No statement has been made as 
to the assets and liabilities of the concern, 
although it is understood that the latter 
will be paid in full. A hearing will be held 
the coming week on the petition for a re- 
ceiver. | 











George Herrick, the retail jeweler who 
was one of the merchants in the big fire, 
has located in the Bronson building. 

Thomas J. Dunn, a well known jeweler, 
died at his home, 34 Pearl St., last Wednes- 
day evening. Deceased was well known in 
the trade. 

A bowling team consisting of employes 
of Harvey Clap & Co. has issued a chal- 
lenge to any jewelry team in the Attleboros 
for a series of matches. 

Myles L. Carter has resigned as chair- 
man of the local fuel committee. Mr. Car- 
ter will leave this week for Florida, where 
he will spend the Winter. 

Secretary Lochner of the Chamber of 
Commerce has closed negotiations for the 
arranging of a class in salesmanship. The 
instructions will be give in this town by a 
professor from the Boston University. 

There is talk among the local manufac- 
turing jewelers of keeping a permanent rep- 
resentative in Washington for the purpose 
of watching the contracts for goods which 
can be manufactured in jewelry shops for 
the war department. 

Rieg & Co. have heard nothing further 
regarding the detaining of their salesman, 
John Guerra, by the New York immigra- 
tion officers. Guerra had arrived from a 
trip to Cuba in the interest of the firm 
when he was detained by the Government 
authorities. 

C. O. Sweet, the local manufacturer who 
is a member of the council, has been placed 
on the following committees: finance and 
accounts and lightning. W. H. Garner has 
been placed on the finance, water supply, 
health and poor departments. 

Rep. W. A. Bartlett last Wednesday in- 
troduced a bill in the legislature asking for 
the establishment of an eight-hour day for 
all manufacturing firms in the State, and 
limiting overtime to four hours with pay- 
ment to be made at time and half, under 
penalty of $50 to $500 for each offense. 
The bill is based on the recommendation of 
the Jewelry Workers’ Union. 

An order was received at the local ex- 
press office on Friday afternoon, stating 
that the embargo which has been in effect 
the past few days between Attleboro and 
a number of points had been lifted. Dur- 
ing this period many of the manufacturers 
shipped their orders by parcel post. The 
manufacturers of silverware and cheap 
jewelry were obliged to stop shipping 
goods. 
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The popularity of the 


watch not only continues but 
is steadily increasing. 


To meet the demand for the | 
12 size A. Lincoln as a com- 
plete watch we have cased a 
number in gold filled and solid 
gold cases—the retail prices of 
which are as follows: 


25 year gold filled case - $40 

14K solid gold Calumet 
case - - - 

14K solid gold Bassine 
case with cap_ - - $65 


- $50 


Ask your jobber to 
send you a few 
of these complete 
A. Lincoln watches. 





Illinois Watch Company 
. Springfield 
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Chicago Notes. 


Albert Sproehnle, of Sproehnle & Co., 29 
EF. Madison St., is among the members of 
the National Jewelers Board of Trade, 
who are in New York this week to attend 
the annual meeting of that body. 

W. J. Buffington, of C. D. Peacock, Inc., 
141 S. State St., who was in the east, recent- 
ly attended a meeting at New York city of 
the Platinum Committee formed under the 
auspices of the Jewelers’ Vigilance Com- 
mittee. 

An injunction has been granted rest/ain- 
ing Patrick Kerns from disposing of his 
business pending settlement of suit brought 
by former wife for back alimony. Kerns 
has been ill and his stores are temporarily 
closed. An involuntary petition in bank- 
ruptcy has also been filed against him. 

The men from the Chicago office of the 
International Silver Co. are giving good 
account of themselves in the service. A. A. 
Sercomb is now commander of F Battery, 
124th Field Artillery, and Lieutenant John 
F. Méehan is commanding Truck Co. No. 
3, 108th Ammunition Train, both now at 
Houston, Texas. 

Will F. Juergens, of the Juergens & An- 
dersen Co., 108 N. State St., and Fred G. 
G. Thearle, of the C. H. Knights-Thearle 
Co., 31 N. State St., have been honored by 
being selected as members of the new War 
Service Committee to represent the inter- 
ests of the west, Mr. Juergens representing 
the manufacturing jewelry interests of Chi- 
cago and vicinity, and Mr. Thearie that of 
the western wholesale interests. 

Spaulding & Co., the well known jewelry 
concern, 338 Michigan Ave., have been 
highly complimented upon the _ series 
of educational advertisements which they 
publish during the holidays to counteract 
the effect of the hysterical propaganda 
against buying Christmas presents. It was 
one of these ads. on “luxuries” that was 
republished with such great effect by the 
New England jewelers and a Boston house 
was accidentally given credit for it at first. 

The United States Diamond Importing 
Co., doing.a retail and instalment business 
in jewelry and diamonds, with an office at 
9 S. Wabash Ave., is liquidating and the 
business, it is reported, will be entirely dis- 
continued. The concern is a corporation, 
of which Abraham Eisner is the president 
and treasurer; Mark Wohl, the vice-presi- 
dent, and Marvin Eisner, secretary. The 
business was incorporated in November, 
1911, under the Illinois laws, first with a 
capital of $1,500, which was subsequently 
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increased to $6,000 and again increased to 
$15,000 in 1916. Ernest L. Bloch was for- 
merly the president and treasurer of the 
company, but sold his stock to the present 
owners. The concern, it is stated, were in- 
terested in the sale of diamonds through 
diamond clubs and the business was af- 
fected by the agitation in the newspapers 
against these enterprises and also by the 
fight made by retail jewelers and other 
merchants to stop the sale of diamonds and 
jewelry in this way. 
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Although Secretary of the Treasury Wil- 
liam S. McAdco has announced he is not 
in favor of merchants advertising to accept 
Liberty Bonds in lieu of cash for purchases, 
several Detroit installment jewelry houses 
are continuing the practice. 

A window in the jewelry store of the 
Miller-Hoefer Mfg. Co. was smashed re- 
cently and the thief escaped with jewelry 
valued at about $30. The smashing of the 
window registered an alarm at the office of 
the protective company, but the thief made 
his escape before the patrolman arrived. 

Detroit is now fourth among the cities in 
the campaign to raise $2,000,000,000 war 
revenue through the sale of war certificates 
and war thrift stamps. Gilbert E. Miller, 
‘“squaredeal jeweler,” has been appointed 
a member of a Detroit businessmen’s com- 
mittee, of which Murray W. Sales is chair- 
man, to solicit funds for an educational 
campaign in behalf of the sale of the war 
Savings stamps. The Adolph Enggass 
Jewelry Co., is also foremost in the cam- 
paign, the store being designated as one 
for the sale of the war stamps. 

Heath’s “Old and Reliable Jewelry 
Store,” which is one of the familiar sights 
of the State capitol, at 112 Washington 
Ave. So., Lansing, Mich., is to become a 
new store April 1, when the lease on the 
present location expires. The new:store is 
located at 111 Washington Ave. No., 
where the firm’s jewelry workshop is al- 
ready located and where the firm’s custo- 
mers are requested to call for all work, 
though jobs may be left at either store un- 
til April 1. The firm declares its new 
jewelry workrooms are the most complete 
in Michigan. 

Retail stores throughout the smaller 
Michigan cities, including those in the 
jewelry trade, are volunteering to aid the 
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Fuel Administration by opening at 8:30 
o’clock and closing at 5 o’clock. Some may 
even open as late as 9 o'clock in the morn- 
ing. Jackson and Lansing stores are lead- 
ing in the practice. The J. L. Hudson de- 
partment store in Detroit has set the prac- 
tice in Detroit by deciding to open at 9 
o’clock in the morning and close at 5:30 
o'clock in the evening. This is a half-hour 
off both ends of the business day, and Pres- 
ident Richard H. Webeer of the Hudson 
store, which maintains a large jewelry de- 
partment, declares if all the merchants will 
follow his firm’s example a great amount of 
coal can be saved in the next two months. 

George NHaline, a deserter from the 
Thirty-first Michigan Infantry, who was 
captured recently in the store of the Mil- 
ler-Hoefer Co., 33 State St. through the 
cleverness of Manager Victor R. Levy and 
Dale S. Johnson, manager of the Jewelers’ 
Secret Service Association, in the Book 
building has been convicted by a military 
courtmartial at Fort Wayne, Detroit of 
desertion in time of war, and sentenced to 
serve five years in the Federal prison at 
Fort Leavenworth, Kan. Haline was being 
interrogated about an overdue jewelry ac- 
count, when he became threatening and 
was searched by Johnson and Levy for 
concealed weapons. This search revealed 
papers which showed Haline was a de- 
serter. He attempted to escape from John- 
son later, but failed. 

James H. Garlick, 168 Griswold St. has 
just distributed $1,000 in Liberty Bonds 
among eight of his faithful employes, as 
Christmas bonuses for faithful work dur- 
ing the year and the present holiday season. 
The amount of the bonds which were given 
ranged from $50 to $150 according to the 
record of the employe and the amount of 
Christmas sales handled by each. It has 
been Mr. Garlick’s practice for years to 
distribute bonuses to his clerks, but this 
year he decided to make it in the form of 
Liberty Bonds, in order to carry out the 
Government’s idea of promoting thrift 
among the people, and to aid in winning 
the war. Mr. Garlick is congratulating 
himself on the amount of Christmas trade 
which he enjoyed this year. He said it 
equaled his trade of last year, which was 
a record year in itself. He said his great- 
est sales came on the last. few days before 
Christmas, making up. for the duller days 
of the week previous. He did a business 
of $9,000 on the Monday before Christmas. 
He will soon hold a special sale of the 
Ezra N. Griffin stock which he bought at 
auction last week for $5,250. | 
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J. G. Webb, Corbin, Ky., spent a few 
days last week as a guest of D. Jacobs 
Sons Co. 

Joseph Kramer, of Lindner & Co., left 
for the South, Saturday, Jan. 12, on a 
business trip. 

The members of the Retail Jewelers As- 
sociation of Cincinnati, will hold their first 
meeting of 1918 at the Hotel Savoy, Tues- 
day, Jan. 15. 

Louis R. Jacobs, of R. Jacobs & Co., 
after a week’s confinement at home with a 
severe attack of the grip, returned last 
week to his office. 

Captain DeWitt of Kobe, Japan, left 
Friday, Jan. 12, after a visit with his broth- 
er-in-law, Eugene Frommeyer, of the firm 
of Klein Bros. Co. 

W. H. Whitehouse, of Whitehouse Bros., 
left Wednesday, Jan. 9 for New York 
City. He will make his headquarters while 
on his business trip at the Hotel McAlpin. 

Jacob Young, head designer and engraver 
at"the workshop of Ed. Croninger, is con- 
fined to his home with the grip. Stanley 
Protting has been added to the Croninger 
forces. 

First Lieutenant N. S. Frohman returned 
to Ft. Hancock Monday night after spend- 
ing two days visiting his father, Jacob 
Frohman, of Frohman & Co. Lieutenant 
Frohman has gained considerable weight 
since entering the service. 

The Jewelers’ Bowling team won two of 
their three games against the Potters team 
last week. William Pohlmeyer, of Pohl- 
meyer & Roth did excellent work in all 
the games scoring 197, 190 and 187, Willet 
rolled 205 in the second game and Huber 
scored 200 in the first game. 

Visitors in the city last week representing 
out-of-town jewelry stores include: J. G. 
Webb, Corbin, Ky.; J. Gluck, Charleston, 
W. Va.; H. C. Wooddell, Rainelle, W. 
Va.; A. U. Wooddell, Cass, W. Va.; Philip 
Horr, Aurora, Ind.; A. U. Hube, Spring- 
field, O., and F. Gossard, Springfield, O. 

The lack of competition in the annual 
contest for offices of the Wholesale Jewel- 
ers and Manufacturers Association of the 
Cincinnati Chamber of Commerce has re- 
sulted in a lack of interest in the affair 
such as has not been in evidence in pre- 
ceding years. The election will take place 
at the Hotel Sinton, Thursday, Jan. 17. 
All old officers have been renominated. 

Herman Lange, at 425 Vine St., has 
announced a change in time of closing his 
store, every day including Saturday the 
doors being shut at 5:45 p. m. The earlier 
closing will aid the war situation as the 
War Council has issued a request for all 
firms to allow employes to get away earlier 
to alleviate the heavy drain on the coal 
supply caused through the street car traffic 
at rush hours. 

Many Cincinnati jewelers have taken an 
interest in distributing War Savings Stamps 
and Thrift stamps and made arrangements 
for their employes to purchase them from 
their cashiers on pay day. The Dorst Co. 
started their employes off with the New 
Year by presenting them with stamps as 
Christmas presents and have found the sug- 
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gestion has borne fruit as many of the 
employes have become regular buyers of 
stamps every week. 

Well-developed, tanned of face and show- 
ing a gain in weight of 20 pounds, Ernst 
Tonnies, Jr., son of Ernst Tonnies, Cin- 
cinnati jeweler, paid a visit to the city 
during the last week and then returned to 
his post at the Great Lakes Training Sta- 
tion to which he is attached. Young Ton- 
nies has about finished his preliminary 
training and is momentarily expecting 
orders for his transfer to foreign service. 


The report of the Thimble fund issued 
last week by Mrs. Larz Anderson, shows 
a net result of $8,387.54 received from the 
sale of old silver and gold pieces, jewelry 
that had been discarded and other sup- 
posed useless articles. Many local jewelers 
were interested in the campaign, contribut- 
ing old gold and silver to the fund. The 
check was sent to Frank A. Vanderlip, 
Treasurer of the Permanent Blind Relief 
War Fund on Wednesday. The campaign 
was such a success it was decided to con- 
tinue it every year for war or charity. 

Mildred Hattie St. Claire, of 34 E. 
5th St., part owner of an auction jewelry 
store, was fined $50 and costs by Judge 
Bell, Thursday, on the charge made by 
Louis Botsford, 132 Parker St., that she 
had defaced wall paper and wiring in the 
storeroom at 503 Walnut St. Botsford 
testified that the woman had two men go 
to the store and tear out wiring and paint 
black spots on the walls. Judge Bell in 
ordering the fine assessed declared the city 
was having enough trouble with the auc- 
tion jewelers without having them destroy 
property and advised the defendant to let 
other people’s property alone after this and 
take the black spots off her own business. 

For several years it has been the custom 
of Gebhardt Bros. to give an outing and 
entertainment to their employes on the 
first Saturday in January. This year they 
were entertained in the afternoon with 
“Cheating Cheaters,” at the Grand Theatre. 
Immediately afterward they were taken in 
a special car to Heidelberg’s, at Newport, 
Ky. After one of the dinners for which 
Heidelberg’s is famous, short talks were 
given by both employers and employes. 
Co-operation was the keynote of all the 
speeches. All renewed their pledges of 
loyalty and co-operation for the coming 
year. The entire party then retired to the 
bowling alleys and music room where 
bowling, dancing and music were enjoyed 
until about 11:30 when the special car 
arrived to bring them back to the city. 
Useful souvenirs were given at the dinner 
and appropriate awards given to the men 
and women making the high scores. 

Members of the Cuvier Press Club, of 
which organization C. E. Richter is 3rd 
vice-president, extended their sympathy to 
him last week on account of the fire New 
Year’s Day which destroyed the Richter & 
Phillips quarters on W. 6th St. Mr. 
Richter has obtained a temporary location 
at 120-22 W. 7th St. and is rapidly getting 
straightened out. He has a first floor lo- 
cation which is considered a decided ad- 
vantage over his old place. The large 
safes were taken out of the wreckage Wed- 
nesday and moved to the new location. 
Twenty-seven inches of water on the sec- 
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ond floor of the old building where the 
sates had been standing left their mark 
on the outside but the water did not pene- 
trate to the stock stored within. Surrap 
& Sauer, who were located in the same 
building, have also obtained an upper story 
at the same 7th St. address and wil] move 
whatever salvage they have into the new — 
quarters at once. 








Evansville, Ind. 





TRADE CONDITIONS, 


The retail jewelers of Evansville report that 
trade is becoming normal again since the holidays 
and that prospects are good for a good trade the 
balance of the Winter. Collections are good. The 
wholesale jewelers are looking for excellent trade 
all year in spite of the war. Their salesmen on 
the road are sending in good reports, Indications 
are that the local Spring trade will come up to 
that of the corresponding period of last year. 





William Artes, of the Charles F. Artes 
Inc., 321 Main St., this city, accompanied 
by his wife, has returned from a visit to 
New Harmony, Ind. 

The Echols jewelry store, Henderson, 
Ky., 12 miles below here, is cone of the 
latest concerns in that city to be placed on 
the honor roll of the Red Cross Society. 

Walter O’Bryan, who is connected with 
a well known jewelry firm at Columbus, 
Ind., has returned to his home after a visit 
with his parents, Mr. and Mrs. R. B,. 
O’Bryan of Line St., this city. 

The firm of Schroeder & Farrow, retail 
jewelers at Grandview, Ind., a few miles 
east of this city, has dissolved, Fred 
Schroeder buying out the interest of his 
partner and continuing the business. Far- 
row has decided to engage in another line 
of business. 

Edward Brann, Chicago, has taken em- 
ployment with the Jepson Jewelry Co., at 
Washington, Ind.. Mr. Brann is a ‘skilled 
watchmaker with many years of experi- 
ence and his friends are glad to know that 
he has become associated with this well 
known store. 

The deal that was recently started for 
T. C. Bayse to sell his large jewelry stock 
at Rockport, Ind. to Freschley Bros., 
Plainfield, Ind., has been given up after 
the invoice of the stock and fixtures was 
taken. Mr. Bayse will remain sole owner 
and manager of the store. 

The American Jewelry & Investment Co., 
Terre Haute, Ind., has filed articles of in- 
corporation with a capital stock of $15,000 
and will engage in the retail jewelry busi- 
ness. The directors of the company for 
the first year will be F. R. Casebeer, O. O. 
McKay and L. W. McKay. 

At the home of the bride’s sister, Mrs. 
H. C. Heldt, at Oakland City, Ind. a few 
days ago occurred the marriage of Miss 
Ruth Coleman and David F. Smith, the 
ceremony having been performed by the 
Rev. C. A. Shake of the First Methodist 
Episcopal Church of Oakland City. The 
bridegroom, whose home is at Marceline, — 
Mo.. is employed as watchmaker at Chap- 
pell’s jewelry store at Oakland City and 
has made many friends since locating im 
that city. Mr. and Mrs. Smith will make 
their home with Mr. and Mrs. Heldt until 
after the war, as Mr. Smith expects to be 
called to the colors within a short time. 
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Minneapolis and St. Paul. 





A. Tuerk, Albany, Minn., jeweler, is tak- 
ing a course of optics in St. Paul. 

Mr. and Mrs. A. E. Jensen, Hutchinson, 
Minn., were Minneapolis visitors last week. 

Fritz Hoefer, Aurora, Neb., was a guest 
of Emil Geist, St. Paul, during the holi- 
days. 

O. H. Arosin, jeweler, 414 Robert St, 
St. Paul, is confined to his home with ill- 
ness at present. 

M. J. Swedlund, former Minneapolis 
jeweler, is now engaged with T. J. Thomp- 
son, jeweler, Barron, Wis. 

Mr. Folsom, of the Folsom Jewelry Co., 
Bismarck, N. Dak., called on the jobbing 
trade in St. Paul last week. 

FE. M. Gerster, Henderson, Minn., has 
enlisted in the medical corps and is sta- 
tioned at Fort Snelling, Minn. 

T. S. Dobrin, 509 Hennepin Ave., Min- 
neapolis, has joined the Navy. The store is 
in charge of a younger brother. 

R. Saygol, traveling salesman for J. M. 
Bennet Co., wholesale jewelers, Minneap- 
olis, is taking a rest in Florida. 

Robert Graves, manager of the Harry 

Rush Jewelry Co., Minneapolis, is visiting 
at his home in Washington, D. C. 
" W. W. McGuire, former Northfield, 
Minn., jeweler, now residing in California, 
has returned home after a visit to Min- 
nesota. 

Robert Smith, who recently purchased a 
jewelry store in Dickinson, No. Dak., is in 
Minneapolis taking a post graduate course 
in optics. 

Leo Syndergaard, engaged with E. H. 
Kiekenapp, jeweler, Lake Benton, Minn., 
is taking a course at the Stone watch- 
making school, St. Paul. 

Al Hueur, former traveler for the H. E. 
Murdock Jewelry Co., Minneapolis, has 
joined the traveling force of the F. L. Bos- 
worth Co., Minneapolis. 

Sergeant J. W. Duff, former manager 
jewelry department, Sischo & Beard, St. 
Paul, visited St. Paul during the holidays. 
He is located at Camp Dodge, Des Moines, 
Iowa. 

Hollis A. Paegel, son of A. E. Paegel, 
Minneapolis, successfully passed examina- 
tion and received commission as lieuten- 
ant in the Aerial Signal Corps as a gas 
engine expert. He is at present stationed 
at Omaha, Neb. 

E. H. Gross, Kenmare, N. Dak., is at the 
bedside of his mother who is seriously ill 
at Shakopee, Minn. A nephew of Mr. 
Gross, also lies severely ill in a St. Paul 
hospital, having been accidentally shot 
while hunting recently. 

M. O. Stevens, for a number of years 
northwestern traveler for Albert L. Ham- 
an, wholesale watch and diamond dealer, 
St. Paul, has been placed in charge of the 
home offices filling the position held by 
George T. Hartman, recently deceased. 

H. H. Green, Minneapolis, whose store 
was held up and more than $30,000 worth 
of diamonds and jewelry taken a few 
weeks ago has offered a reward of $2,500 
for apprehension of the robbers. The police 
have made no arrests, and are short any 
clues. 

The following jewelers were noticed in 
the cities during the past week: J. P. 
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Westerheim, Kenyon, Minn.; P. D. Bur- 
ton, Harlem, Mont.; H. Kornmesser, 
Woodworth, N. Dak.; I. K. Hydar, Iron- 
wood, Mich.; C. O. Diesner, Waconia, 
Minn.; Fred Soderbeg, Braham, Minn.; J. 
H. Carmichael, Ashton, lowa; O. E. Mandt, 
Lansford, N. Dak.; R. Kempf, Kulm, N. 
Dak.; C. E. Behner, of Behner-Runyon 
Co., Glasgow, Mont., and C. W. Freemire, 
Bethel, Minn. 











P. S. Harris, of the Harris-Goar Co., 
left recently for a trip to the watch fac- 
tories at South Bend, Ind. 

C. M. Kiger, of the C. A. Kiger Co., 
has been in the city for the past few 
weeks replenishing his trunks and will 
leave shortly for his Texas territory. 

Miss Agnes Motter is a new employe 
with the Knau-Cuthbert-Munn Jewelry Co. 
W. L. Little, traveling representative, has 
returned from a vacation spent with his 
mother in Springfield, Mass., and is again 
out on his territory. 

The following were visitors among the 
trade recently: J. W. Bishop, Claremore, 
Okla.; Sam Freidberg, Topeka, Kans.; L. 
W. Woods, Woods & Sterba, Newton, 
Kans.; C. L. Frodsham, Frodsham Bros., 
Savannah, Mo.; G. K. Fagin, Lathrop, 
Mo.; L. H. Smith, Adrian, Mo.; Mrs. J. 
H. Whiteside, Liberty, Mo.; Chas. Hixson, 
Richmond, Mo.; S. Hirst, Army. City, 
Kans., and Mrs. Geo. Glenister, Neosho, 
Mo. Mrs. Glenister came to Kansas City 
to visit her mother, who is ill in a hospital. 

Another jewelry swindler has been 
caught. A man who was arrested and 
fined $500 has been doing a thriving busi- 
ness at the Union Station. He had in his 
possession a stock of bogus diamonds, 
rubies, emeralds and sapphires which he 
sold to the crowds in the waiting-rooms. 
He represented himself to be a traveler 
with a sick wife and was sacrificing a few 
valuable family jewels in order to get his 
wife immediate expert medical attention. 
Many were the victims of the man’s game, 
before the police got on the trail. He said 
he came to Kansas City from Olathe, Kans. 

George H. Edwards, of the Edwards- 
Ludwig-Fuller Jewelry Co., is winning the 
warm friendship of the business men of 
Kansas City, through the earnest effort he 
is making to give a clean administration 
of his office of mayor of Kansas City. 
There have been many incidents during his 
tenure of office when influences that so 
often operate against the best interests of 
the people have brought heavy pressure 
upon him, and have tried to get législation 
that he felt would be wise. In some cases 
legislation has succeeded against his will, 
but his friends have the satisfaction of 
knowing that he fought such laws to the 
last ditch. 








Harry A. Sebel has enlisted in the Quar- 
termaster Corps of the United States 
Army. Mr. Sebel is well known in the 
jewelry trade, having been associated with 
several wholesale jewelry houses during the 
last 15 years. 
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The jewelry store of Flanders & Son, 
409 S. Main St., Elkhart, Ind., caught fire 
last week, but the flames were extinguished 
before any damage was done to the stock 
or fixtures. 

The Standard Jewelry Co., Fort Wayne, 
Ind., has been incorporated with a capital- 
ization of $10,000. The directors of the 
company are Benjamin Wartell, Enoch P. 
Thomas, and Mary L. Tumbleson. 

Articles of incorporation have been is- 
sued for the American Jewelry Co., Terre 
Haute, Ind., the company having a capital- 
ization of $15,000. The directors are F. R. 
Casebeer, O. O. McKay, and L. W. McKay. 

The O. I. Crawford Co., of Marion, Ind., 
has been incorporated with a capitalization 
of $15,000 to engage in the jewelry busi- 
ness. The directors of the company are 
QO. I. Crawford, Robert J. Spencer, Jr., 
and Frank H. Seashols. 

The following Indiana jewelers were in 
Indianapolis on business during the week: 
C. B. James, Greensburg; J. W. Thompson, 
Danville; A. C. Ferguson, Terre Haute; 
W. T. Herman, Connersville; J. F. Kiser, 
Muncie, and Orville Wisehart, Shirley. 

Beggs & Barnes, well-known jewelers 
of Greenfield, Ind., sustained a fire loss 
estimated at $1,000 last week, when a busi- 
ness building in which the firm’s shop was 
located was burned. A part of the jewelry 
stock was saved from the burning building. 
The jewelers carried no insurance on their 
stock. 

Ivan Dunlap, Elwood, Ind., jeweler, who 
recently accepted a forged check for $89 


_in payment for a diamond, informed friends 


in Indianapolis last week that he believes 
he has the forger located. The police of 
Cincinnati, O., have notified that they are 
holding a man giving his name as Laub as 
a suspect. 

A large service flag bearing four stars 
now hangs in front of the store of Charles 
Mayer & Co., 42 W. Washington St. Three 
sons of Charles Mayer, the president of the 
company, have enlisted in the service of 
the government as follows: Charles Mayer, 
Jr.. Edward Mayer, and Keifer Mayer. 
Herman L. Ernest, a clerk in the jewelry 
department, also has enlisted. 

Madison C. Klein, 69 years old, a jeweler 
of Crawfordsville, Ind., died late in Decem- 
ber. Death was due to pneumonia. Mr. 
Klein had been in business longer than 
any other man in Crawfordsville. He was 
born in Muncie, Ind., in 1848, moving to 
Crawfordsville and engaging in business 
in 1870, when he was 22 years old. He is 
survived by a widow and two children. 

Otto Knecht, formerly employed by A. 
P. Craft, manufacturing jeweler in the 
Wulsin building, pleaded guilty in criminal 
court last week to stealing jewelry from his 
employer valued at $80. Knecht was ar- 
rested in St. Louis, Mo., following the 
theft, and was returned to Indianapolis by 
the authorities. The court fined him $1 and 
costs, and sentenced him to the State. 
penal farm for six months. 








J. B. Dobschitz, East St. Louis, IIL, has: 
sold out to Charles Clock. 
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The following is from an editorial in the Ladies’ Home Journal 
of January which the jewelers of the country should read, get 


their friends to read and have used as a basis for articles and 
editorials in their local papers. 





The New Year’s Greatest Lesson 


(War Editorial in the “Ladies' Home Journal’ for January) 





Wet 





Wits af HERE is a pack of. fools in this country that is equally as great a 

wis i i fq] menace in these war times as any set of spies or traitors. | These 

«e | i fools have been, and are now, for that matter, telling the 

siete women of America that in order to win the war they must stop 
PVA] spending money. 

Now, aside from its fighting forces, the present greatest asset 
that America has in this war is its money; its ability not only to pay its own 
war bills of millions of dollars per day, but to loan staggering amounts to our 
Allies, meet our war taxes, buy the Government’s war bonds, give to war and 
home activities, and pay good wagesto labor. All this takes vast sums of money. 
From where must this money come? Entirely from our industries. Keep 
those industries going full tilt, keep business up, not to its normal points, but 
beyond, and money circulates freely from the top to the bottom. Everybody 
gets his or her share. But those industries can only be kept going if the public 
buys what they produce. And who is the “public”? Almost entirely the women, 
for statistics show that the purchasing power of this country lies in their hands. 
They spend 90 cents of every dollar expended. Suppose, then, that this buying 
power stops buying. Does it not follow, as night follows day, that the in- 
dustries are crippled, business halts, money ceases to circulate freely? And 
pray, then, where would our money come from to pay the expense of the war? 

Nor has anyone, save this pack of fools, asked women to stop buying or 
spending. The President has not. Plainly did he say that the greatest war 
measure is to keep our industries going. The Food Administrator never 
asked it. As plain as words can say it has he said over and over again: Eat as 
well as ever; only don’t waste; and eat more of one thing and less of another. 
Where confusion has entered into the question is in the wrong acceptance of the 
word “economy.” As a nation we have never liked this word, but that is only 
because we have never understood it. Now true economy, as Ruskin has so 
well said, no more means saving money than it does spending money. It means 
spending or saving to the best advantage. It is good management; in other 
words, a management born of prudence and free from extravagance or waste. 
And it is in that last little five-letter word that the whole crux of the situation 
lies, and that is the greatest lesson that we can learn this year. But we must 










learn it right. 
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TRADE CONDITIONS. 


Milwaukee jewelers are proud of the splendid 
record made by the city during 1917 in again 
exceeding the billion-dollar mark in annual bank 
clearings and, in addition, showing a gain of 
more than 20 per cent. over 1916. The total 
clearings for the past year were $1,300,560,926, 
compared with $1,042,716,296 in 1916, and $836,- 
384,454 in 1915. Furthermore, national and state 
banks of the city, under the last call of Dec. 31, 
showed a gain of nearly $6,000,000 in deposits 
since the previous call of Nov. 20. Cash re- 
sources .gained nearly $7,000,000 and total re- 
sources more than $6,000,000. Milwaukee bank 
deposits at the beginning of the year were the 
largest in the history of the city at $141,036,500. 
These figures are offered to show the great sta- 
bility of business in Milwaukee and on them is 
based the expectancy of Milwaukee jewelers than 
business in 1918 will be at least as good as that 
of the best previous year, and doubtless better. 





M. W. Sorenson, retail jeweler, Rhine- 
lander, Wis., has been obliged to increase 
his salesforce because of the increased 
patronage of the store. The new acquisi- 
tion is Miss Laura Kleinschmidt, Wausau, 
Wis., who has had considerable experience 
in jewelry merchandising. 

Dudley Crafts Watson, director of the 
Milwaukee Art Institute, pays a deserving 
tribute to the Bunde & Upmeyer Co,, 
Plankinton Arcade, in a lengthy newspaper 
article on “The Superb Expression of High 
Art in Shops of Milwaukee.” 

Sigmund Sather, Grand Rapids, Minn., 
recently spent a two weeks’ vacation at the 
home of relatives ‘in Barron, Wis. Mr. 
Sather owns one of the leading retail jewel- 
ry stores in the Minnesota city and is well 
known in the northwestern Wisconsin 
trade, in which he formerly was active. 

The engagement of Joseph Weishaus, 
jeweler, 515 Wells St., Milwaukee, to Miss 
Jennie Kovacs, Duquesne, Pa., has just 
been announced. Mr. Weishaus left last 
week for the east to visit his future bride 
and expects to be away a fortnight. Formal 
announcement of the engagement was made 
in Duquesne on Jan. 13. 

E. J. Marcouiller, formerly a well known 
retail jeweler of Oconto Falls, Wis., and 
temporarily located at Gary, Ind., spent 
the early part of the new year in attending 
to business matters in the old home and to 
visit his parents at Menominee, Mich. Mr. 
Marcouiller has been spending the last six 
or seven months in travel and his health 
has been much benefited thereby. 

The Fremont Pearl Button Works, es- 
tablished at Fremont, Waupaca county 
Wis., about six months ago, is now operat- 
ing at capacity with a force of 30 men and 
expects to continue this schedule until the 
clam-fishing season reopens next Summer. 
The company manufactures complete 
articles, although it also supplies numerous 
large button and art goods factories with 
blanks. 

Among the Wisconsin retail jewelers who 
called on the manufacturers and whole- 
salers in Milwaukee during the past week 
were Morris Schneider, of Schneider Bros., 
Burlington; Ur Amidon, of Amidon Bros., 
Hartford; Joseph E. Evans, Platteville: 
Thomas Bruhy, West Bend; J. B. Davis, 
Lake Mills; William F. Notbohm, Oco- 


nomowoc; William Endlich, Kewaskum, 
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and O. E. Lange, Racine. All expressed 
themselves as well pleased with business 
thus far in the new year and the outlook 
for the remainder of 1918. 

The sons of two men who are prominent 
in the Milwaukee jewelry trade have said 
their farewells to their parents before going 
to France with their military units. Louis 
W. Bunde, of the Bunde & Upmeyer Co., 
retail jewelers, Grand Ave. and W. Water 
St, and Mrs. E. H. Warnke, wife of the 
head of the E. H. Warnke & Co., manufac- 
turer and wholesaler, 509 Enterprise build- 
ing, Milwaukee, went to Waco, Tex., last 
week with a large party of Milwaukee 
people to visit their sons, Louis Bunde, Jr., 
and Gordon Warnke, both of whom are 
members of Battery C, 120th Field Artillery, 
N. G., at Camp MacArthur, Tex., before 
these units depart for the other side. Mr. 
Bunde returned last week and Mrs. Warnke 
is expected back during the present week. 
Mr. Bunde reported that all of the Miul- 
waukee and Wisconsin boys at Camp Mac- 
Arthur were anxious to move across the 
Atlantic to see real service and help to put 
an end to the great conflict. 

The C. Preusser Jewelry Co., E. Water 
and Mason Sts., one of the oldest and best 
known retail jewelry firms in the northwest, 
is no more. The store was closed on Jan. 
10, following a successful sale of the entire 
stock, which began about the middle of 
October, as noted in THE JEWELERS’ Crir- 
CULAR at the time. The relatively small 
amount of goods remaining was purchased 
in bulk by the jewelry department of the 
Boston Store, Milwaukee, and will be dis- 
posed of in the regular course of business 
at that location. The decision to discon- 
tinue the store and retire from business was 
made several months ago because of the 
successive deaths of members of the firm 
and the inability of other members of the 
Preusser Estate to devote the required time 
to conducting the business longer. Since 
the death of William Finger early in 1917, 
the business has been under the manage- 
ment of Miss Marie Hackbarth, whose 
health became impaired by the extraordi- 
nary demands occasioned by the responsi- 
bilities of operating so large a_ business. 
Miss Hackbarth remained, however, to 
conduct the disposition of the stock, and 
with the closing up of affairs, will take a 
long rest. The passing of the Preusser 
store is a matter of regret to the people 
of Milwaukee and its competitors as well, 
for its long career always had been charac- 
terized by the fairest and cleanest of busi- 
ness methods. 








F. M. Jobson, Sr., for more than 30 years 
a resident of Atlanta, Ga., where he was 
known as an expert jewelry engraver, died 
in Tampa, Fla., recently at the age of 61 
years. His body was brought to Atlanta 
for the funeral and interment. Mr. Jobson 
was a native of Perry, Ga., but he had 
lived in Atlanta since young manhood un- 
til four months ago when he went to 
Tampa with his son, A. A. Jobson, to 
establish a jewelry business. He fell sud- 
denly ill, his death coming as a surprise 
and a shock to members of his family. 
During his long residence in Atlanta, he 
was associated with the leading jewelry 
concerns in the city as an expert engraver. 
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E, J. McKean, formerly at Sidney, Nebr., 
is now located at David City, Nebr. 

George F. Taylor, with the P. J. Bruner 
Co., has gone on a trip through the State 
of Kansas. 

George W. Ryan, wife and daughter 
have gone to Ft. Sill, Okla., to visit Lieut. 
Herbert Ryan. 

W. F. Norris, formerly with the C. B. 
Brown Co., has taken a traveling position 
with the Merry Optical Co., Kansas City, 
Mo. 

Noble R. Fuller, of the Edwards-Ludwig- 
Fuller Jewelry Co., Kansas City, Mo., vis- 
ited friends in this city during the past 
week, 

Among the out of town jewelers in 
Omaha last. week were: R. L. Lathrop 
and wife, Laurel; W. L. Smith, Malvern, 
Ia.; Henry A. Marten, Lyons; S. M. Jol- 
liffe, Villisca, JIa.; Grover Spangler, 
Fremont. 

Rare old silver, rings without settings, 
gold rims of spectacles and other jewelry 
were sent to the smelter Friday to be melt- 
ed. The jewelry was collected by the war 
relief society in a great iron pot left at the 
establishment of the C. B. Brown Co., at 
16th and Farnam Sts. Three times the pot 
has been filled to overflowing by the gen- 
erous donations. 

Last December the retail jewelers of 
this city conducted an advertising campaign 
which was in their estimation the best 
stroke of business they have done. They 
held a meeting last week and decided to 
double the amount spent last year in an 
advertising campaign during the month of 
December. Their slogan last year was 
“Truth in Jewelry.” 

The T. J. Bruner Co. of this citv re- 
ceived a check last week from the Fidelity 
& Casualty Co. of New York for $4,210.17 
in full settlement of a burglary loss which 
occurred in its establishment in May, 1915, 
The insurance company refused to settle 
at the time, and the Bruner company sued 
for the amount of the loss, which was 
$3,367, and received judgment for the full 
amount and costs. The insurance com- 
pany appealed to the Supreme Court of 
Nebraska, who recently affirmed the de- 
cision of the District Court and allowed 
seven per cent. interest from the date of 
the robberv and also attorney fees, making 
a total of $4,210.17. 

Loftis Bros. & Co., with stores in the 
leading cities of the country, have pur- 
chased the stock of the United Jewelry Co. 
and that of the Justman Co. and two 
smaller concerns. The stock consists of a 
line of diamonds, watches, clocks, silver- 
ware, etc. S. T. A. Loftis, president of 
the firm, states that the stock was pur- 
chased at 25 cents on the dollar. It will 
be sold at public auction to the highest 
bidder at 304 S. 16th St. The sale is un- 
der the direction and supervision of Mr. 
Keller, the trustee. The auctioneers are 
Briggs & Reid. When the sale is complet- 
ed Loftis Bros. will move into this store, 
on which they have a 10-year lease. Mr. 
Loftis is in the city from Chicago to per- 
sonally arrange the details incidental to 
closing the deal. : 
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Charles Breuning, of the H. H. Kesser 
Jewelry Co., 2326 Franklin Ave., has re- 
turned from a visit to his old home at 
Quincy, Ill. 

Marvin Wexler, formerly with Henry 
Miller of S. Broadway and with other St. 
Louis jewelers, has enlisted in the navy at 
Newport News. 

The Klocke jewelry store at Carlinville, 
Ill., was entered a few nights ago and sev- 
eral bracelet watches, rings and clocks 
were taken. The loss was not discovered 
until the following morning. There is no 
clew to the robbers. 

The Lucios Jewelry Co., of which 
Thomas Humphrey is president, has leased 
a store room at 504 N. 7th St., and will 
move about April 1 from the present lo- 
cation at 6th and St. Charles Sts., where 
it has been for the past 10 years. 

Gummersheimer & Ottenad ‘Co. is a new 
company here for manufacturing and re- 
pairing jewelry. Both are St. Louis men, 
Mr. Gummersheim having been with Lo- 
wenstine Bros. for several years, and Mr. 
Ottenad with the Baumman-Massa Co. 

Gilbert Lowenstein, son of Sol Lowen- 
stein, president of the S. Joseph Lowen- 
stein Jewelry Co., and himself connected 
with that company, has passed the examina- 
tion for the aviation service and is under 
orders to hold himself in readiness for 
service. 

Miss Edwina Thierauf, for the past eight 
years with the F. W. Drosten Jewelry Co., 
has resigned to enter another line of work, 
and has been succeeded by Miss Carry 
Cahill. Miss Elsie Gonter, for seven years 
with the firm, and latterly in charge of the 
stationery department, has also resigned. 

The Members’ Conference of the Cham- 
ber of Commerce has appointed the follow- 
ing committee to represent the jewelry, op- 
tical supplies, china, glassware and kindred 
interests for the ensuing year: Fred W. 
Drosten, chairman; Goodman King, vice- 
chairman; George J. Hess, Morris Eisen- 
stadt, Edwin Massa. 

Notices sent out by manufacturers to 
jewelers, informing them that the strike of 
jewelry workers has been called off, has 
brought instant response in a rush of or- 
ders for work which accumulated during 
the strike, when the manufacturers were 
able to do only the most pressing work. 
Most of the factories are now running with 
approximately full forces. 

Mack M. Burnstine has returned from a 
business trip to Chicago. Jerome S. Wex- 
ler, of the Burnstine firm, has returned 
from a two weeks’ visit in New York. 
Benjamin Leavitt, until lately in business 
in San Francisco, has joined the Burnstine 
firm and will represent it in eastern terri- 
tory. J. S. Alexander and A. Klinger, 
southern representatives of the firm, spent 
their between-seasons vacation in Chicago. 

A banquet was given at the Elks Club 
on Jan. 1 in honor of Louis Gutfreund, 
superintendent of the Eisenstadt Mfg. Co., 
who on that day completed 25 years of 
service with the firm. Those present were 
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Morris Eisenstadt, president of the com- 
pany; Al Frech, Adolph Ejisenbis, Jack 
Jacobs, James Hetzel, Nelson Hagenauer, 
Norman Florsheim, Joseph I. Gutfreund, 
S. J. Arnold, Fred Hugunin, George Gam- 
brell, Bernard Ryan, W. H. Schoenthaler 
and Harry McClury. Speeches were made 
by Morris Eisenstadt, Joseph I. Gutfreund, 
S. J. Arnold and others, and Louis Gut- 
freund made a feeling response. He was 
presented with a fine watch. 

With the Christmas rush over, out-of- 
town jewelers are coming into St. Louis in 
numbers to replenish their stocks and settle 
their accounts. All of them say that their 
1917 business was highly gratifying. Among 
those in the city during the past week 
were T. L. Ferguson, Bonne Terre, Mo.; 
F. Courvoisier, Freeburg, Ill.; I. D. Taylor, 
Mexico, Mo.; Mr. Barlow, of J. K. Barlow 
& Son, Savannah, Tenn.; W. H. Jahn, 
Pacific, Mo.; Oliver Greenstreet, Clarence, 
Mo.; D. C. Burchett, Kirksville, Mo.; W. 
K. Urbani, Vandalia, Ill.; W. J. Krug, 
Staunton, Ill.; Mr. Huber, of the Huber 
Jewelry Co., Boonville, Mo.; W. W. Lar- 
gent, Portageville, Mo.; Otto Borger, Car- 
rolilton, Ill.; C. R. Harwood, New Albany, 
Miss.; M. W. Billings, Beebe, Ark.; Luth 
Smythe, of the Smythe Jewelry Co., Fort 
Smith, Ark.; M. H. Foster, Shelbyville, 
Ill., D. Stasmich, Ardmore, Okla. 

A man recently visited the establishment 
of the Heffern-Neuhoff Jewelry Co., 805 
Locust St., for a diamond ring. The clerk 
was on his guard and took the precaution 
of showing only a small tray at a time, 
seeing to it that all the vacant spaces were 
plugged. The man then decided to look 
at watches, and at this juncture a regular 
customer came in whose trade the clerk 
decided was the more desirable, so he 
asked the man to be seated at a small table 
for a few minutes. The clerk did not know 
that another employe had left at this table 
a 10 dwt. 14 kt. gold signet ring brought 
in for repair, and a watch. While waiting 
the young man evidently acquired these ar- 
ticles. Before leaving the store he decided 
to purchase a watch and chain amounting 
to $90, and agreed to return with his father 
to settle the bill. He gave the name of 
W. H. Jenkins and claimed to be staying 
at the Laclede Hotel. He also inquired the 
location of the post office, which is just 
across the street from the jewelry store. 
No man by the name of Jenkins could be 
found at the hotel when the loss was dis- 
covered, but the ring was found the next 
day in a pawnshop where it had been left 
by a negro. Jenkins is reported to be about 
18 years old, of slight build and wore a 
reddish-brown belted overcoat; cheap oval 
tie pin, and a peculiar oblong-shaped ring 
with Japanese letters. 








Mrs. Bertha M. Feldman, widow of B. J. 
Feldman, who was for years engaged in 
the retail jewelry business at Franklin, Pa., 
died Sunday morning, Dec. 30, at her home, 
927 Liberty St., at the age of 75 years. In 
1861 she, was united in marriage with Mr. 
Feldman and 10 years later the family went 
to Franklin, Pa., that city being her home 
since then. The jewelry business is now 
being conducted by her son, George W. 
Feldman, who is one of the leading mer- 
chants of Franklin. 
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Connecticut Notes. 





Frank A. Wallace, Charles H, Tibbits, 
George M. Hallenbeck and Clifford w 
Leavenworth were elected directors of the 
First National bank, Wallingford. 


Ernest De Champlain, who was burned 
to death in the Middletown Insane Asylum 
was for years a valued employee of R. Wal. 
lace & Sons Mfg. Co., before he entereg 
the asylum. 


George H. Wilcox, president of the board 
of directors of the Curtis Memorial] library, 
Meriden, has announced that there js a 
likelihood that the library will be closed yp. 
til the coal situation has been relieved. 

Wallingford jewelers in order to con. 
serve the fuel supply voted with other 
store proprietors to close their places of 
business at 6:30 p. M. daily except on Sat- 
urdays when the closing hour will be 9:30, 

Owing to the intense cold recently and 
the lack of coal, the Wallingford Gas Co, 
closed its works. The International Silver 
Co. and the H. L. Judd Co., came to the 
aid of the gas company and each furnished 
a considerable quantity of coal. 

William A. Borden, Middletown, died at 
the Middlesex hospital on the evening of 
Jan. 4, following a shock which he suffered 
on College St., shortly before 6 o'clock on 
Thursday evening. Mr. Borden was a life- 
long resident of Middletown, having been 
born there. He was the son of the late 
Patrick and Margaret Borden. After 
graduating from the public schools Mr. 
Borden attended the high school for two 
years and left to enter the Middletown 
Plate Co., where he was employed for 
many years. Later he was one of the or- 
ganizers of the Middletown Silver Co. For 
some years past he had devoted his time 
to the real estate business. He leaves his 
widow, two sisters and one brother. 

John Cantwell who is charged with 
robbing the jewelry store of Charles 
Greene, 811 Main St., Hartford, was_ held 
on a burglary charge for the March term 
of the Trial Court in that city. About 
12:30 a. M. on Jan. 3, Albert LaPlant was 
about to take a car for home when it is 
said he observed Cantwell acting very sus- 
piciously in the entrance of the Greene 
store. In about.five minutes Cantwell came 
out of the doorway and walked up a block, 
followed by Mr. LaPlant, who found time 
to notify Officer Frank Brown. After 
about a block Cantwell was placed under 
arrest and when he was searched the police 
claim they found on him five watches, six 
gold rings, 16 gold-filled rings, a string of 
pearls and two scarf pins, valued in all at 


nearly $400. 








William C. Green Co., Providence, R. I, 
has sent the trade a calendar pad for 1918 
to be fitted to the brass frame sent out last 
year. On account of a fire at the factory 
where these pads were made, a delay 0- 
curred in delivery. It was originally ex- 
pected that these pads would be delivered 
just before Jan. 1, but the delay did not 
inconvenience many of those who were in — 
possession of the frame because a tempo- 
rary calendar for the month had been sent 
about 10 days before, which was construct 
ed so that it fitted the frame of the stand. 
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w. M. Bonn and Morris Kingsbacher 
spent the last week in Providence and 
other parts of the East buying goods for 

Spring trade. 
eDarid Weishasky, of Grafner Bros., has 
entered the day ordnance class at the Uni- 
versity of Pittsburgh and is preparing him- 
self for service in the United States Army 
provided his country needs his services. 

J. Loughrey Roberts headed a committee 
last Wednesday which called on Pitts- 
burgh’s new mayor, E. V. Babcock, to ask 
him to address the Rotary Club next 
Wednesday. The mayor consented and in 
view of the political turmoil here, his talk 
is expected to be interesting. 

Last Thursday a number of jewelers at- 
tended the noonday luncheon of the Pitts- 
burgh Association of Credit Men to listen 
to C. G. Lewellyn, collector of internal 
revenue of this district, explain how to 
make out an income tax return. Every 
phase of the subject was gone into, S. 
Davis of the S. Davis Co., taking an active 
part in the asking of questions and the dis- 
cussions of them. Mr. Lewellyn will ap- 
pear at a later meeting. 

An investigation was begun here last 
week by the United States Tariff Commis- 
sion to ascertain what effect the war has 
had upon the glass industry as a whole, 
including cut glass, and also what the 
economic effect will be upon the industry 
after the close of the war. The commis- 
sion, which is holding its sessions in the 
Chamber of Commerce rooms, has not as 
yet reached the cut glass manufacturers, 
but it is presumed that their trade will be 
concerned to the same extent as window 
and other glass products. 

Notice has been served on the mer- 
chants by Fuel Administrator D. W. Kuhn 
that if they do not obey the rules regard- 
ig lightless Thursday and Sunday nights, 
that electric current will be denied them. 
This would virtually put merchants out of 
business. The purpose of having lightless 
nights, is to conserve the coal supply. On 
these nights, only such lights as are nec- 
essary to. the public safety will be per- 
mitted. All electric signs, lighting of 
windows and unnecessary interior lighting 
must be done away with. Should a mer- 
chant be deprived of light, it will not be 
refurnished to him, except on the orders 
of the fuel administrator. It is therefore 
important that the rules are obeyed re- 
ligiously. 





store building and ground for $40,000 and 
he will move in the Spring to a new loca- 
tion. The property will be converted into 
a hotel by the buyer. Mr. Loch’s place of 
business has been at 817 Federal St., North 
Side, for a number of years, he having en- 
gaged in the jewelry trade on that side of 
the river 38 years ago. He will now move 
into the more central business section of 
that side of the river, but has not decided 
as yet on a location. He intends to incor- 
porate his business and will take some of 
the faithful employes of his house into 
partnership with him, giving them a share 
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August Loch last week sold his jewelry 





in the enterprise in consideration of long 
and faithful service rendered. He has not 
decided on a name, but it probably will be 
the August Loch Co., and will be capital- 
ized at not less than $50,000. Mr. Loch un- 
expectedly sold his present building, but 
his offer having been accepted, he closed 
the deal promptly. He will not buy a new 
building, but will rent. Regardless of the 
fact that his present place of business is a 
little out of the reach of the heart of the 
shopping district of that side of the river, 
there is not a better fitted jewelry estab- 
lishment or one more attractive in Pitts- 
burgh than Mr. Loch’s. He feels that he can 
greatly increase his trade by moving to the 
busy shopping center. Although past three 
score years, Mr. Loch only looks around 45 
and has the ambition of a man who is even 
younger than that in years. 








Lancaster, Pa. 





George Huber, president, presided over 
the recent banquet held by the Lancaster 
Optometrical Society at the Stevens House. 

J. Fred Sener, a director of the Hamil- 
ton Watch Co., was last week elected a 
director of the Lanheim township water 
company. , 

Charles Bischoff, manufacturing jeweler, 
last week visited Washington, D. C., es- 
corting that far his daughter-in-law, Mrs. 
Charles Bischoff, and children, of Chattan- 
ooga, Tenn., who had been visiting him. 

Among recent visitors here were Robert 
H. Yates, jeweler, of Beacon, N. S.; John 
Leonhardsberger, with the S. T. Little 
Jewelry Co., Cumberland, Ind.; Melvin E. 
Raezer, with W. L. Jones & Son, Martins- 
burg, W. Va. 

President Charles F. Lindler, of the 
Hamilton Watch Co., was last week elected 
a director of the People’s National Bank, 
and Dr. A. G. Bowman, of the Non-Re- 
tailing Co., was elected a director of the 
First National Bank. 

Arthur G. Rider, Binghamton, N. Y., has 
entered the Ezra Bowman Technical School 
as a student in watchmaking. Jeweler Wil- 
liam J. Lippman, of Altoona, en route to 
pleasure resorts of Florida, stopped over 
in Lancaster recently and visited the tech- 
nical school. 

There is now on exhibition in a show 
window of the establishment of Ezra F. 
Bowman’s Sons, Duke and Chestnut St., 
a bamboo vase, sent to the firm by Ser- 
geant Alfred J. Owens, United States Ma- 
rine Corps, now in Cuba, formerly an en- 
graver of that firm. He made it and 
engraved it with a pocket knife, coloring 
the beautiful engraving with tropical dyes. 








Rochester, N. Y.° 





W. B. Remington, of the Ionic Emblem 
Co., in the Arlington building, is at a south- 
ern cantonment. Manager W. S. Robert- 
son reports a very satisfactory business for 
the past year. 

Metals Art Co. shipped an order of regi- 
mental ornaments to Quartermaster’s De- 
partment at Philadelphia last Wednesday. 
President J. Jaek reports an increase of 
50 per cent in business of 1917 over pre- 
vious year. 
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Mrs. David Karp, Barnesboro, Pa., has 
completed a course in optics. 

Frank L. Roberts, a retail jeweler of 
Faston, Md., was in town recently. 


Frank Freeman, a retailer of West 
Chester, was a recent visitor in town. 

Jacob Luxenberg, of Houtzdale, Pa., has 
been elected a director of the National 
Bank of Houtsdale. | 

M. E. Gordon, of Aisenstein & Gordon, 
has returned from a five days’ business trip 
to Altoona, Tyrone and towns in that vi- 
cinity. 

Louis Sickles, of M. Sickles & Sons, at- 
tended the mass meeting in New York, 
Friday, at which the members of the War 
Service Committee of the jewelry trade 
were chosen. 

Louis Luxenberg, Barnesboro, Pa., has 
been re-elected mayor on the combined Re- 
publican and Democratic ticket, and has 
also been returned as a director of the 
First National Bank of that place. 

Among the buyers reported last week 
were M. K. Laudenslager, Soudenton; 
Horace Thoman, Woodbury; James 
Wheeler, of Wheeler & Son, Salem, N. J., 
and Mrs. Thomas Lyons, Doylestown, Pa. 

Ira D. Garman, Select Councilman from 
the 46th Ward, and a prominent jeweler 
at 101 S. 11th St., has the distinct honor 
of being the first independent to be ap- 
pointed to the all-powerful Finance Com- 
mittee of City Councils in the last five 
years. Mr. Garman’s selection was an- 
nounced when Councils re-organized, and 
is in hope of laying the ground-work for 
harmony in the new legislative body. 

An indeterminate sentence in the Eastern 
Penitentiary has been imposed by Judge 
McMichael, in Quarter Sessions Court, 
upon Edward Banks, 37 years old, 12th 
St., near Race, who was convicted of burg- 
lary of a jewelry store. Banks threw a 
brick through the window of Louis Lef- 
koe’s store at 1301 Market St., and stole 
jewelry valued at $300. He was caught by 
Policeman Bradley shortly afterwards. 
Since 1890, Banks has spent 22 years in jail 
on sentences imposed for burglary charges. 
Most of this time was spent in New York 
penal institutions. Judge McMichael sen- 
tenced him to not less than three years nor 
more than three years and three months. 

The mystery of the “well dressed man” 
who assisted another man pick up a string 
of pearls at the corner of Broad St. and 
South Penn Sq., just before Christmas, re- 
mains a mystery still, and William R. 
Eisenhower, a member of the firm of J. E. 
Caldwell & Co., is just as uncommunicative 
as ever about the matter. The Caldwell 
advertisement, asking the “well dressed 
man” to communicate with that firm, ap- 
pears no longer in the daily papers. It 
ended about a week ago. This is what Mr. 
Eisenhower said today: “We can’t say 
anything about the matter now. That 
would spoil it all. Something is develop- 
ing, but we will have to wait until later 
to discuss it. I can say that we have 
stopped advertising and that something is 
brewing, and that is all.” 
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TRADE CONDITIONS. 


The post-holiday stock-taking is occupying the 
time of most of San Francisco’s retail jewelers 
at present. It is the general opinion among whole- 
sale as well as retail dealers that there is much 
to be thankful for this new year’s season. Con- 
stant J. Auger, jeweler and silversmith, 140 
Geary St., says that if 1918 business keeps abreast 
of the past year’s trade, there will be nothing to 
complain of. The recent inventories show up the 
Christmas business to better advantage than most 
of the dealers had anticipated. For some reason 
or other, perhaps because of the extensive Red 
Cross and Y. W. C. A. campaigns; the shop-early 
slogan was not practiced very extensively this 
year, and the 11th hour rush made it impossible 
for the jewelers to keep very close tab on their 
stock. so there were many surprises in store for 
the city’s retailers. Since most of the jewelry 
shipments have been coming through by express 
there has been little to complain of in the way 
of delays and, in general, an optimistic view is 
taken of the fact that the Government has taken 
over the railroads. 


S. J. Hammond is making a six weeks’ 
business trip to northern coast points. 

Alphonse Jeddis, of the Alphonse Judis 
Co., is now in New York on his yearly trip. 

Will Anderson, a jeweler of Salinas, is 
taking a four months course in optometry 
at the California College of Optometry. 

Justin E. Johnson, traveling salesman for 
the International Silver Co., spent a few 
days here preparing for his regular northern 
trips. 

C. Siegbold, Salinas; M. F. Noack, Santa 
Rosa, G. D. Davidson, Los Angeles; A. L. 
Leatart, Los Angeles; A. H. Ross, 
Petaluma; and L. R. Wolff, of Los Angeles 
are in town buying up their stock for the 
new year. 

C. J. Auger, 141 Geary St., says that his 
business totals average from 15 to 20 per 
cent better than last year’s. In 1916 he 
dealt mainly in jewelry and novelties while 
this year his trade was principally in mili- 
tary goods. 

George H. Welch, formerly an employe 
of Shreve & Co., in this city, died Nov. 
17 of wounds received in France. Mr. 
Welch was a veteran of the Boer War and 
had been fighting in France with the Cana- 
dian artillery. 

L. R. Livermore, connected with the Los 
Angeles branch of the International Silver 
Co., was in San Francisco last week visit- 
ing the local branch. Frank Henry, repre- 
sentative of the same company, has recent- 
ly returned from a visit to the factories. 

Nordman & Aurich, of the Jewelers’ 
building are enlarging their quarters by 
having the partitions knocked out between 
their offices and those of the Treo Co. and 
the Dohrman Specialty Co. The Treo Co., 
manufacturing jewelers, have moved to 
Geary St. between Kearny and Grant Sts. 

A. V. Davidson, Pacific Coast manager 
of the National Jewelers Board of Trade 
is leaving on a trip to the eastern offices 
and does not expect to return before Feb. 
1. He will visit the headquarters of the 
Board in New York and the Chicago branch 


office. On Jan. 17 he expects to attend the 
Board’s annual membership meeting in 
New York. 


The watch committee, of the wholesale 
jewelers association of the Pacific Coast 
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held an important meeting recently at which 
many business matters for 1918 were dis- 
cussed. The jobbing committee of the as- 
sociation will hold a general meeting Jan. 
8. The material committee of the associa- 
tion is holding its regular meetings on Wed- 
nesday of each week. 

A. I. Hall & Son report having had a 
very satisfactory trade during 1917. They 
anticipated a heavy demand for merchan- 
dise and were abundantly rewarded for hav- 
ing laid in a heavy stock. Although their 
service flag shows only five stars, several 
other young men in their employ are soon 
to reply to the call of their country. At the 
beginning of the year they added two young 
married men to their force, H. V. Sweasy 
and W. C. Patchett. 

The out-of-town visitors last week were: 
Will C. Lean, San Jose; Mrs. S. S. Shaddow, 
accompanied by her sister, both of the 
Shaddow jewelry store, Fresno, Cal.; A. 
White, Vallejo; J. Nielsen, of the Nielsen 
jewelry store, Palo Alto; Harry Oberlin, 
of Oberlin Bros. Co., Fresno, Cal.; J. G. 
Beard, Martinez; Otto Poulsen, Richmond; 
Carl Noack, Sacramento; Earle Bothwell, 
San Jose; Harry Frutig, Gilroy; George 
Bangle, Vallejo; Will Dupen, Sacramento; 
W. D. Woodrow, Vallejo: and Arthur 
Wall, of Wall & Dougherty, Honolulu, who 
has been visiting the San Francisco trade 
for a tew days and who is now returning on 
the President. 








Pacific Coast Notes. 

F. G. Will, Albany, Cal., was a trade 
visitor last week at Portland, Oregon. 

C. M. Wray, Silverton, Ore., has bought 
one-half interest in the jewelry business of 
R. B. Wray of the same place. 

The store of A. E, Gribi, for many years 
a jeweler in Hanford, Cal., will be closed 
owing to the death of Mr. Gribi. 

The Citrus Union High School Board of 
Azusa, Cal., has called for bids for a pro- 
gramme clock and for the installation of it. 

Gordon W. Barney, Anderson, Cal., has 
bought out the jewelry and confectionery 
business of Howard Dobrowsky at that 
place. 

The application for dissolution of the 
Pacific Jewelry Co. will be heard at 10 
A. M., Feb. 6, in Department 10 of the Su- 
perior Court, San Francisco. 

Fordwood Bros., late of Washington, now 
of Corning, Cal., have opened a jewelry 
store in the building lately vacated by F. 
H. Camp, the real estate man. 

The new $200,000 Mason building at 
Fresno, will soon be ready for occupancy. 
The Oberlin Bros. Co., jewelry store is to 
occupy one-fourth of the lower floor. 

The Erickson Jewelry Co., Douglas, Ari- 
zona, has enlarged its manufacturing quar- 
ters and now has two expert manufacturers 
employed there. The company will special- 
ize on military jewelry, platinum, dinner 
rings, etc. 

H. Garfinkel has sold his business both 
in Deming, New Mexico and El Paso, 
Texas. He is now in San Francisco, pre- 
paring to go north where he will again en- 
gage in the jewelry business, probably in 
Washington. 

Dr. J. C. Tipton, jeweler and optician, 
Hemet, Cal., sold his store the last of the 
year to F. M. Caigwin of Los Angeles. Dr. 
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Tipton expects to move to Santa Barbara 
where he will again enter the jewel 
business. Mr. Caigwin, who took DOsses. 
sion of the store Jan. 1, is a jeweler and 
optician of long experience. 

Mr. Gardner, manager of the San Diego 
headquarters for the Pala Chief Gem Mine 
is displaying a unique exhibit in his Show 
windows. It is composed of butterfly 
jewelry. The gorgeous natural beauty of 
the butterfly is utilized as a motif for the 
designs, Mr. Gardner says all the butter. 
flies used were obtained in California ang 
are mounted in gold and native quartz. 

The Warner Co., Fresno, is planning to 
move about Feb, 1 from the present loca. 
tion in the Union National Bank building 
to new quarters in the Short building. The 
jewelers will increase their space and their 
window displays in the new location. The 
new lease was ready a month ago, but it 
was found impossible to move owing to 
holiday business. Extensive repairs and al- 
terations in the exterior and interior of the 
store room, formerly occupied by the Lyric 
Theatre, have been made. Deep show wip- 
dows have been installed on each side of 
the entrance, and there will be a lobby in 
the front of the store. The fixtures are 
to be of mahogany, and the store will be 
illuminated by the indirect lighting system, 
The store is the entire depth of the lot 
150 feet. The Warner Co. has been in 
California for the past 48 years and has 
been in Fresno tor a period covering 37 
years. 











Canada Notes. 





A winding up order has been granted 
against the Normandin Optical Co., Mon- 
treal. 

L. R. Butterworth, manufacturing 
jeweler of Toronto, recently sustained a 
loss by fire. 

The stocks of Mrs. T. Pearson and J. 
B. Vinet, jewelers of Montreal, were re- 
cently damaged by fire. Both were in- 
sured. 

Among out-of-town buyers calling on the 
Toronto trade last week were: C. H. 
Hepinstall, St. Thomas; George Hynds, 
Acton; A. B. Willson, Georgetown; J. S. 
Smith, St. Catharines; R. N. Basset, Whit- 
by, and J. Park, Bradford, all of the 
Province of Ontario. 

Major Gerald W. Birks, treasurer’ of 
Henry Birks & Sons, Ltd., of Montreal, 
and supervisor of Y. M. C. A. work among 
the Canadian troops overseas, has been ap- 
pointed an officer of the newly created Or- 
der of the British Empire in recognition 
of his services. 











K. Kouishi, president of the Kouishi 
Kotakubo & Co., manufacturers of watch 
crystals, Tokio, Japan, visited the foreign 
trade bureau of the Seattle Chamber of 
Commerce and Commercial Club recently. 
The watch crystal industry, Mr. Kouishi 
reported, was formerly in the hands of the 
Germans and Americans. Now the Japanese 
are strong contenders in this market. M! 
Kouishi is making a tour of the United 
States to determine the most advantageous 
places in which to locate American offices. 
He believed that at least two branches 
would be established in the United States. 
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TRADE CONDITIONS. 
“Collections,” the barometer of trade, point to 


“fair,” which indicate better than anything else 
the actual condition of business. In some instances 
retailers actually have paid before accounts were 
due, pointing, of course, to the fact that a larger 
proportion of sales were for cash. There are signs 
of a shortening of credit during the coming months, 
partly due to the scarcity of working capital. Sym- 
tomatic of this is the action of the credit men in 
this neighborhood, who at a recent meeting, voted 
ta cut down the time considerably, 

H. E. Pitcher, during the lull after the 
Christmas season, visited his camp at Shel- 
barne, N. H., the week of Jan. 7. . 

Benjamin J. Blakeney, formerly with 
Ley’s Christie Co. New York, is now rep- 
resenting the Jennings Bros. Mfg. Co., 

idgeport, Conn. 

"ales A. T. Estes, watchmaker, 481 
Massachusetts Ave., Lexington, has filed a 
petition in bankruptcy. His liabilities are 
$1,848, assets, $81. 

The Poole Silver Co., Taunton, reopened 
Jan. 4, after a shut-down for two weeks. 
Walter B. Snow, the manager, is drawn on 
the jury in the Superior Court. 

Dreicer & Co., New York, are holding an 
exhibition of pearls, pearl necklaces and 
new jewels from their New York estab- 
lishment at the Brooks Reed Gallery, Inc., 
19 Arlington St., Jan. 7 to 19. 

Rugner Linderquist, an employee of the 
Norling & Bloom Co., who had the mis- 
fortune recently to break his right ankle in 
a fall on the ice, returned to work, Mon- 
day, Jan. 7, after three weeks’ absence. 

Marcus K. Selig, Ernest F. Brunelle and 
Elliot Fleischer, all of Jason Weiler & Son, 
have enlisted in the various services for 
the country. Selig in the radio section, 
Brunelle in the aviation corps and Fleisch- 
er in the army. 

B. B. Lockwood, Francestown, N. H., has 
purchased the business of E. T. Roper, one 
of the oldest jewelers in the trade. W. 
Roper, who is 86 years of age, retires after 
65 years at the one business in Frances- 
town. He enjoys good health, despite his 
advanced age. 

Announcement is made that the partner- 
ship heretofore existing between Louis H. 
Adler and B. W. Cohen is dissolved. The 
business will be carried on by W. Adler 
alone in room 34, Bromfield St. W. Cohen 
was for years with Kagan Bros., Lawrence. 

Several wholesalers have been notified 
that there will be a considerable increase 
in the price of goods in the near future, 
in fact before Feb. 1. In consequence, it 
is expected that retailers will take advan- 
tage of this warning and place their orders 
before the advance becomes effective. 

Political honors were won by Albert. J. 
Cahill, son of John Cahill, jeweler and 
goldplater, when he was elected president 
of the Everett Common Council, Jan. 7. 
He was chosen on the first ballot with 11 
votes. W. Cahill, who assists his father in 
the jewelry business, is a corporal in Co. 
K, 11th Reg., State Guard. 

On behalf of the International Jewelry 
Workers’ Union, a petition was presented 
Jan. 8 by W. Bartlett for an act declaring 
the public policy of the Commonwealth 


concerning wage earners, _ establishing 
hours of service at eight a day for all 
manufacturing establishments, and limiting 
overtime work to four hours a day, pay- 
ment to be at the rate of time and a half, 
the penalty to be from $50 to $500 and each 
day of violation to constitute a separate 
offense. 

Jewelers in general will be glad to hear 
that the American House, which has been 
closed for more than a year, is about to 
reopen, thoroughly renovated and equipped 
better than ever for the transaction of 
business. For many years the American 
House has been the center of jewelry activ- 
ity, several organizations using it as their 
headquarters. One of the first social func- 
tions to take place there will be a banquet 
of the Boston Jewelers’ Association, which 
is planning arrangements for the affair. 

Owing to the extreme shortage of coal, 
retail jewelers, on request of the city com- 
mittee, have decided to open their stores 
an hour later and to close an hour earlier, 
namely from 9 to 5 instead of 8 to 6. The 
new rule went into effect Jan. 7. Bigelow, 
Kennard & Co., Jordan Marsh Co., R. H. 
White Co., Shreve,, Crump & Low Co. 
Smith, Patterson Co., Thomas Long Co., 
Vorenberg Co. and A. Stowell & Co., were 
among the first to comply. The Jewelers 
Building and other office structures, where 
a great number of jewelers are located, are 
also to be closed earlier in conformity with 
the new rule. 

A short time ago a clock swindler man- 
aged to get a watch worth-$15 and $10 in 
change from the store of William E. Fritz, 
Hancock St., Quincy, Mass. The swindler 
first appeared at the flower store of Carl 
E. Johnson, City Sq. He asked for a blank 
check on some local bank, explaining that 
the banks were closed and that he wanted 
to pay some workmen. Mr. Johnson gave 
him a blank check on the Mt. Wollaston 
National Bank. This check was later pre- 
sented at the store of Mr. Fritz, made out 
for $25, and signed with the name “Win- 
ters.” There was no way for Mr. Fritz 
at that hour to identify the account of 
“Mr. Winters.” The man appeared good, 
and Mr. Fritz gave him the watch and $10 
in change. It was not until Monday that 
the check was found to be worthless. The 
swindler was about six feet tall and 
weighed about 200 pounds. That is all the 
description that the police have of him. 

Retailers and wholesalers are taking stock 
in order to ascertain exactly where they 
stand, and also are preparing for the next 
session. It is generally believed that “in- 
ventory month” will show that the dealers 
have done better than they expected. There 
is a belief, which is spreading rapidly, that 
the date of the fiscal year will have to be 
changed from Feb. 1 to Jan. 1 so as to 
facilitate the making out of government 
reports, federal, State and civic, which call 
for a calendar statement. This would be 
an innovation that would involve radical 
changes in business procedure, but business 
men agree it would be worth while. 








George W. Hubbs, formerly president of 
the village of Dexter, N. Y., died at his 
home, Dexter, after an illness of about two 
days. He had conducted a jewelry and no- 
tion store in Dexter for about 25 years. 
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Fred E. Burden, of the D. Evans Co., 
spent several days last week in Washington 
on business. 

Orin. Clifford, superintendent of the 
Webster Co., left Friday for Chicago on a 
business trip. 

Frank M. Whiting & Co. resumed opera- 
tions this morning after being closed for 
two weeks in order to take account of 
stock. 

Earl Robinson, who was formerly ship- 
ping clerk for the Sturtevant, Whiting Co., 
has become assistant foreman of the Bug- 
bee & Niles Co. 

Lester Holbrook, Andrew Morris and 
Carl Hempel were manufacturers who as- 
sisted the K. of C. in their war work fund 
drive this week. 

Robert W. Carpenter, of Carpenter & 
Roberts, is in charge of the sale of ma- 
chinery to be held at the plant of E. Ira 
Richards & Co. tomorrow. 

The Sturtevant, Whiting Co. has in- 
stalled a large electric motor in their plant 
so that operations may be continued should 
it become impossible to obtain “coal. 

Andrew Morris, of G. C..Hudson & Co., 
who is chairman of.the fuel committee, 
secured 20 tons of soft coal from the Inter- 
state railway company last Thursday and 
distributed it among the jewelry factories 
which were short. 

V. H. Blackinton & Co. last week de- 
clared a 10 per cent. bonus to all of the. 
employes on their wages for the past six 
months. The employes who went out on 
strike but returned before it was called 
off shared in the bonus. | 

C. T. Paye, of the Paye & Baker Co., at- 
tended a conference of businessmen held 
at the State House in Boston last Tues- 
day and was one who announced his will- 
ingness to help in the work of Americaniz- 
ing the non-English speaking workmen in 
the State. 

The North Attleboro local of the Jewelry 
Workers’ Union elected the following of- 
ficers last Wednesday night: August Grom, 
president; Wilbur Austin, vice-president; 
A. Frank Lynch, secretary; Charles Starks, 
treasurer; Louis Morse,  sergt.-at-arms. 
The officers were installed by Henry P. 
Reynolds. 








Cleveland. 





John Trapp, jeweler for the past six 
years on Lorain Ave., near W. 100 St., 
closed his doors last week, at the instance 
of his creditors. Prior to taking that loca- 
tion he had had stores in various parts of 
the city. He was an optician as well as a 
jeweler and did watch repairing for the 
trade. 

The show window in the jewelry store 
of C. W. Smith, 772 E. 152nd St., was 
smashed recently and the thieves escaped 
with jewelry valued at $60. The loot con- 
sisted of a man’s Swiss wrist watch, a 
woman’s wrist watch, one other watch and 
an eight-piece manicure set, which is 
described as being of white ivory with a 
black border. 
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Increase Your Profits— Add to Your Source of Income— 
Our Prices Have Not Been Increased 
No. 100 No. 150 


NEEDLE receptacles set in 

tandem in sliding dis- 
appearing receptacles. Heavily 
nickel plated on all exposed 
metal parts. 


OUR factory leader. 
Simple in design; priced 
within reach of all, yet 
artistic enough for the most 
discriminating. 





No. 200 


H EAVILY gold plated on 
all exposed metal parts. 
Sound chamber has_ special 
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ABBOTT |VERIBEST #2 
(SURE TIME) 
A $15.85 MOVEMENT AT $6.50 
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. This is not only the cheapest 12 size American made movement 

>, y on the market in price, but we also guarantee its time-keeping 

OO eee qualities. This is made for us by one of the best known American 

movement manufacturers and every movement bears not only 

ours but the factory guarantee, has two steel exposed windin 

Back View wheels, oo coon wee bridge pert eee escapement, 
genuine jewels, white enamel numerical dial. 

DESCRIPTION The above cut shows both dial and back views. 

16 Size Abbott Hunting, 17 jewel adjusted three-quarter plate, two steel We want you to order a sample of these movements and if you 

exposed winding wheels, double steel roller, “a regulator, double sunk jj don’t find them the biggest value at our price in the way of a 

glass enamel dial, ruby jewels in gold cups. This movement must be seen watch movement you are at liberty to return same at our 

to be appreciated. The regular price of this movement is $15.85 $6 50 expense. ' 
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P. S.—Write for our new Illustrated Catalogue today; mailed on application only. 


<a /, — 165 Madison Street 


° . ) 
VJ v | Between Fifth Ave. and La Salle St. 
Over Child’s New Restaurant 
Second Floor 

















~ 














(THE HOUSE YOU CAN’T FORGET) 


Successors to Holsman & Alter Chicag O, Illinois 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 



















Show Card Writing for Jewelers 





Necessary Devices and How to Use Them—Examples of Various Styles of Lettering. 


Written Expressly for The Jewelers’ Circular by Dick E. Blick 




















(Continued from issue of Jan. 2.) 


Part IV. 


FREQUENT requests will be made from 
the card writer employed in the 


simply means the reduction in size of the 
letter. In the average jewelry store, neat 
black and white cards are more in demand 
than the large gaudy poster styles or heavy 
brush lettering. 
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CARD A. 


jewelry store. for neat black and white 
cards of medium size. Most any style of 











Wh y not send. 


um aA 
GPountain Pen 2 























CARD B. 


letter may be adapted to the pen for this 
purpose as the making of a small card 





Small pen lettering will be the main fea- 
ture of this lesson which is the easiest for 
the beginner and the most popular for this 
style of lettering. Much attention has been 
given pen lettering during the last few 
years, and manufacturers as well as job- 
bers of card writers’ supplies have im- 
proved the numerous styles of pens which 
have been a great help to the novice or 
beginner in this art. The last few years 
the “Music Pen” has been prominent for 
the neat, graceful legible lettering which 
was illustrated in THE JEWELERS’ CIRCULAR 
Dec. 5. This is a three-pointed pen and 
excellent for neat Roman or any style of 
lettering of a shaded character. 

The Sonnecken or round writing pen is 
much favored by many card writers and 
the writer firmly believes that these pens will 
never be entirely displaced. They are very 
inexpensive, costing about 15 cents per 
dozen in assorted sizes which number 


1, 1%, 2, 2%, 3, 3%, 4, 4%, 5, 5%, 6. These 
pens are especially adapted for the much 
favored “Old English,” as will be noted 
in the reproduction. 
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CARD C. 


Practice is the main thing in the success- 
ful accomplishment of show card writing. 
Think of the advantages and possibilities 
today over the average clerk of a few years 
back who had to be content with most any 
kind of pen or brush. Then again, the 
up-to-date jeweler of today knows the 
value of window advertising and neatly 
lettered show cards, and there is not one 
jeweler in the country today who would not 
be a heavy user of show cards if he had 
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CARD D. 


some handy man to make them, without 
having to go to the show card shop to 
obtain them. 

POSTER OR ILLUSTRATED CARDS. 


Poster or illustrated show cards should 




















BON BON DISHES 


FOR GIFT SALES 





No. 457 Bon Bon Reaper 
$14.40 Dozen 


High grade “‘pre-war’’ glass, the quality 
that is now rare and quantity limited. 


T.B.CLARK & CO.,, Inc. 
RICH CUT GLASS 


HONESDALE, PA. 
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Saas 


Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
: Exposition, 1916 


The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. 1. Hall & Son, 150 Post St., San Francisco, Cal. 





No. 204 














LOCKED CORNER 


WOOD BOXES 


Safest Boxes for Mailing, Express or Freight 
Shipments 
LIGHT AND STRONG 
Carried in New York Stock 








Cut Represents Square 


YANKEE NEST 


No. 15 to 26 


SLIDE COVER 


Small Nests 
No. 9 to 14 


Smallest size 34 x 2x% 
Largest size 5% x 4% x 23% 
6 Boxes— 

Price 25c. per Nest 


These sizes sold separate 








Oblong Nests 
No. 93 to 99 
Wire Hinge Covers 
Smallest size 9 x 24x 1% 
Largest size 174%x 7x 6% 





Smallest size 6% x 4% x 3% 
Largest size 15% x 124% x 9% 
12 Boxes— 

Price $1.50 per Nest 


WIRE HINGE COVERS 


7 Boxes— 
Price $1.00 per Nest 


Souder’s Safety System of 
Stock Record and 


Business Information 


For Jewelers and Opticians 





Combining in a Loose Leaf System, Day Journal, Cash 
Book. Daily and Monthly Summary, Invoice Bills Receiv- 
able and Bills Payable, Inventory, Jewelry and Watch Re- 
pair Records. A System of Record Keeping of Absolute 
Security Against Loss, Without Your Knowledge. Busi- 
ness in Detail Summarized Instantly. A system tested by 
fourteen years’ practical service. 





Only Two Books. Very Little Work. Does Not Require 
a Bookkeeper. A Three Years’ Service for $35.00. 


Full Information and Specimen Sheets on Application. 





THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street New York 




















Send for our Price List—Prices f. o. b. New York 


F. W. PETERSON CO. 


WOOD BOXES 
68 Thomas St. New York 


— —-o eo 








Don’t Buy Jewelry Boxes 
Before you see our catalogue illustrating a large variety of 
Jewelry boxes of all kinds, including watches, clocks, jewelry. 
silverware, cut glass, cutlery, traveling sets, pyralin and 
french Ivory, Leather Novelties, tools and material, etc. 
Now ready for mailing. Note our prices on Ring Boxes. 


Perple Plash Lift Off Cover....... Per Dez. .85 
Purple Plush Hinge Cover........ - -25 
Leatherette Spring Hinge Cover.... wes 1.45 
Velour Covered Lift Off Cover..... oe 35 
Velour Hinge Cover..........0.- " 





Cover 
Order Now while our stock is complete. 
JOSEPH HAGN & CO. 300-306 W. Madison St., Dept. J.€., Chleage, ti. 
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be of special interest to every card writer. 
The writer has long held the opinion that 
a plain black and white plain-lettered card 
illustrated with a good picture in keeping 
with the wording of the card will attract 
more attention than a plain lettered card 
with no illustration. A snappy picture has 
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CARD E, 


an eye-catching quality that is entirely 
lacking in plain type, and this without any 
other form of decoration. Hundreds of 
excellent illustrations appear in the adver- 
tising columns of THE JEWELERS’ CIRCULAR 
during the year which every card writer 
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CARD F. 


should utilize as you will find no better 
for your particular line of trade. Manu- 
facturing jewelers are “live advertisers” 
and spend hundreds of dollars annually 





in the reproduction of these illustrations, 
and the writer can not recall any particular 
line where good illustrations can so easily 
be obtained. You may not always find just 
the poster for the proper time, but by keep- 
ing a sectional file divided into the differ- 
ent months of the year and if you are 
always on the “look-out” for the best, you 
will in a short time have a complete file 
and always be able to turn to just the poster 
desired. 

The following described illustrations were 
all executed with the “Music” and “Soen- 
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CARD G. 




















necken or Round Writing Pen,” which can- 
not be equaled for this particular style of 
lettering. 

Alphabet A—This was made with the 
“Music Pen,” the original card measuring 
7 x 1l inches. Both upper and lower case 
letters are plain and legible. The “music 
pen” is manufactured in one size only, the 
heavy lines are made with pressure on the 
pen while the light lines are of just enough 
pressure to make a light mark. 

Card B.—This card was made entirely 
with the “music pen.” Original card 


ABCDEFGHI. 
JKLMNOPR. 
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123456789) 


CARD H. 




















measures 514 x 7 inches, or what is termed 
by most card writers as a sixteenth sheet. 
Illustrations taken from a prominent ad- 
vertiser in THE JEWELERS’ CIRCULAR. 

Card C.—Another card lettered by the 
“music pen.” Illustration from THE JEWEL- 


ERS’ CircuLar. Original card 5% x 7 
inches. Border and lettering made entirely 


with the same pen. 

Card D.—Original card 7 x 11 inches or 
one-eighth sheet. Made exclusively with 
the “music pen.” The illustration, which 
is an excellent one, was taken from the ad- 
vertising pages of THE JEWELERS’ CIRCULAR. 

Card E.—Upright card, 7 x 11 inches. 
Illustration from THE JEWELERS’ CIRCULAR. 
Lettered entirely with the “music pen.” 

Alphabet F—“Old English” alphabet 


made with a No. 1 Soennecken or round 
writing pen, which is particularly adapted 
for this particular style of lettering. 
Alphabet G—When a fancy letter is de- 
sired, this alphabet is very good for the 
first letter or main caption of the card. It 
is not a difficult alphabet to master, and 
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with a little practice you will find this 
much easier to execute than the first glance 
could indicate. 

Alphabet H.—Another good alphabet 
which can be used in many different styles 
of cards, and fully as easy to execute as 
alphabet G. 


(To be continued.) 





Trading with Liberty Bonds 


Merchant Tells Why the Acceptance of 
the Bonds for Merchandise Should Not 
Be Encouraged. A. Practice Econom- 
ically Unsafe and Patriotically Unwise. 


ALLENTOWN, Pa., Jan. 9, 1918. 
Editor, Storekeeping Department, 
THE JEWELERS’ CIRCULAR: 

Dear Sir.—During the past few months 
there has developed among business man 
a tendency to make known to the buying 
public the fact that they are willing to 
accept Liberty Bonds the same as currency 
for purchases of merchandise. In fact, a 
large number of firms have been inserting 
notices in their advertising literature that 
these bonds are just as acceptable as cash. 
There is no doubt whatever that these busi- 
ness men are inspired with the loftiest 
patriotism and are in this manner endeav- 
oring to influence the public as to the undis- 
puted value of these bonds, and also to 
create a greater market for them. But 
there several serious objections to this 
plan of dealing with the bonds, and these 
objections seem to have been overlooked 
by those who are engaged in the practice 
of trading merchandise for bonds. 

One of the first objections that may be 
made, and the one that has been emphasized 
by the Secretary of the Treasury, is that 
this practice encourages the disposal of 
Liberty Bonds that were originally taken 
for investment and with no thought of con- 
verting them into currency. It will also 
create an increasing demand for certain 
classes of merchandise of which the gov- 
ernment is badly in need at the present 
time. In other words, it will make the 
owner of a Liberty Bond a buying com- 
petitor of the government. 

The second objection is that it will cause 
the concentration of a large number of 
bonds in the hands of business men who 
would ultimately have to throw them on 
the market in order to maintain a sufficient 
working capital. Should there be heavy 
selling movements caused in such a manner 
it might produce the undesirable result of 
causing fluctuations and depressing the 
market value of the bonds. This should 
be avoided under all.circumstances as such 
an occurrence would have a retarding effect 
on future issues of government securities. 

The third objection is that the constant 
usé of Liberty Bonds instead of currency 
would necessitate frequent adjustments be- 
tween the price of the bonds and the prices 
of merchandise. Many buyers would offer 


‘bonds: in payment of merchandise, even 


though they might have available funds 
with which to make payment, but. which 
funds would not afterwards be invested in 
Liberty Bonds. 

‘One’ business man who favors the:use of 
Liberty ‘Bonds as currency gave as his 





(Continued on page 101.) 
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Selling Diamonds 





A Realistic Drama in Several Acts 


Written Expressly for The Jewelers’ Circular by Prof. Frank B. Wade. 











(Continued from issue of Jan. 2.) 
Act IV. Scene lI. 

Time—The present. 

Place—The retail store of any successful 
diamond merchant. 

Persons—Young Mr. Wallace (a sales- 
man who studies the art of selling dia- 
monds). Mr. Brown (the proprietor). 
Mr. Banker (representing a large diamond 
importing house nm New York). 





Mr. Brown (greets Mr. Banker, who has 
just entered)—Hello, Johnny. How’s busi- 
ness on the road? This is my Mr. Wallace. 
Mr. Wallace, Mr. Banker. 

Mr. Banker—Glad to meet you, Mr. Wal- 
lace. Business is fine! Only trouble is to 
get the goods. Some sizes are hard to get 
in the finer qualities such as you handle. 

Mr. Brown—Hope they’re not the sizes 
I’m short of. Mr. Wallace, here, has been 
selling so many diamonds lately that we 
have been hoping you would be along soon. 
I’m going to let him repair his own damage 
and restock. I'll sit alongside and see what 
I can learn. Get out your goods and let’s 
get at it. 

Mr. Banker (opens his case and unfolds 
his wallets, exposing numerous diamond pa- 
pers to view)—What are you especially in- 
terested in, Mr. Wallace?’ 

Mr. Wallace—Let’s begin 
seven-eighths in top Wesseltons. 
more imperfect than first pique. 

Mr. Banker—I see our apprentice is up 
on trade names. Half of the old-timers 
wouldn’t have known what to call these 
goods. They all say “perfect” and “blue- 
white,” and nothing on earth is perfect, and 
blue-white may mean most anything. How 
will this paper do? (Opens up a diamond 
paper containing eight stones, and passes 
the paper to Mr. Wallace, who breathes 
upon the stones, thus dimming them, and 
studies their body color.) 

Mr. Wallace—Haven't these a bit of color 
as seen on edge in the paper? Let’s see 
something better. These are very good and 
face up beautifully, but I want some top- 
notchers for engagement stones. 

Mr. Banker—There isn’t another dealer 
in these parts who would have seen that 
little trace of color. It’s there, however. 
Here’s a paper that will make your eyes 
stick out. (Returns the first paper to its 
place and opens up another.) 

Mr. Wallace (dimming them and studying 
them at the north window)—These are ex- 
cellent. (Compares them directly with sev- 
eral stones of similar size from the paper 
out of which his own engagement stone had 
recently been taken.) 

Mr. Banker—I see you do not try to carry 
color in your eye, but make a direct com- 
parison with something that you know. 
That’s right! Lots of old timers think they 
can judge a stone by itself, and some of 
them can, after a fashion, but when it comes 


with some 
Nothing 





to close grading, you've got to have some- 
thing to go by. How do mine stand up 
with those with which you are comparing 
them ? 

Mr. Wallace—Very well, as to color. 1 
should say they were practically matched. 
Now I'll look them over for make and per- 
fection. (Jakes the brilliants up one at a 
time in his forceps and studies them care- 
fully through a one-inch loup)—tThe make 
is very good. There are only two that ap- 
pear to be sawed stones. The others are 
full fashioned and well proportioned. | 
don’t like those low-topped stones that we 
see so many of recently. 

Mr. Banker—Neither do I, but prices 
have advanced so, lately, that sawing the 
stones is almost a necessity. You see, the 
cutter can often get 54 per cent. of the 
weight of the rough in finished brilliants 
by making two stones from the one piece, 
whereas about the best he can do when he 
cuts one finely made stone such as you like, 
from each rough diamond, is 40 per cent. 
You can see that we can sell the sawed 
stones at quite a little less per carat. 

Mr. Waliace—Certainly, but I'll pay more 
and get more for the full fashioned stones, 
and let somebody else handle the others. 
Of the eight well-made stones in this paper 
two are practically perfect and four others 
so slightly touched as to be very desirable. 
The other two have carbons that are so 
placed as to be rather easily located, and I 
don’t especially like them. How much are 
you asking for this paper? 

Mr. Banker (looks at the number of the 
paper and consults his price book)—I’ve 
got to have $290 for those. There are ten 
stones, weighing 8.69 carats, in the paper. 

Mr. Wallace—What advance does the 
house require for the privilege of making a 
selection, say, of six stones from the paper? 

Mr. Banker—Ten per cent., and I can see 
that you are going to hurt the value of that 
paper more than that if you select from it. 
Most dealers wouldn’t hurt it that much, 
and I’ve even had a “know-it-all” improve 
my part of a paper by selecting what he 
thought were the best stones at a 10 per 
cent. advance. 

Mr. Wallace—I believe I'll take these six 
stones, Mr. Banker. Please weigh them up. 

Mr. Banker (weighs the stones)—Five 
and thirty-eight hundredths carats, Mr. 
Wallace. I see you didn’t take any of the 
light seven eighths in the paper. You area 
regular Yankee at a trade. 

Mr. Brown—I’m learning some things 
myself. Where did you get all this wisdom, 
Wallace? 

Mr. Wallace—Oh, I’ve kept my ears but- 
toned back and my eyes peeled whenever 
diamonds have been in question. A fellow 
can get a lot out of the right kind of tools, 
too, but he has to come back to his stock 
and put it into practice to make it real. Now, 
let’s see some two-grainers. 
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Mr. Banker—Meaning halves, of course. 
Say, but you are certainly up on the Jan. - 
guage. What sort of goods do you want 
to see this time? 

Mr. Wallace—Some “top crystals” will do 
for these. We have plenty of fine “Wesse]- 
tons.” We need something that will fit the 
pocketbook of the young fellow who thinks 
that $150 is the outside limit, and that $125 
would suit him better. 

Mr. Banker—How will this paper do? 
(Passing Mr. Wallace a paper of twenty 
stones.) These are first pique. 

Mr. Wallace (taking them to the light, 
turning some on edge in the paper and 
dimming them)—There was a time, not so 
many years ago, when these would have 
been graded as fine “silver capes.” They 
have degraded the grading in recent years, 
because of rapidly advancing prices, and 
these are probably entitled to be called 
“crystals” now, but I would hardly call them 
“top crystals.” Anyhow, we want some- 
thing a little better in color. Something 
that faces up white, even if it does show 
a little color on edge in the paper. 

Mr. Banker—I see that I have got to get 
out my best for you. IT’ll not last long 
with the house if everybody had your eye 
for color. We have to put out an awful 
lot of poor stuff nowadays. I see, how- 
ever, that I can’t leave any with you. How 
will these do? (Producing a paper of stones 
from a wallet taken from a deep inside 
pocket of his coat.) 

Mr. Wallace—So that’s where the good 
ones grow. I'll have to remember that. 
These are better. There are too many in 
the lot for us, however, and really too 
many to judge the color fairly. (Removes 
a half dozen to another diamond paper.) 
There! That’s better. When you have a 
big lot like that, they “draw color”’—that 
is, they seem darker in color than they 
really are, because the light passes through 
so many of them that, if there is any ten- 
dency to yellow, it is intensified. 

Mr. Brown—“A Daniel come to judg- 
ment,’ to quote Shakespeare. My, what a 
judge you are! I'll have to be stirring my- 


self. 
Mr. Wallace—Quit your fooling, Mr. 
Brown! You'll throw me off the scent. I 


want to make a good buy, my first time at 
it. 

Mr. Banker—Good buy? It’s “good- 
bye,” Johnny Banker, if all the cream of 
my stock gets skimmed this way. Are 
you going to pay 10 per cent. to pick from 
this lot? 

Mr. Wallace—Surely. We have no busi- 
ness loading up with all these. We can 
locate you, or the house, any time we get 
an order for a gross of them. Most dealers 
overload their systems and get diamond in- 
digestion, and sometimes have to throw off 
the excess unpleasantly in consequence. 

Mr. Banker—Right you are, my boy, and 
I sometimes tell them so, even though it is 
my business to sell diamonds, for I figure 
it will pay me better in the long run to 
come again, rather than to sell all I’m ever 
going to the first trip. How many do you 
think you can assimilate? 

Mr. Wallace—What will these cost us to- 
day? 

Mr. Banker (looking in his price book 
and figuring a discount)—I am assuming 
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that you want to follow your usual custom 
and take a cash discount, instead of being 
tied to the house by a note like a boy to 
his mother’s apron strings. These will cost 
$190 per carat, selected. If everybody 


—_— 


you ! 
paid cash, diamonds would be cheaper, but 
we might have to go out ot business. Il 


figure that the boss really lives on what 
he has invested in the unpaid notes of re- 
tail jewelers the country over. 

Mr. Brown—You are about correct there, 
and there have been a good many lean 
years since I’ve been in business when /’ve 
lived on what I didn’t have tied up that 
way. | 

Mr. Wallace (after selecting ten stones) 
—Please weigh these. 

Mr. Banker (studying the stones one by 
one before weighing them)—This last lot 
was first piqué, but what you’ve left me 
is pretty nearly second piqué, and what 


you have taken I'd call “v. v. s.,” that is, 
very, very slightly imperfect. (Weighing 
them.) There it is again! You've got 
5.18 carats in your ten stones. Left me all 


light halves. If they all treated me that 
way the house would have to ask more 
than 10 per cent. for the privilege of selec- 
tion. Now, what else do you need? 

Mr. Wallace—Not much else this time. 
You know we don’t believe in keeping over- 
stocked. However, I do want a large low- 
priced stone for a customer who wants 
flash and show, but who isn’t particular 
about the finer qualities of color and per- 
fection. What have you in a stone of 
about three carats in top cape, or nearly 
silver cape? 

Mr. Banker—I’ve got just the thing. Took 
it in cheaply just yesterday on account 
from a house that had to take it in trade 
on a finer stone. They couldn’t handle it 
with their regular trade any more than you 
could, but now that you have this call for 
that sort of stone, you can use it nicely and 
make a good profit while selling it at a 
very reasonable price. Here it is (unwrap- 
ping a paper which contains one large 
stone). 

Mr. Wallace (studying it)—My, but don’t 
these capes look dirty to one who sees only 
fine goods! (Going into a nearby room, 
where only artificial light is available)— 
Still, this is very brilliant by artificial light. 
(Coming out to the daylight again.) This 
isn’t so bad. I see it has one small flaw in 
it. 

Mr. Banker—Yes, but it is over by the 
edge, where one prong of the mounting 
will completely cover it. 

Mr. Wallace—I’ll show the flaw to old 
Bright and then cover it for him. He will 
not mind a little thing like that if the flash 
and spread are there, and what little color 
that carries will not disturb his slumbers. 
How much will it stand us per carat and 
what does it weigh? It looks like full three 
carats. 

Mr. Banker—I’ve got to get what I al- 
lowed out of it. If you take it today I'll 
let that be all. Merely cash it and do not 
charge up any profit on it. That will make 
my sale of yesterday virtually a cash sale. 
It stands us $160 a carat, and it weighs 2.71 
carats. You overestimated the weight a bit 
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because of its excellent make. It is just 
as well spread as it could be, and not lose 
brilliancy. Many a lumpy 3-carat stone 
is not-any bigger in spread than this stone 
and not as brilliant. It comes to $433.60 
for the piece. You ought to get $220 a 
carat at least. That will give you a nice 
profit on a quick turnover. 

Mr. Wallace—I wish it didn’t have that 
slight muddy cast to its yellow. If it were 
a clean, bright yellow I wouldn’t mind the 
depth of the color. 

Mr. Banker—And if it were a clean tint 
you wouldn’t get it short of $190 a carat, 
and couldn’t sell it to this customer. So 
there you are! 

Mr. Wallace—All right, we'll take it on 
memorandum. I’m pretty sure of making 
a sale, but I wouldn’t have that stone on 
the premises with our price tag on it. 
Guess we'll have to keep it out in the shed. 
The other stones in the safe would raise 
a rumpus if we forced the society of this 
“vellow peril” on to them. I think that 
completes our business, Mr. Banker. We 
have a good line of everything else. 

Mr. Banker—Better look your melée 
over carefully. It’s going to be higher. 

Mr. Wallace—Nothing doing, Mr. Bank- 
er. We bought heavily in melée last time 
you were here on our judgment that it 
would be higher soon. Just figure up your 
bill and we will go round to the cashier 
and get a check for you to send in to the 
house with the report of the sale. 

Mr. Banker (aside .to Mr. Brown)— 
You’ve got a “comer” there. Wallace is 
about the best buyer I have struck this trip. 
Don’t let any competitor get him away 
from you. 

Mr. Brown—You bet I won’t. Some day 
you'll roll in here and see a new sign over 
the door. 








(To be continued.) 





A Novel Way of Collecting Bills 





Witt every bill due sent out the jeweler 

can paste on a little label measuring 
about two inches long and an inch and a half 
wide. Have the labels neatly and artistic- 
ally printed up in keeping with the dignity 
of the business and it will be discovered 
that they will do great business in stimu- 
lating slow pay. Here is a set of verses 
suited to print on the labels so that the 
customer can be sent the reminder best 
fitted to his standing. 


Perhaps the fact’s escaped you 
Of this amount you owe. 
Please heed this little notice, 

It’s sent to tell you so. 


The world is full of clever men, 
The world is full of cranks; 

The world is full of money, too, 
Will you send us some ?—THANKS. 


It’s wise no doubt to settle down 
And love your neighbors—BUT 

The man who really is liked the best 
Is he who settles UP. 


Early birds may catch the worms, 
Bees may gather honey; 

But my job with your good help 
Is—to get THIS MONEY. 


When it comes to settling up 
We dislike to tease: 
So we’ll merely mention it 


And start the day with—*PLEASE.” 
—C. T. H. 
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. Trading With Liberty Bonds 





(Continued from page 99.) 
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reason the fact that many firms had pur- 
chased more of these bonds than they 
should have and, therefore, started to un- 
load them. This caused the selling move- 
ment that was responsible for the depres- 
sion in the market some time ago. But 
at the same time he argues that these busi- 
ness men should accept them as currency, 
thereby increasing their holdings to a 
greater extent. There is no doubt that the 
individual small investors. have not pur- 
chased more Liberty Bonds than they could 
well afford to hold, while the business men 
have in many instances exceeded this limit. 
It is needless to point out that it would be 
unwise if too many bonds were concen- 
trated in the hands of the business men of 
the country. There is a limit to the amount 
of money that the business men can invest 
in securities, and when that limit is reached 
there is a tendency to unload them and de- 
press the market. Furthermore, the buy- 
ing public at the present time has ample 
funds with which to purchase all require- 
ments without having to dispose of the 
bonds in this manner. In fact, those in- 
vestors who purchased only one or two 
bonds are those who at the present time 
afe earning abnormal wages and could 
really have doubled and trebled their in- 
vestments without the slightest sacrifice. 


Of course, if this plan would not be prac- 
ticed to a large extent it would not have 
any serious effect on the situation, but when 
one firm after another encourages the trad- 
ing of the bonds it is liable to develop into 
a serious retarding influence in the disposal 
of future issues of Liberty Bonds. When 
the government is making every possible 
effort to encourage and increase the number 
of small investors it would be a sort of 
checkmate if the business men should en- 
deavor through a mistaken policy to de- 
crease the number of these investors. 


In several cities where this plan had been 
started the business men soon became 
aware of the other side of the question. 
They then agreed upon a definite policy in 
handling the situation, and the plan of 
trading Liberty Bonds for merchandise has 
been discouraged. They do not state that 
the bonds will not be accepted for pur- 
chases, but they assist the government in 
its efforts to have the investor retain his 
securities. Of course, when a buyer insists 
on offering his bond in payment it will be 
accepted; but he is always advised to hold 
it, and good reasons are given to him. 


It has been suggested that business men 
can give greater aid to the government if 
they will invest their surplus funds in bonds 
at the time when subscriptions are being 
taken. In other words, it is more advisable 
to purchase the bonds from the govern- 
ment than to repurchase them from indi- 
vidual small investors. 

The small investors are very numerous 
and control a large amount of capital, 
which at this time is the nation’s bulwark. 
To encourage these small investors to dis- 
pose of their holdings would be equivalent 
to encouraging the dissipation of capital. 


R. B. 
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Present Day Methods of Advertising 





Written Expressly for The Jewelers’ Circular. 








MODERN advertising is not a matter of 
using cheap and misleading phrases 
to get the reader’s attention. Advertising 
methods have been developed since the day 
when the illegitimate catch line found favor. 
To attract attention, no matter what means 
were employed, was the advertiser’s only 
idea during the period when he had not 
yet discovered that the foundation rock of 
business success is honesty. The man who 
could cheat and wrangle was the one who 
got the best bargain. But we are no longer 
laboring in a state of transition. The ad- 
vertiser has discovered himself. Business 
has been brought to that stage where it 
is known as an honorable occupation. We 
have just begun to realize that business is 
not an epithet, but that through it nations 
are developed and the facilities of com- 
merce are increased. 

Present day methods of publicity are dif- 
ferent from those of 10 or 15 years 
ago. Today common sense and sterling 
honesty are the most important assets for 
the advertiser to cultivate. 


THREE MEN SHOT 
Down the Street to This Store 


This is a catch line appearing in a news- 
paper advertisement recently. There are 
still some merchants left who imagine that 
such advertising is clever and draws trade. 
After the reader finds the deception he is 
very apt to think and rightly so that decep- 
tive advertising and deceptive business in 
the store are very closely allied. 

The catch line is still employed by truth- 
ful advertisers, but it is the legitimate 
catch line. It does not make the reader 
turn from the advertisement in disgust. It 
is an honest statement made in all sin- 
cerity and is not disproved by the follow- 
ing text. The sooner the advertiser real- 
izes this the better it will be for his suc- 
cess. 

The Power of Suggestion 


Every salesman should bear in mind that 
the subjective mind is always amenable to 
suggestion, and it is a fact that most peo- 
ple have this kind of a mind. Now then, 
when you have this kind of a mind in the 
person to whom you desire to sell, it is 
your duty to make the proper suggestion. 
Your talk must be good, strong, direct, 
positive, affirmative, in suggesting a -pos- 
sible article. Too many salesmen speak in 
the negative instead of the affirmative. For 
instance, I was observing a salesman re- 
cently who was attempting to sell a certain 
article. “You don’t care to have any of 
this, do you?” he inquired. Of course the 
customer didn’t want any; the salesman 
told him so. It would have been just as 
easy to put this statement in the affirma- 
tive, and there is a possibility that it would 
have created an interest in the article. 
Have you ever noticed the affirmative 


selling methods of successful book agents? 
Of course you have. Do you remember 
how cleverly he placed the contract blank 
before your eyes, handed you a pen, and 
said, “Sign your name right here on this 
line?” And you signed it, didn’t you, even 
before you had definitely decided whether 
you wanted the books or not? He was a 
successful salesman because he was a past 
master at the practical application of the 
law of suggestion. 

The salesman as he approaches a cus- 
tomer should not think indifferently. He 
should cultivate a positive, success-winning 
state of mind. It gives the salesman con- 
fidence in himself and also impresses the 
buyer more favorably than when he is ap- 
proached in a  “J-don’t-care-if-you-buy” 
manner. Suggestion is a law, and in order 
to be successful it is necessary to work in 
harmony with this law. Its violation will 
mean inefficiency and poor salesmanship. 
Therefore decide to go about your duties in 
accordance with this law. 


The Habitual Price-Cutter 


The habitual price-cutter’s business may 
flourish for a while, but eventually he 
will reach the point of diminishing returns. 
The public knows to a certainty that real 
bargains do not occur every day, and that 
there is something wrong with daily asser- 
tions to the contrary. There was a time 
years ago when one strolled into a store 
to purchase an article and was asked ten 
dollars for it, he offered eight or nine dol- 
lars for it, and went away with the goods. 
That is a practice that has become almost 
obsolete, but the same idea is still being 
practiced in advertising when the merchant 
offers an article for five dollars, claiming 
at the same time that it is worth seven 
dollars. Such a policy seems to give the 
purchaser the idea that he has obtained a 
bargain; at least that is what the merchant 
thinks. 

The giving of comparative prices in ad- 
vertising is a policy which is also being 
assailed by progressive merchants and all 
the advertising clubs. It is a policy that 
is being abandoned by those merchants who 
are trying to build a reputation for hon- 
esty. The business man is beginning to 
realize that the public wants what it wants 
at a reasonable price; that people are not 
continually bargain hunting. People are 
willing to pay reasonable prices for good 
merchandise, but when they are continually 
being told that they are getting goods 
cheaper than they are worth, then there is 
a suspicion lurking somewhere in their 
minds regarding the honesty of the mer- 
chant or the value of the merchandise. 

Salesmanship does not consist of cut- 
ting prices; any one can do that. The man 
who relies on the bargain-hunting instinct 
in people will find that he is not building 
a reputation for value for the future. His 





store will be known as a bargain store, 
and it is safe to predict that in the years to 
come such an implication will not be a 
compliment but an epithet. 


Personality in Advertising 


Every business has a personality, and 
this personality invariably shows in the ad- 
vertising. When you read your newspaper 
just look at the different advertisements as 
you go along; then think of the respective 
stores whose advertisements you read. No 
doubt you are familiar with all of them. 
Doesn’t the advertisement fit the store in 
practically every instance? Of course it 
does. An advertisement is never better 
than the business it represents. 

Occasionally you read a well written ad- 
vertisement, arranged in an attractive typo- 
graphical manner, and you say to yourself, 
“That fellow is a clever business man; he 
certainly knows how to speak to people in 
a way they can understand.” That adver- 
tisement has attracted your attention, and 
some day when you need the kind of goods 
he sells, you will go to that store. He has 
put his personality into the advertisement. 

When you see an advertisement in which 
prices are dominating features you know 
that it appeals to the class of people who 
are looking for bargains. The people who 
do not have much to spend and desire to 
obtain the largest possible quantity for the 
smallest possible sum are the ones who 
are watching for that kind of advertising. 

On the other hand, when you read an 
advertisement in which quality and excel- 
lence predominate, with no price figures 
glaring at you, you know for a certainty 
that that merchant’s business does not ap- 
peal to the bargain hunting class. When 
the advertiser strains for cleverness, and 
uses cheap catch phrases, often slang, he 
does not receive the attention of the well 
educated class. You expect him to be a 
cheap man. If he exaggerates you will de- 
tect it. 





A Satisfactory Slip 





4 beetad using as an insert with purchases 
a slip on which the following is im- 
printed, either by the printer or by a dupli- 
cating device: 


SPECIAL REQUEST TO YOU 


Do these goods seem satisfactory, now 
that you have got them home? 

Are they just as we represented them 
to be? 

Are they worth the price paid for them?” 

Will you tell us if you cannot answef 
“Yes” to any and all of the above questions? 

We want to give every customer value 
received and we want everyone to feel like 
coming back again. 

Cordially yours, 
(Store Name Here.) 
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Put Personality Into Your Sales Letters 


Written Expressly for The Jewelers’ Circular by Ralph Butz. 




















Of all the various forms of general ad- 
vertising the personal sales letter 1s 
to-day easily in the lead in accomplishing 
the desired results. It is the only method 
whereby the dealer may have a confidential 
heart to heart talk with those customers 
that he can not see personally, and the one 
means whereby he can drive home his argu- 
ments to the prospective customer in a 
convincing manner. 

When your newspaper, magazine, and 
circular advertising fail to reach the homes 
you must reach—and they are legion, then 
you should begin to utilize the sales letter. 
But the sales letter should be so personal 
that the recipient can not possibly mistake 
it for an ordinary circular letter. 

It is possible that you, like the great ma- 
jority of retailers, are a consistent user of 
newspaper space; and there is also a pos- 
sibility that you have come to the con- 
clusion that the amount of money you have 
expended for advertising has been a drain 
upon your business—an almost useless ex- 
penditure. Yet you continue because your 
competitors do the same thing. Because 
they can afford it, you must. No doubt 
that is the way you feel. It is the way 
many others have felt. But you and the 
others are wrong in this particular instance. 
Your newspaper advertising has been one of 
your most valuable assets. It has given 
you prestige. It has made your business 
known in every home in your town and 
surrounding towns. Do you believe that 
you would be as well known if you had 
never used any advertising space in your 
local newspapers? All advertising is cumu- 
lative. Each method is dependent upon 
all others in bringing and keeping your 
name before the public. 





Sales letters will not enable you to do 
without newspaper advertising. But they 
will bring you in more personal contact 
with your public, and will greatly enhance 
the value of all your other advertising. 
You can get your public interested so that 
they will turn to your daily announcements 
in the local newspapers; that they will read 
your circulars and catalogues with a re- 
ceptive mind. 


Your advertising must be representative 
of your store. People must know that it is 
you who speaks to them, and not mistake 
your advertising for that of a dozen other 
dealers. Your sales letters must have that 
indefinable and greatest of all things, in- 
dividuality. If your letter does not pro- 
claim in every line that it is from you, not 
from Jones, or Baker, or Smith, then you 
had better see that it does, or it will be 
a poor investment. Neither is it necessary 
to have your letters so.clever that the 
recipient forgets your store, and thinks only 
of the sparkling intellect that wrote it. 

One thing to remember, above all others, 
is that “Honesty is the ONLY policy.” No 





firm should make any statements that can 
not be fulfilled, either in newspaper adver- 
tising or in letters. One false statement, 
even when used merely as a catch phrase, 
is often enough to breed distrust. Falsity in 
advertising is the dry rot of business, and 
will eat the very heart out of it. The 
tricking schemer may be able to fool some 
of the trade for a short time, but his busi- 
ness is not built on the foundation rock 
of honesty, and it will not last. 

A sales letter should reflect the per- 
sonality of the house that sends it. It 
should possess those qualities that stir the 
reader into action. It may be brief, yet 
packed so full of facts that it will speak 
volumes about the business. Yet it must 
not be so brief as to sacrifice a clear and 
comprehensive understanding for the mere 
sake of brevity. The person you are ad- 
dressing does not know your business and 
your merchandise as you know it. The few 
curt sentences that would give you a 
thorough understanding of a certain article 
may not be enough of an explanation for a 
prospective customer. 

The art of writing an interesting and 
result-bringing sales letter is developed 
through constant practice; but it is an art 
that is worthy of the best brains you have 
in your establishment, or outside. It is far 
better to consult with an experienced cor- 
respondent than to send out letters that are 
unworthy of your prestige, and that there- 
fore miss fire. The old and moss-covered 
method of allowing an inferior clerk to 
write the advertising and sales letters is 
one that can not be condemned too strenu- 
ously. This is the age of specialization. 
Advertising is your best investment, but be 
sure that your copy is prepared by a man 
who knows how. Haphazard methods lead 
to nowhere. 


It has been estimated that one-half of all 
the form letters sent out by business men 
are thrown away unopened, while a bare 
one-sixth, about 15 per cent, are read 
through. What is the cause of this tre- 
mendous waste? It is the indifference of 
recipients, but is due to the firms that send 
them out. It is due to carelessness and 
ignorance—ignorance of the little touches 
that make a world of difference; the differ- 
ence between the personal letter and the 
circular letter. If your message is worth 
while it is worthy of a good dress and a 
careful handling. The more it looks like a 
personally dictated letter, the more success- 
ful you will be with it. 

Unfortunately the majority of us are so 
constituted that the circular letter will not 
attract us; but if it is prepared in such a 
manner that we cannot detect whether it 
was not actually dictated for us, it is almost 
certain to win our attention. Your letter 
does not become less personal to me be- 
cause you have mailed a thousand. It only 


becomes impersonal when you do not at- 
tempt to make it otherwise. 

Good sales literature is being written 
every day by a small number of dealers. 
Good sales letters can be written by every 
dealer if he will devote the proper attention 
to this end. 





The Abuse: of a Watch Told in a 


Versified Advertisement 





(CARELESS watch owners and careless 
watch buyers are responsible for 
much of their own annoyance. The 
Clifford Jewelry Store, Platteville, Wis., 
sends this message out to the public in 
the following versified advertisement: 


“If you buy it at Clifford’s, it’s all right.” 
Why watches go wrong— 


He bought the cheapest watch in stock 
Regardless of its worth 

And started out to time the stars, 
The planets and the earth. 


He carried it without a chain 
And dropped it on the floor; 
He quite forgot to wind it 
A dozen times or more. 

He loaned it to the babe at play, 
Who slammed it ’gainst the wall, 
Then to the jeweler he complained, 

“It wouldn’t run at all.’ 


He waded in the creek one day 
And filled the works with water; 
He left it in the sun until 
It couldn’t have been hotter. 
He carried it for years without 
A bit of oil or cleaning, 
Then wondered why the minute hand 
Had an erratic leaning. 


He made his own repairs at times 
With hat pin, wrench or tweezers, 
Blaspheming all the while against 
Those bloomin’ factory geezers. 
He moved the regulator, too, 
With neither rhyme nor reason 
And kept up his experiments 
In every clime and season. 


He broke the jewels and jammed the staff 
And then one day broke its back, 
And left it with the jeweler 
To be hung upon the rack 
Aleng with countless others 
Which have also come to grief. 
He sighed as he released it 
With a feeling of relief. 


But when he gets it back again 
He puts it through the same 

Routine of bumps and jars and jolts 
That made it first go lame. 

He still will think when it goes wrong 
That HE’S obeyed the rules, 

And will simply claim the jeweler 
Has stolen all the jewels. 


Moral—Buy your watch at Clifford’s. 
Make it secure with a good chain from 
Clifford’s. Have it repaired, when neces- 
sary, at  Clifford’s.—Clifford’s Jewelry 
Store, Platteville, Wis. 








Jay C. Bellinger, Erie, Ill., has been suc- 
ceeded by M. B. Henwood. 
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The Success of a Store Is Something 
Like the Success of a Voyage 


It depends a good deal on what is carried. In the ship 
it's called “cargo”; in the store it’s called “stock.” 
Don’t load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


(The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There's luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser. Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The proftts satisfy you. 


"A Quarter of a Century ”’ 








The Wadsworth Watch Case Co. 


Factory: Dayton, Ky. 


New York, 17 Maiden Lane Chicago, Columbus Building 
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The Watchmaker—Past and Present 





Opinions of a Fellow Craftsman. 




















BuFFALo, N. Y., Jan. 9, 1918. 

WONDER if there is another profession 

like that of Horology that once was 
the attraction of many learned minds but 
has now reached the level where it is no 
longer distinguished or even rightly given 
its proper position. Its pioneers consorted 
with and received the attention of the high- 
est in their native lands; to-day their de- 
scendants are considered no better than 
mere plumbers. What is the reason for 
this great change? The answer is not dil- 
ficult to find. The decline in the status 
of horology is due mainly to the members 
of the profession themselves. Years ago 
its members took great pride in their work 
and were very careful, even jealously so, 
as to who they allowed to venture into 
their field of endeavor. Those who did 
enter had to pass a rigorous examination 
as to their character, mental and moral 
status, besides possessing an education that 
would aid and assist them in the pursuance 
of their work. 

Read through the history of horology 
and you will find among its students of 
the past, men who ranked very high in 
their mental, educational and scientific cal- 
ibre. There is nota similar trade or 
profession, as it should rightly be called, 
that can boast of having one of its pioneers 
resting in a place where only the greatest 
have had the privilege and honor of being 
interred after death, namely, Westminster 
Abbey, the resting place of the kings and 
queens of England for over a thousand 
years. 

Watchmakers, as a whole, do not possess 
enough energy or pride in their vocation 
which in the main is the true reason for 
the decline of their status in the profes- 
sional world. It may be true that with the 
progressive march in the horological field 
the individual personality has almost been 
lost and made subjective to the advance 
of the mechanical production of watches. 
Study the old watches made many years 
ago and you will notice the individuality 
of their makers impressed upon them. Any 
artistic instinct that the watchmaker had 
was evidenced in the construction of his 
watches. Ingenuity, originality and indi- 


viduality were given a free hand with the 
result that the members of the craft were 





looked upon as intellectual men with no 
mean ability. This reacted upon the watch- 
maker and he took no little pains to foster 
and live up to the standards set by his 
confreres in the profession. 

The watchmaker of the past was ‘an in- 
terested student of astronomy besides be- 
ing somewhat of a mathematician and a 
first-class mechanic. This was the rule 
rather than the exception the proof of 
which may be found by reading and study- 
ing the history of watchmaking and of past 
watchmakers. Greater credit should be 
given to the watchmakers of the past for 
their very creditable performances in their 
work due to the fact that at that time 
they were not so fully equipped with scien- 
tific and experimental data as we are at 
the present moment. Just think what it 
means to know that an escapement invented 
over two hundred years ago is still in use 
to-day in clocks and has found no equal 
for close time-keeping results. Truly, this 
is sufficient in itself to prove that the men 
in those days were thinkers and of no 
mean ability. 

All this does not mean that we, to-day, 
lack men of calibre. There are, no doubt, 
many men to-day in the profession who 
could come up to the standard of the 
watchmakers of old but they are in the 
great minority and occupy the places in 
number that the inefficient held in the days 
of long ago. The whole trouble is that the 
profession is in a state of disintegration 
owing to the perfect mechanical produc- 
tion of present-day watches and their sim- 
plicity of construction. The work as per- 
formed in the factories is wonderful when 
one stops to consider the minuteness with 
which each detail in the construction of a 
watch is carefully followed through to its 
final stage of completeness with the exact 
knowledge that when finally assembled in 
the form of a going-watch the piece of 
mechanism will perform its work as pre- 
arranged before construction. This, as will 
be seen later, is the first cause of the 
number of inefficient watchmakers to-day, 
most of whom are self-made watchmakers 
and attracted to the trade simply through 
the apparent ease of financial profit. 

The present-day watch, so easy of con- 
struction and so simple in design, offers a 


horological line than a baby. 





great attraction to would-be horologists as 
an easy means of making a profitable live- 
lihood. That many are successful in spite 
of their ignorance is not to be wondered 
at when one thinks of the gullibility of the 
public. Of course, if one here and there 
discovers that he has been made a victim 
of one of these “horologists” the whole 
profession is immediately execrated and its 
members considered as so many Shylocks. 

The watchmaker of to-day in the average 
small jewelry store is a man who has either 
taught himself what little he knows or has 
picked up his knowledge from the reading 
or studying of technical literature here and 
there, or has probably attended in person 
a so-called horological institute for a few 
weeks or months, depending on how long 
his money held out for the tuition fees, 
and finally, he may have obtained his little 
knowledge through a _ correspondence 
course. This, as any one can readily see, 
is not the kind of instruction that is going 
to make a man a useful member of a pro- 
fession that calls for more than what can 
be learned in a few years of hard. study 
and practical experience. A watchmaker 
taught in the manner described can only, 
and does, become a hindrance to himself 
and to others besides helping in every way 
to lower the standard of the profession. 
His work as he struggles to solve the in- 
tricacies of the work as he goes along only 
serves to make him quick-tempered, mo- 
rose, disagreeable to his fellow-men and 
finally a cynic. It is not to be wondered 
at then, when we find that watchmakers 
to-day are not thought very highly of or 
considered to be individuals worthy of one’s 
respect. The attitude of an acquaintance 
often changes into something akin to in- 
difference when he learns you are merely 
a watchmaker. 

] have mentioned a lhit'e while back that 
this state of affairs has been brought about 
through the rapid and progressive advance 
1: the mechanical production of watches 
staidardized to such a degree that the re- 
sult bas been .the production of innumer- 
able, inefhe-ent and_ self-styled watch- 
makers, wh. have no more ability in the 
In reality 
there is no justification for inefficiency or 
botch work being done on a watch that is 
standardized. Any defective or broken part 
can easily be replaced by either obtaining 
the duplicated part required direct from 
the factory where the watch was made or 
from a material jobbing firm. The work- 
man is not obliged to make anything. This 
is the soil in which the work of disintegra- 
tion of the profession begins to take root. 
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Save Time 
and Money 





The experienced workman who 
is extra hard to please in files will 
stop short of nothing but the best. 
He will always 


Use 
NICHOLSON 


EXTRA +@X.-RB FINE 


Swiss Pattern Files 





Over 50 years experience, as 
well as special study of jewelry 
workers’ needs, enters into the 
making of each of these files. 


Every NICHOLSON file is rig- 


idly inspected for temper and cut- 

ting qualities before it is wrapped 

in our rust-proof paper, boxed 
‘emer == and sealed. 

29 YOUR DEALER CAN 
SUPPLY YOU 


Write for “FILE FILOSO- 
PHY”—A 50 years’. edu- 
cation on files in an hour. 
Sent FREE on request. 











NICHOLSON FILE CO., Providence, R. I. 
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START THE NEW YEAR 
RIGHT 


RESOLVE, that you will use “good” WATCH and 
CLOCK Oil. There is a “good” oil—one that has been 
tried and tested by the most expert judges and critics 
in the world and found to be perfect. It is 


vom, FULCRUM 
/ OL 


FULCRUM OIL positively will 
not gum—will not evaporate—will 
not become rancid or discolor in 
any length of exposure—will not 
corrode the pivots—and is the 
only WATCH and CLOCK OIL © 
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res ever known which is_ absoluely 
free from acids, AND WE CAN 
PROVE IT. 


WATCH and CLOCK OILS CHRONOMETER OIL 


40c. per Bottle 50c. per Bottle 
For Sale by All Jobbers 


FULCRUM OIL COMPANY "ii," 














HINTS FROM HERPERS 














THE ABOVE DEsIGN PRODUCED With 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS. 
SETTING MAKERS 


18 CRAWFORD ST. NEWARK, ® J 



































January 10, 1918. 


A poor and inefficient or careless workman 
is tolerated and encouraged by the public 
because the latter has no means of knowing 
or finding out whether the repairs have 
been done properly or not. Being entirely 
ignorant of the profession the public per- 
force has to rely on the statements made 
by the watchmaker, and if the latter 1s an 
unscrupulous man to the extent that he ac- 
cepts payment for work supposed to be 
properly done but which is not, the public 
is not the loser but the profession which 
the watchmaker so basely lowered by his 
unscrupulousness. 

The public is at the mercy of the watch- 
maker and this in itself is an encourage- 
ment for the novice or the untrained to 
enter this field of work without receiving 
the proper instruction and training. In 
Europe an apprentice or beginner is re- 
quired to pass a rigid examination before 
he is allowed to take up any position as 
a journeyman watchmaker. In America 
anvone who wishes may take up this branch 
of the profession without ever having had 
an hour’s instruction pertaining to the 
work. This is absolutely and entirely wrong 
and is an injustice to those members of 
the craft who are thoroughly qualified to 
take up the profession and who practice it 
efficiently. 

Many, doubtless, would like to give due 
time to the study of this work but their 
inherent love for the almighty dollar gains 
the ascendency over their half-hearted wish 
to aspire to become proficient in their work. 
It requires years to become a good watch- 
maker. No man can really call himself a 
watchmaker unless he has a_ thorough 
knowledge of the construction, function 
and adjustment of every part of a watch. 
He should possess the ability to be able to 
reproduce or make any part of the watch 
as good as the original. A good watch- 
maker to-day should command a better sal- 
ary than he is really getting. The few 
that do not are penalized because of the 
numerous inefficient ones that are employed 
by jewelers that do not know any better. 
The average jeweler is not a watchmaker 
and, if he is, it is merely a smattering of 
the work that he knows. Such a jeweler 
can hardly distinguish a good watchmaker 
from an inferior one and if he does he can- 
not see why the good watchmaker should 
receive more for his services when the 
inferior one will work for him for so much 
less. He argues that they both turn out 
the work and that the difference in the sal- 
aries hardly warrants the choice of the 
superior workman. 


It appears that the public, the watch- 
maker and his employer require to be 
taught what the art of horology really is 
and the position that it should occupy. Per- 
sonally, I think that the first step to bring 
the art to the plane where it belongs is to 
teach the public that they should only en- 
trust their work to jewelers who can show 
them that they employ watchmakers who 
can be trusted to do work in a satisfac- 
tory manner. This might be brought about 
by establishing state boards of examination 
having the power to issue diplomas of ef- 
ficiency to those men who can qualify. 
This plan would offer a guarantee to the 
jeweler and to the public that the holders 
of these certificates are thoroughly com- 
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petent to be entrusted with their work. 
This would assist to secure prices for work 
more in keeping with the skill required 
for performing the work satisfactorily. 
The inefficient workman will never be en- 
tirely eliminated, but by this plan he would 
either have to exert himself to become 
more expert or else be relegated to his 
proper place. 


F. R. Pyns, F. B. H. I. 





Twenty-four Hour Watch 





THE object of this invention—Swiss pat- 

ent No. 63841, class 7lc issued to a 
well known watchmaking firm in Geneva, 
Switzerland—is a twenty-four-hours watch, 
having a dial consisting of a stationary 
part, in which are provided 12 apertures, 
arranged in a circle, and a movable part, 
placed behind the stationary part and dis- 
playing two styles of time, one from 1 to 
12, and the other from 13 to 24, of which, 
as may be desired, one or the other may be 
caused to appear behind the openings, by 
changing the position of the movable part 





AN INGENIOUSLY MADE 24 HOUR WATCH 
INVENTED AND MADE IN SWITZERLAND 


in regard to the stationary part, the mov- 
able part for this purpose being equipped 
with a trigger, projecting outside of the 
case of the watch. 

The accompanying illustration shows, by 
way of an example, a watch constructed ac- 
cording to the purpose of the invention. 

In the diagram a is the stationary part 
of the dial, in which are constructed the 
openings a’, disposed in a circle, b being 
the movable part, showing the two systems 
of time which can be made to appear behind 
the openings. a’. The part b turns on a 
pivot, attached, in this instance, to the sta- 
tionary part a, and to it is attached the 
trigger b’, which projects beyond the watch 
case and by means of which the movable 
part may be made to show, in passing in 
front of the openings, one or the other of 
the two time systems appearing on the 
movable part Db. 

The trigger b' can be provided with a 
jumper spring, to keep it in one of the two 
positions, so that one or the other of the 
two time systems appear in front of the 
openings a’, and it is prevented from stop- 
ping at an intermediate position. 
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Silver, Zinc, Gold and Molybdenum 


in Bolivia 





~ ares which the Bolivian highlands 
have produced in such great quanti- 
ties, is still to be found in large deposits. 
In 1915 the United States took 47,220 me- 
tric tons of silver. Great Britain 35,182 
tons and Peru 57 tons, the total quantity 
exported being 82,459 tons fine, which was 
produced entirely in the Departments of 
Potosi and Oruro. That the exploitation 
of this mineral is losing its interest in 
Bolivia is shown by the fact that during 
the last 10 years the exports have decreased 
by about 75 per cent., this decline being 
caused chiefly by the preference for the 
development of other minerals. 

The falling off of the silver production 
gave rise to the exploitation of zinc, which 
reached its high mark in Bolivia in 1910, 
when 11,897 metric tons were exported; 
but since that year it has steadily declined, 
and in 1915 the exportation amounted to 
only 104 tons, as compared with 3,755 tons 
in 1914. Of the 1915 exports, 74 tons were 
shipped to the United States and 30 tons 
to Great Britain. Large zinc deposits are 
located in various parts of the country. 

Gold exports for 1915 were slightly un- 
der those in 1914, being 393 pounds and 398 
pounds, respectively. Each year the total 
quantity was shipped to the United States, 
all having been produced in the Depart- 
ment of La Paz. Almost all of the min- 
erals exported from Bolivia contain small 
quantities of gold, which is extracted when 
the smelting process is applied. On Nov. 
19, 1915, a law was passed that imposed a 
duty of about $20 per kilo on gold exports. 
The law is for the purpose of keeping the 
production in the country to serve as a 
gold reserve for the various banks of emis- 
sion. 

Exports of molybdenum in 1915 totaled 
6,101 kilos of 2.2046 pounds each, of which 
Great Britain took 5,191 kilos and the 
United States the remaining 910 kilos. 
This metal is found in the snow-clad moun- 
tains in the Province of Larecaja of the 
Department of La Paz. It is expected that 
further discoveries, which seem very prob- 
able, will create a new industry.—Brass 


W orld. 





A Silver and Gold Window 





WINDOW full of silver and gold things 

ranging from silver thimbles up to solid 
gold vases or vessels could be “spot-lighted” 
with this sign: 





Gold and silver are the backbone of 
the country. Change some of your 
surplus gold and silver into material 
things that will give you satisfaction. 








Then scattered about the window could 
appear articles enumerated above and a 
few gold pieces and silver monies to illus- 
trate the publicity—C. T. H. 








Emil Hahm is moving his jewelry stock 
into the Fuhrman building on Main St., 
Reedsburg, Wis. 
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Any watch that has good hand clearance 
can be made luminous by our factory. 
Radium Dials should have a reputation for 
quality behind them. Let us tell you how 
we can illuminate yours. 

We are the pioneers in America for self- 
luminous (Radium) compounds and the 
many uses for them. 


Military Wrists 
Dials Hands 


Radium Luminous Material 


Shines in the Dark 
TEST YOUR DIALS AT NIGHT 


Pocket Watches 


Repairs 





Radium Lumimous Material Corporation 


NEW YORK 
CITY 


Fifty-five 


Liberty Street 4. 








Luminous Watches 











“Don’t 
Breathe 
Polish- 


You're doing it 
now—But you 
don't HAVE to. 


Every article 
you polish 
contributes 
towards the 
payment for 


4gm™% POLISHING DUST COLLECTOR 


You might just as well have the outfit, because you are only losing the gold 
now as it is. And then your health—just think what that means—are you im- 
planting in your system the seeds of some disease—are you wilfully disregarding 
the great danger that lurks in the metallic dust of articles resulting from polish- 
ing operations? Whether you do the polishing yourself, or not, means nothing; 
the dust floats around through the air, You breathe it, everybody in your place 
breathes it. You’re strong, now, no doubt, and healthy. You won’t notice the 
injury done to your system except in case you should fall sick or have a heavy 
cold, then you will begin to notice it. A little prevention now—a clean shop—a 
neat shop—and then more income from the use of the outfit, that’s what you get 
when you buy this Dust Collector. 

WRITE FOR CATALOGUE 


LEIMAN BROS., 62 John St., NEW YORK 


MACHINERY FOR COMPLETE SHOPS SUPPLIED 











, GEORGE M. BAKER 


GOLD, SILVER AND PLATINUM REFINERS > 
%, 91 Page St., Providence, R. I. [x 
cx Our Modern Methods A 

Produce Greatest & 

% Results ~y 

30 Years’ x 


=) 

















NYES OIL 


for 50 years the Standard Lubricant 


Buy of Your Jobber 








for Watches and Clocks | 





Established i880 





and Piatinum solicited. 


I. Wo | | coy, t © i Ii C O id bal Inc. 16 New York ahaain. matte N. J. 
Shipments of Gold, Silver SWEEP SMELTERS & REFIN ER 


PROMPT RETURNS MADE for SWEEPS and ALL KINDS OF WASTE CONTAINING PRECIOUS METALS 


16 John St., New York 


L. L. & S. Alloys Yellow 
= «- Green and White - 








ESTABLISHED 1858 








L. LELONG & BRO. 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


GOLD AND SILVER REFINERS 


ASSAYERS and SWEEP SMELTERS 
SMELTING 


Prompt attention given to 





Gold and Silver Bullion FOR THE TRADE 











Seamless Platinum Tubing 


any shape. Plate and Wire 


in any hardness. 
Refiners, Assayers. 


tim. ah le ele 


CHARLES ENGELHARL | 
30 Church Strec! 
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fin Which Is euneaned a List of the Latest 


Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 


Registered Trade- Marks. ] 











UNITED STATES PATENTS. 


issue of Dec. 25, 1917. 


1,250,954. FRUIT-HOLDING TRAY. CHARLES 
T. Boyer, Indianapolis, Ind, Filed June 12, 
1916. Serial 103,206. 

An adjustable fruit-holding tray including two 
curved self-supporting embracing parts having two 
adjustable tension connections each with the other 








above the bottoms of the parts, the parts nor- 
mally standing on their bottoms, the main portions 
of the parts extending upwardly and divergently 
each relatively to the other. 


1,250,970. BELT-BUCKLE. Davip M. Coun, 
Evansville, Ind., assignor to Kruckemeyer & 
Cohn, a partnership composed of Benjamin L. 
Kruckemeyer and David M, Cohn, Evansville, 
Ind. Original application filed May 29, 1916. 
Serial 100,545. Divided and this application 
filed May 1, 1917. Serial 165,673. 

A belt buckle having a front plate provided 
with side flanges and designed to overlie the ad- 
justable belt end, a loop hinged to said front plate 
and adapted for attachment to the fixed belt end 
and for clamping the adjustable belt end between 





itself and the front plate, and a cross bar con- 
necting the side flanges and carried by the rear 
part of said front plate at the rear of the ad- 
justable belt end, and adapted to overlie said 
belt end and a hook carried by said cross bar 
being adapted for retaining the buckle on a gar- 
ment, 


1,251,171. SECONDARY CLOCK. Lawrence O. 
Bearp, Lancaster, Pa. Filed Aug. 6, 1915. 
Serial 44,111. 

In a clock, the combination with an escapement 
wheel, of a lever forming in a unitary structure 

a weighted arm and a verge arm, pallets carried 





by the verge arm to co- operate with said wheel, 
a driving pawl carried by the verge atm and co- 
operating with said wheel to propel the same by 
the action of the weighted arm of: said lever, 
electromagnetic means for moving said lever in- 
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termittently in a direction to withdraw the driv- 
ing pawl, and means for preventing retrograde 
movement of said wheel. 

1,251,191. CIGARETTE-LIGHTING CASE. ALt- 


BERT S. Domentconit, San Anselmo, Cal. 
Filed June 7, 1916. Serial 103,354. 


A cigarette lighting case comprising a suitable 
case having a cover hingedly secured thereto and 
apertures in two adjacent corners of the case; a 
spring guard having a recess in one end thereof 
arranged between the apertures; 
anism arranged below 
portion 


a lighting mech- 
the guard and having the 


operative thereof extending beyond the 








aperture in the lower corner of the case; and 
means adapted to normally move cigarettes be- 
tween the apertures in the corners of the case 
and above the recess. 


1,251,417. HAT-PIN CLASP, CuHartes Ravuca, 
St. Louis, Mo. Filed Aug. 31, 1915. Serial 
48,294. 


In a device cf the class described, a body mem- 
ber comprising a .bulb having a shank provided 
with a terminal flange, said body member being 
fashioned of resilient material and provided with 
a bore extending longitudinally through the shank 
into the bulb and with a slot bifurcating the 
shank to form clamping jaws having outwardly 





extending flanges at their free ends, in combina- 
tion with a housing consisting of a sleeve of 
tapering form through its entire length, said sleeve 
surrounding the shank and having’ terminal 
flanges, the flange at the small end of the sleeve 
lying in the path of the flanges of the clamping 
jaws and having a beveled edge to facilitate the 
entrance of the pin. point; and a spring coiled 
loosely about the clamping jaws formed by the 
slotted shank, said spring abutting terminally at 
one end on the flange at the other end of the 
sleeve and at the other end on the flames of the 
clamping jaws to directly engage and actuate the 
same. 


DESIGNS 


Henry F, Atvexis, Fish Lake 
Filed Sept. 


51,625. HAIR-PIN. 
township, Chisago county, Minn. 


shiva 





Term of patent 


193,858. 


Serial 


28, 1917. 
3% years, 
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51,627. WATCH-DIAL. Francis A. Gooprow, 
Elgin, Ill., assignor to Elgin National Watch 





Filed Oct. 27, 
Term of patent 3% years. 


Co., Chicago. 1917. Serial 


198,872. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


_——_——- 


Trade-Marks Published Dec. 25, 1917. 


Ser. No. 106,105. (CLASS 27, HOROLOGICAL 
INSTRUMENTS.) Atsert Wiss, Peekskill, 
N. Y. Filed Sept. 6, 1917. 


Particular description of goods.—Watches, 


No%0L 


Watch-Movements, Watchcases and parts thereof. 
Claims use since Jan. 30, 1917. 


Ser. No. 106,323. (CLASS 28. 
PRECIOUS-METAL 
Krower & Son, 
Sept. 19, 1917, 

Consisting of firm-initials, “L. K. & S.,” in- 
closed in a diamond. 

Particular description of goods.—Various kinds 
of diamond-mounted jewelry, various kinds of 
gold and gold-filled jewelry—namely, neck-chains, 
vest-chains, bar-pins, brooches, cuff-pins, link-but- 
tons, scarf-pins, scarf-holders, finger-rings, Chate- 
laine-rings, ear-rings—umbrella-handles of Sterling 
silver and gold filled, also wooden handles trimmed 
with solid gold, Sterling-silver ware, and silver- 
plated ware—namely, knives, forks, and spoons, 
dishes, and bowls—and gold and silver mountings 
for fountain-pens. 

Claims use since July 26, 1917. 


JEWELRY AND 
WARE.) LEONARD 
New Orleans, La. Filed 





Trade-Marks Registered Dec. 25, 1917. 
119,997. WATCHES. WattHam Watcu Com- 

PANY, Waltham, Mass. Filed Aug. 1, 1917. 

Serial 105,413. Published Oct. 9, 1917. 


119,998. WATCHES, WattHam Watcn Com- 
PANY, Waltham, Mass. Filed Aug. 1, 1917. 
Serial 105,414. Published Oct. 9, 1917. 

119,999. WATCHES. WattHam Watcu Com- 
PANY, Waltham, Mass. Filed Aug. 1, 1917. 
Serial 105,415. Published Oct. 9, 1917. 

120,000. WATCHES. WattHam Watcu Com- 
PANY, Waltham, Mass, Filed Sept. 13, 1917. 


Serial 106,238. Published Oct. 9, 1917. 








An agency is desired by a man in Algeria 
for the sale of alarm clocks, watches, gold, 
silver and plated jewelry and ornaments. 
The demand for alarm clocks is especially 


urgent. Quotations may be made f. o. b. 
New York, with approximate estimate of 
freight rates and other transportation 


charges, including insurance, etc. Payment 
will be made by cash against documents. 
Correspondence may be in English, but 
French is preferred. For further informa- 
tion regarding this matter, in writing the 
Department of Foreign and Domestic Com- 
merce, reference should be made to file No. 


26207. 









wy ; XX 


C. H. Walton, head of Walton & Co.,, 
has come down again from San Francisco 
to spend a short time at his store here. 


Barney Byers, who went to Oakland and 
engaged in business there some months ago, 
came down to spend the holidays here. 


E. B. Josephsen, engaged before the holi- 
days by Brock & Co., will remain on the 
company’s permanent sales force in the 
gold jewelry department. 

The son of F. A. Conant, Santa Barbara, 
has received a commission as first lieuten- 
ant in the infantry service and is stationed 
at the Presidio, San Francisco. 

Carl Entenmann finds that his manufac- 
turing business is keeping up as well, or 
nearly as well, as before Christmas, when 
the shop was working almost to its limit. 

Much attention is being attracted to the 
window of Brock & Co. by the exhibition 
of a small airplane constructed by a li- 
censed Government aviator and kept in 
constant motion. 

J. H. Mellish, for several years with the 
Carl Entenmann Jewelry Co., has opened a 
business at 324 Brand boulevard, Glendale. 
He stil] retains a business connection with 
the Entenmann company. 

The Paul D. Walsh Co., the first concern 
here to put service pins on the market, has 
not been able to keep up with the orders 
received for them and the demand is still 
great as ever. L. H. Driver and Walter 
Bartling have both started out on the road 
again for the company. 

Wm. Reynolds and W. Shook, formerly 
with the E. W. Reynolds Co., but now 
with the headquarters troop U. S. Cavalry 
at Camp Kearney, visited their friends in 
Los Angeles during their holiday fur- 
loughs. They expect to be sent abroad 
soon. 

Howard Vilas, formerly with the E. W. 
Reynolds Co., who enlisted in the heavy 
artillery, has sent his friends here a post- 
card from Denver, stating that he was on 
his way to a camp in the south. Mr. Vilas 
has been in Honolulu for several months. 
His friends suspect he is on his way to 
France. 

George Christensen, who some time ago 
sold his manufacturing business at 401 
Haas building, and went to Arizona, has 
returned to Los Angeles. He went and 
returned in his automobile, accompanied 
by his family. He has not yet engaged in 
business here. His health is somewhat im- 
proved. 

H. L. R. Livermore, local representative 
of the International Silver Co., has re- 
turned from a pleasant holiday trip to San 
Francisco and started on a selling trip 
through Arizona, New Mexico and Texas. 
H. W. Slaudt, his partner, will also start 
out soon. Both have been working day 
and night taking their annual inventory. 

Some jewelers here who do not read 
THe Jewerers’ Crrcurar carefully have 
been considerably puzzled in regard to the 
application of the war tax law. Those who 
have read the comprehensive and lucid ex- 
planation of it in THE JEWELERS’ CIRCULAR 
have expressed high appreciation of it and 
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referred others to it. Even the Collector 
of Internal Revenue has found it useful in 
clearing up some points of the law. 

Ray Vercler is back from a very success- 
ful trip to San Diego. He reports business 
conditions there are at high tide. “All 
you have to do,” he says, “is to leave your 
samples and your order book with your 
customer and he will fill out the orders 
without any solicitation.” H. E. Royston, 
associated with Mr. Vercler, is just back 
from a very Satisfactory trip up the Coast 
and around the “Kite-shaped Track.” 

M. Rieffen, who has been doing a dia- 
mond and jewelry business in the Broad- 
way Central building, has bought the retail 
business of E. A. George, 611 S. Spring 
St., now incorporated as the E. A. George 
Co. The transfer occurred but a short 
time before the sensational attempted rob- 
bery on Jan. 2, reported in a special dis- 
patch to THe JrEwevcers’ Circucar. Mr. 
George will probably continue to do a 
wholesale business. 

Gus Shireson, formerly with the E. Bast- 
heim Co., who was drafted less than two 
months ago, is already in Europe. One 
of his friends here has received a cable- 
gram from him. There was no address on 
the message and it is not known just where 
he is. Herbert J. Brandt, also a former 
salesman for this company, is still at Amer- 
ican Lake, but expects to be sent abroad 
soon. Sidney Moyse is in the Naval Re- 
serve and expects to be called away any 
day. 

That the jewelers of the smaller towns 
of southern California did a good holiday 
business is evident from the great numbers 
of them who have visited the wholesalers 
here since Christmas to get new supplies. 
Among those who have been here are the 
following: -Mr. and Mrs. Tiffany, Taft; 
Jack Posner, Ocean Park; L. Merrithem, 
Long Beach; A. J. Dutton, San Luis 
Obispo; Max Baranov, San Diego; Barney 
Goodstein, Needles; F. A. Conant, Santa 
Barbara; J. H. Padgham, C. P. Kryhl, 
Santa Ana; Mrs. Geo. L. Dietrich, W. A. 
Stallmeyer, Fullerton; Theo. Roberts and 
A. Namnam, Anaheim; A. L. Palis, Up- 
land; W. A. Manson, R. B. Wilson, San 
Bernardino; D. F. Yerian, Torrence; G. 
H. Burzell, Sawtelle; A. A. Goodyear, 
Santa Paula; I. Macatee, Lankershim; W. 
E. Lawrence, Burbank; W. E. Heald, 
Tropico; A. E. Dodds, Glendale; P. W. 
Andrew, Inglewood; A. Protsch, Redondo; 
C. E. Perham, San Pedro; E. M. Sieglitz, 
Calexico; R. H. Wilson, J. H. Blanchard, 
Ocean Park. 








Buffalo, NY. 





Frank Westby, son of Fred J. Westby, 
jeweler, at 1618 Main St., has gone to 
Camp Kelly, Texas, where he will enter 
the aviation section. He will be in train- 
ing for six months to qualify for a flyer. 

Arthur Downs has closed his jewelry 
store in Medina, N. Y., and has bought the 
jewelry store of Martin Jacobi at 244 
Franklin St." this city. Mr. Jacobi has 
been drafted and expects to leave shortly 
for military service. Mr. Downs will re- 
model the store and add new fixtures. He 
is the son of Joseph Downs, a Seneca St. 
jeweler. 
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The H. H. Tammen Co. discontinued its 
jewelry department at the beginning of the 
new year. 

S. H. Gold, of Grant, Nebr., and W. E. 
Mount, Pueblo, visited Denver jobbers re- 
cently. 

C. A. Ball has returned to Longmont 
after spending New Year’s at Durango, 
his former location. 

Olson & Wangnild have announced that 
they will move from their present location 
at 1138 16th St., to 616 16th St. on Feb. 1. 
The new location is considered much bet- 
ter and a very favorable lease has been 
secured. 

On Jan. 1, the Syman Bros. Jewelry Co, 
started an innovation here by reducing its 
hours of business. The store is only open 
now between the hours of 8:30 in the morn- 
ing and 5:30 in the evening. The change 
has caused no loss in business so far and 
has greatly improved working conditions. 
The new arrangement has made it possible 
to do away with the different shifts for 
women employes, and with the usual lunch 
time allowance the State law governing em- 
ployment of women can be complied with 
and all of the employes enjoy an eight-hour 
work day. 

Robbers visited the branch store of H. 
H, Frumess at 17th and Welton Sts., some 
time Monday night, Jan. 7, and selected 
watches and various articles of jewelry 
from showcases and display windows, ag- 
eregating approximately $358 in value. 
They departed without leaving the slight- 
est clew to their identity. Entrance to the 
store was effected by forcing the lock on 
the street door of an adjoining empty store- 
room and then breaking into the Frumess 
store by knocking out a few compo parti- 
tion panels. The articles stolen included 
several watches, lockets, bracelets and a 
miscellaneous assortment of card jewelry. 
Mr. Frumess states that several gold 
cameos and other valuable articles were 
overlooked by the robbers while on their 
visit to his store. 








The South Bend Watch Co. has a new 
plan for stimulating interest in the purchase 
of Government Thrift Stamps among its 
employes. The plan recently launched has 
gotten under way so promisingly that it is 
attracting wide interest from other manu- 
facturers. Instead of merely suggesting 
that its employes purchase as many of the 
new Thrift Stamps as possible, the South 
Bend Watch Co. has injected a competitive 
element to stimulate added interest. The 
men employes have been pitted against the 
women employes in a contest which is to 
run three months. At the end of that time 
the team whose members have purchased 
the largest number of Thrift Stamps will 
be given awards in War Savings Stamps. 
On account of the preponderance of male 
labor the men’s team is required to take 
more than double the amount of stamps 
subscribed for by the women in order to 
win. A huge bulletin board is used to post 
the results weekly and keep up interest to 
the end of the contest. 
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